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Hartford Fire 
Commission to 
25% on Home Risks 


Goes to 20% on 1 & 5, 
Business Is Expected to 
Meet The New Scale 


Hartford Fire is putting into effect 
nationwide a commission scale of 25% 
on habitational risks, whether the cov- 
erage is straight fire, package covers 
like homeowners and comprehensive 
dwelling, broad dwelling covers or in- 
land marine. In some areas this scale 
will represent no change, and a compa- 
ny estimate is that the net effect will 
not be five points but less than half of 
that. 

In expected cities, like Cleveland, 
Buffalo, etc., Hartford Fire and other 
insurers have been paying the 25% 
scale or a little higher for this type of 
business. Another exception is New 
Jersey, where the law requires that the 
commission paid to one agent by an 
insurer shall be the commission paid 
to all agents in the state. In that state 
Hartford’s scale will not represent a 
change on fire but will on inland ma- 
rine and homeowners C. 

s - e 

There are indications that Hartford 
Fire feels it has been holding the line 
on commissions, it did not follow the 
other insurers upward in commissions 
on certain classes and on reclassifica- 
tion purposes in 1950 and 1951 and that 
it hopes to establish a standard which 
will tend to stabilize the commission 
situation, which has been moving now 
and then and here and there under 
competitive pressure since 1950. 

The Hartford has indicated that it is 
not with the new commission scale 
reaching for competitive advantage but 
it is not going to sit back any longer 
and let its business be sniped at. At 
the same time it hopes to establish a 
pattern which will have some stabil- 
izing influence and not stimulate a 
commission chase. 

As to class, the 25% scale represents 
the biggest change in inland marine. In 
territory the southeast will experience 
the greatest change because major 
companies generally have paid 20% in 
that area. 

Farm business also goes to 25%, and 
multiple, location forms 1 and 5, which 
have been 15%, go to 20%, though 
there is no increase in the commission 
on contents of commercial buildings. 

Farm business generally has been 
25% except in the east and southeast, 
and except in the far west where it has 
been 20 and 25%, depending on wheth- 
er agent writes the policy and inspects 
the property. 

In Virginia, North Carolina, South 
Carolina, Georgia, Florida, Alabama 
and Texas, in addition to the habita- 
tional risk change, the graded com- 
missions classification goes to 25% ex- 
cept amusement parks, night clubs, 
unprotected hotels except sprinklered, 
mercantile contents, warehouses and 
various storage yards, feed and grain 


Chairmen of NAIC 
Committees for 
1955-56 Are Listed 


The listing of committees of National 
Assn. of Insurance Commissioners for 
1955-56 has been released. Following 
are the chairmen of committees of in- 
terest to fire and casualty people. 

Executive committee—Navarre of Michigan, 
chairman. 

Subcommittees—To study enlarging functions 
of the assistant secretary’s office and methods 
of financing, Jackson of Maryland; to study 
future sites for NAIC meetings, Holz of New 
York; to study NAIC constitution and by-laws, 
Bisson of Rhode Island; advertising code, 
Pansing of Nebraska. 

Blanks committee—Wells of Indiana. 

Subcommittees—Fire, casualty and recipro- 
cal, J. F. Collins of New York; hospital and 
medical service plans, E. L. Berger of Penn- 
sylvania; title and mortgage guaranty, William 
Gould of New York; assessment life and acci- 
dent, C. C. Dubuar of New York; fire and cas- 
ualty blank instructions, W. H. Bittel of New 
Jersey; lease-back real estate property, Julius 
Sackman of New York. 

Accident and health committee—Knowlton of 
New Hampshire. 

Subcommittees—Blue Cross-Blue Shield, Pan- 
sing of Nebraska; to study reserves for guar- 
anteed renewable A&H policies, Holz of New 
York; on company reports on individual A&H 
claim settlements, Martin of Louisiana; to 
study problems incident to cancellation of 
A&H policies, Gillooly of West Virginia; on 
state laws governing misleading and deceptive 
advertising, Pansing of Nebraska. 

Casualty and surety committee—Jackson of 
Maryland. 

Subcommittee—Financial responsibility laws 
on a reciprocal basis between U. S. and 
Canada, Miller of Vermont. 

Definition and interpretation of underwrit- 
ing powers committee—Bisson of Rhode Island. 

An industry committee, to consider classi- 
fication of fire, marine and casualty, consists 
of Schuyler Merritt II, Associated Reciprocal 
Exchange; Ivan Escott, Home; J. V. Herd, 

(CONTINUED ON PAGE 40) 


Trans-Pacific Taken 
Over by Bushnell 
for Liquidation 


Trans-Pacific of Phoenix, the com- 
pany which a few months ago pur- 
chased Inland Empire of Salt Lake 
City, is being liquidated by the Ari- 
zona department. Director Bushnell 
secured a superior court order on Sept. 
15 to put the company into liquidation 
and he has been named receiver. 

Trans-Pacific initiated voluntary re- 
habilitation proceedings in Maricopa 
county superior court at Phoenix on 
Sept. 7, but this was completely unsuc- 
cessful. In a letter to members of Na- 
tional Assn. of Insurance Commission- 
ers, Mr. Bushnell said he applied 
for the liquidation order “since there 
appears to be no other way to correct 
the serious impairment.” The company 
reportedly is $575,000 in the hole. 

All policy liability of Trans-Pacific 
is terminated as of Sept. 15 and the 
claimants are required to present their 
claims with supporting evidence to 
Mr. Bushnell no later than Jan. 16, 
1956. 

This action would seem to bring to 
a disastrous conclusion the affairs of 
three companies. The story began when 
Louisville Fire & Marine was unable to 
prepare a satisfactory financial state- 
ment at the close of 1954, and the com- 
pany was taken over by Inland Empire, 

(CONTINUED ON PAGE 40) 








Late News Bulletins... 








Report Wells to Resign as Indiana Commissioner 


Harry Wells is planning to resign as Indiana insurance commissioner, ac- 
cording to widespread reports. It is said he will become president of American 
Travelers Life of Indianapolis, probably about the middle of October. William 
J. Davey, chief examiner of the department, has been mentioned the likely 


successor to Mr. Wells. 


American Travelers Life was incorporated last June and identified with it 
are some of the most prominent names in Indiana business and political cir- 
cles. The company’s beginning capitalization of $3 million was said to be the 
largest of any newly-formed Indiana insurer. J. Perry Meek, who has been 
heading the company, will become chairman of the directors’ advisory com- 


mittee. 


Wash. Agents Ask Ban on Fire Rate Deviations 

Washington Assn. of Insurance Agents at its annual convention at Belling- 
ham adopted a resolution requesting Washington Surveying & Rating Bureau 
to publish all fire rates flat and without deviation. A bylaws revision was 
adopted making the board of trustees the policy making body. Each local as- 
sociation is to elect a trustee to serve for three years on the board. 


Label Ione Catastrophe in N. C. 

North Carolina damage from hurricane Ione was given catastrophe number 
64 by National Board as the storm swirled out to sea from the Norfolk, Va., 
area. B. P. L. Carden, general adjuster of the board, is in Wilmington, N. C., 
to consult with stock insurance agents and field men on the handling of claims. 
He will also visit other states affected to determine whether the catastrophe 
number should be extended to those areas. 


Early reports indicate that damage from Ione in North Carolina would equal 
(CONTINUED ON PAGE 40) 








mills and elevators, cotton gins and 
manufacturing risks, mines and wind 
and hail written separately. On these 
excepted classes the rate is 20%. In 
Mississippi and Louisiana the com- 
mission scale is set each year under the 
aegis of the insurance departments. 
The reaction among other insurers is 


that they will eventually meet the 
Hartford scale with the possible ex- 
ceptions of lines that have not been 
profitable. Among the latter was men- 
tioned motor boat floaters. The gen- 
eral feeling is that revisions by other 
companies to meet the new scale will 
be defensive. 


More Selling and 
Advertising Urged 
to Meet Competition 


New Jersey Names Sheiry 
President; More Power Is 
Sought for Commissioner 


By EDWARD F. COX 


ATLANTIC CITY—John S. Sheiry 
of Bridgeton was elected president of 
New Jersey Assn. of Insurance Agents 
here at its annual meeting, one of the 
most successful ever held. 

The main prob- 
lem discussed by 
the agents was the 
question of meet- 
ing competition of 
direct writers, the 
number one topic 
at most agents’ 
meetings in recent 
months. Many 
ideas for meeting 
this competition 
were advanced, in- 
cluding a propos- 
al that companies 
and agents work out a joint advertising 
and publicity program to tell the agen- 
cy system story. 

Alan H. Miller of Hackensack was 
elected chairman of the executive 
committee, Robert D. McKee of Rum- 
son and Henry A. Franz of Clifton were 
named executive committee members 
at large and Harry G. Mather of Tren- 
ton was named a member on the basis 
of his being immediate past president. 
Other executive committee members 
are Emile Karam of West Orange, Fred 
W. Bates of Metuchen, Norman E. 
Smalley of Plainfield, Milton H. Gran- 
nett Jr. of Trenton, Samuel R. Worth- 
ington of Camden and Hugh Riddle of 
Atlantic City. H. Earl Munz of Pater- 
son was reelected state national di- 
rector. 





S. Gage Lewis 


The association made arrangements 
to have members kept up to date on 
the news of the activities of Hurricanes 
Hilda and Ione as well as other high- 
lights in the news picture by having 
Fred Hagerty of radio station WFPG 
give a news broadcast before each of 
the sessions. 

In his report, retiring President 
Mather reiterated the association's 
stand against any form of compulsory 
automobile insurance, and commented 
that the amendment of the state tax 
on fire premiums for the benefit of 
firemen, which is being pushed by the 
association, had been passed by both 
houses of the New Jersey legislature. 
The amendment eliminates the neces- 
sity of agents filing reports with the 
various firemen’s associations and 
places this responsibility on the com- 
panies on a state level. Fire Insurance 
Rating Organization of New Jersey 
will take over the mechanics of the 
operation once the bill is effective. 
Under provisions of the amendment 
agents would be required only to code 

(CONTINUED ON PAGE 34) 
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Minn. Agents Elect 
Berkner; Praise 
Special Farm Plan 


Constitution and By-Laws 
Session Results in Stormy 
Debate on Membership 


By C. L. MANNING 


ROCHESTER, MINN.—Minnesota 
agents were optimistic over the com- 
petitive advantage offered by the spe- 
cial credits farm rating plan intro- 
duced in Minnesota Aug. 15 even 
though few of the some 300 in attend- 
ance at the annual convention here of 
Minnesota Assn. of Insurance Agents 
have had the opportunity to write any 
policies under the new rates. 

A clinical session explaining the 
new plan was one of the best attend- 
ed meetings of the convention. 

The problem which vexes most oth- 
er agents—competition in automobile 
lines—turned up at the Minnesota 
convention in the form of reports that 
American Automobile Assn. was offer- 
ing insurance to its members through- 
out the state. 

Cecil W. Berkner of Sleepy Eye was 
elected president of the association to 
succeed Charles A. Bardessono of Hib- 
bing, who was named to the executive 
committee. Elwood W. Johnson of 
Minneapolis was named chairman of 
the executive committee and Leroy 
D. Engberg of St. Paul was reelected 
state national director. George W. 


Blomgren of Minneapolis, secretary- 
treasurer since 1946, continues in that 
post. 

Hilton Miller of St. Peter and Arvid 
Victor of Lindstrom were newly-elected 
to one year terms on the executive 
committee. Reelected for another year 
were: Kenneth G. Kaufmann and Ed- 
ward J. Bachman, St. Paul; Rod Vo. 
Hood and Gilbert Buffington, Duluth; 
Donald C. Darby, Fergus Falls, and 
John Oliphant, Rochester. 

The revised constitution and by- 
laws of the Minnesota association were 
adopted at the Friday morning session 
only after an amendment to limit 


membership to agents or agencies rep- 
resenting capital stock insurance com- 





C. A. Bardessono L. D. Engberg 


panies was defeated. Legal counsel 
had recommended the change in the 
constitution and by-laws to avoid liti- 
gation under public law 15 and the 
Sherman anti-trust laws. Some agents 
objected to the change, maintaining 
that elimination of the reference to 
“stock companies” in the membership 
clause opened the association to mu- 
tual agents. After explanation of the 
legal aspects involved, and the state- 
ment by the secretary-treasurer that 
(CONTINUED ON PAGE 36) 
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Texas Federation 


Dissolved; Lack 
of Interest Cited 


DALLAS—Immediate dissolution of 
the nine-month old Insurance Federa- 
tion of Texas was ordered last week 
by a 15 to 2 vote of its board of direc- 
tors, according to Travis T. Wallace, 
first and only president of the organi- 
zation and president of Great Ameri- 
can Reserve, who already has refunded 
all dues paid since its formation. 

“Insufficient interest on the part of 
the vast majority of the companies” 
was cited by Mr. Wallace as the main 
reason for the action. Despite member- 
ship drives by circular letter and per- 
sonal contact, only 33 of the approxi- 
mately 1,400 eligible companies had 
joined, said Mr. Wallace, at the time 
of the board’s meeting last March, 
with five added since that time. 

The federation was formed largely 
in compliance with suggestions from 
members of the board of insurance 
commissioners as a plan to bring about 
cooperation within the industry and 
to meet challenges growing out of the 
failures of a number of Texas compa- 
nies. The call was by-passed by many 
of the larger life and fire-casualty 
companies and also by the Texas Assn. 
of Insurance Agents. 

Moreover, since formation of the 
federation, new laws have gone into 
effect strengthening the financial re- 
quirements of insurers and otherwise 
plugging up loopholes in regulations. 

One interesting sidelight on the 
short-lived federation is that Mr. Wal- 
lace, who voted against the original 
organization, later was named presi- 
dent and pledged his best efforts. In 
his statement on its dissolution he said 
in part: “However, we do feel our ef- 
forts were not wasted. Most of us know 
a lot of fine people in this business 
that we would not have known.” 


Factory Mutual head asks federal flood rein- 
surance Page 35 
E. F. Gailagher draws analogy of agent-mer- 














chant problems of competition. ............. Page 7 
Panel develops ideas on joint advertising, 
agency coverage and employe. efficien- 


OF canes ciate Page 19 
A. M. Slawsby says insure the house, not the 
perils at Maine agents’ meeting 
W. E. Burch named president of Washington 








agents ....... - Page 16 
Fire legal liability coverage is of real 
value to insured and a door opener for 
DOING © sicsers Page 9 





Michigan Agents meeting at Grand Rapids 
story begins on Page 29 
Minnesota Agents elect C. W. Berkner ....Page 2 
$1 million fire loss paid; begin study on 
disaster cover Page 3 
Bell & Co. of Chicago to merge with National 
CPA firm on Oct. 1 
New York report recommends that IMIB 
bring more classes under regulation ..Page 13 
Texas federation dissolved; lack of interest 
cited Page 2 
R. E. Battles sees bright future for agents as 
alarm, despair fades 
Dedication of Ohio Farmer’s new home draws 
big crowd Page 4 
S. B. Hopps replies to report on defunct Rhode 
Island Page 4 
Insurance Company of the South being re- 
financed; H. T. Christie leaving 
Hartford Fire commission to 25% on home 


























ee Page 1 
Chairmen of NAIC committees for 1955-56 are 
listed Page 1 
Trans-Pacific taken over by Bushnell for 
liquidation Page 1 


More selling and advertising urged to meet 
competition at New Jersey meeting ....Page 1 


Battles Sees Bright 
Future for Agents as 
Alarm, Despair Fades 


The independent local agent is far 
from being a “dead duck,” Robert E. 
Battles of Los Angeles, National Assn. 
of Insurance Agents executive com- 
mittee member assured agents’ con- 
ventions in Portland, Ore., and Bell- 
ingham, Wash. 

“Isn’t it interesting now,” he said, 
“to note that within recent weeks the 
tide of public and private utterance 
has very largely reversed itself? With 
virtualy no change in the facts of the 
situation all segments of the industry 
are suddenly finding opportunity in 
every direction rather than the des- 
pair and alarm that was found in the 
same corners so few weeks ago. And 
isn’t it even more interesting to note 
that agency leaders are no _ longer 
accused of ‘whistling in the dark’ when 
they point out these opportunities 
among all the cries of doom? Believe 
me, we in the organized agency ranks 
knew all along that even whistling 
in the dark was far better than the 
sound of chattering teeth! 

“Can’t we all remember,” Mr. Bat- 
tles said, “the literally hundreds of 
articles and speeches that have been 
made during the last three or four 
years predicting doom for the inde- 
pendent local agent, calling upon him 
to abandon his principles and his very 
special way of doing business in order 
to imitate some cheap competitor? 
How many times,” he said, “have we 
heard that the only thing blocking 
progress in the insuranee business was 
the refusal of NAIA to admit that the 
local agent was a ‘dead duck’?” 

Mr. Battles traced the historical and 
continuing interdependence of NAIA 
with the state associations. “Certainly,” 
he said, “in times like these that we 
have seen in the last two years, it is 
definitely not good to be detached. 

“This National association of yours 
is not some remote thing, manned and 
staffed by strangers,” Mr. Battles 
reminded the conventioners. “It is 
fundamentally a federation of state 
associations, managed and governed at 
every turn by its membership. Cer- 
tainly, as respects complete and res- 
ponsive control by its membership, it 
admits no peer in the field of trade or 
civic organizations.” 

The NAIA official emphasized the 
opportunities for the local independent 
agent in the insurance markets of 
today and the future. “Naturally 
enough,” he said, “local agents them- 
selves are in the vanguard in setting 
this note, but nevertheless representa- 
tives of every other segment of the 
business find themselves in accord, 
and even the exhortation to awaken is 
now directed to realization of our own 
opportunities rather than to the al- 
leged advantages of our competitors, 
as was the case just a short year or 
two ago.” 

Mr. Battles said NAIA can serve 
again, as it has on previous occasions, 
as a catalyst among today’s varying 
philosophies and approaches to im- 
provement of agency business. 

“We sincerely believe,” he said, “that 
it is about time to end the chapter in 
experimentation and agree on a real 
production model in the way of policy 
coverages and forms. We believe that 
finest advertising projects and mater- 
ial are of little value while they are 
still in the exhibit hall or on the con- 
test platform.” 








con- 
Bell- 


- said, 
ks the 
-rance 


elieve 
ranks 
istling 
in the 


. Bat- 
sds of 
been 
> four 
inde- 
n him 
S very 
order 
etitor? 
ve we 
ocking 
ss was 
at the 


al and 
NAIA 
1inly,” 
at we 
, it is 
ed. 


titors, 
ar or 


serve 
asions, 
arying 
9 im- 


“that 
ter in 
a real 
policy 
e that 
nater- 
xy are 
2 con- 


September 22, 1955 


H2eNATIONAL UNDERWRITER 





$1] Million Fire Loss 
Paid: Begin Study 


on Disaster Cover 


A payment of $1,050,000 for a loss 
under a fire policy issued by Improved 
Risk Mutuals of New York has been 
made to Putnam Finishing Co. of Put- 
nam, Conn., whose plant was de- 
stroyed by fire at the height of the 
floods which followed in the wake 
of Hurricane Diane. 

The business and defense services 
administration of the Department of 
Commerce has reported first prelim- 
inary estimates of damage to indus- 
trial facilities from the floods in six 
Northeast states total $156,842,680. 

Damage to industrial firms were re- 
ported as $72,515,600 in Connecticut, 
$66 million in Massachusetts, $9,324,- 
480 in Pennsylvania, $5,750,000 in 
Rhode Island, $3,070,000 in New Jer- 
sey and $382,500 in New York. 

The Senate banking committee has 
set in motion a study of government 
participation in disaster insurance 
against floods, hurricanes, tornadoes, 
earthquakes and man made disasters 
such as an atomic explosion. 

Sen. Lehman of New York is chair- 
man of a subcommittee that will hold 
hearings in a number of cities, includ- 
ing Washington, New York and Provi- 
dence, expected to begin in October. 
Sen. Lehman’s staff has been working 
on a bill that would put the govern- 
ment into the disaster insurance busi- 
ness on a broad scale. Senators Ken- 
nedy and Saltonstall of Massachusetts 
have drafted a bill calling for govern- 
ment insurance and reinsurance for 
flood damage only. 

. . . 

Former North Carolina Commis- 
sioner Waldo C. Cheek, president of 
Independence Life of Charlotte, has 
proposed changes in the tax laws to 
permit the accumulation of a catas- 
trophe fund to pay damages for hur- 
ricane and other disaster losses. 

He also suggested that in view of re- 
cent inland losses from hurricanes the 
people of all the states would be will- 
ing to share in an increase in the ex- 
tended coverage rate to pay the cost 
of hurricane protection. 

He advanced his ideas in speaking 
out against a proposal made in Knox- 
ville, Tenn., by Gov. Hodges of North 
Carolina, who advocated some system 
of national disaster insurance similar 
to the war risk insurance of World 
War II. He said he hadn’t decided 
whether it should be offered by a 
private corporation or by the govern- 
ment, 

Interpreting this as advocating gov- 
ernment insurance, Mr. Cheek said that 
private enterprise could supply hurri- 
cane protection “provided government 
is willing to eliminate the threats and 
substitute cooperation in its place.” 
Taxes eat so heavily into unearned 
premium reserves, he said, that compa- 
nles cannot accumulate enough in non- 
Stormy years to pay losses in years 
when storms do occur. He expressed 
the belief that North Carolina state 
legislators and members of congress 
would be willing to cooperate in mak- 
Ing the needed tax law revisions. 





Maine Agents Name 
Ladd President 


Maine Assn. of Insurance agents has 
elected Edward R. Ladd of Rockland, 
president; Robert S. Winslow of Port- 
land, Crowell C. Hall of Dover-Fox- 
croft and Richard EF. Flanders of Lin- 
coln, vice-presidents; Ralph L. Young 
of Portland, treasurer, and Clyde T. 


Congdon of Brunswick, state national 
director. 

Executive committee members are 
Royal H. Frost of Caribou, David R. 
Harding of Bar Harbor, Carlton F. 
Scott of Wilton and M. S. Fitzherbert 
of Auburn. George F. McFarland of 
Portland is executive secretary. 





Vern F. Damarin has joined the 
Hamilton agency at Chicago as vice- 
president and executive assistant to M. 
J. Hamilton. Mr. Damarin was with 
the S. A. Van Dyk agency for 15 years 
before joining Hamilton and prior to 
that was with Aetna Casualty. 


Md. Agents Name 
Speakers for Annual 


Maryland Assn. of Insurance Agents 
has named some of the speakers for 
its annual meeting at Cumberland 
Oct. 16-18. 

The speakers and their topics in- 
clude Joseph F. Leopold of National 
Tax Equality Assn. of Chicago, the in- 
come tax disparity between stock and 
mutual companies; Frank R. Reilly of 
Afco, premium budgeting; Albert L. 
Latham, manager of the casualty, fi- 


delity and surety agency department 
of Travelers at Baltimore, general lia- 
bility, and Paul K. Mullen, secretary 
of National Union group, the new 
marine definition and what it means 
to agents. 

The program will also include a 
golf tournament Sunday afternoon at 
the Cumberland Country club, fol- 
lowed by entertainment that evening. 
There will also be entertainment at 
the club the evening of Oct. 17. The 


annual cocktail party and banquet is 
Ali 


slated for Tuesday night at the 


Ghan Shrine Country club. 











of your 


Now is the time, before trouble s 
or broker about yacht insurance 
written through the Marine Offi 


Then, no matter how fast the big win 
hard they blow—you’ll have peace of mind and 


ATTER OF MINU 
n storm can transform a p 
wreckage. It is too late 
ating investment. 


After the storm... 


Ts TOO LATE! 


the feeling of security that comes with the 
knowledge that your investment in boating 
pleasure is safe, sound and secure. 





See Your Agent or Broker About 


MARINE OFFICE 
or AMERICA 


116 JOHN STREET, NEW YORK 38, NEW YORK 


——Offices in 24 Principal Cities 


Marine Office Protection Today! 
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Member Companies: 
% The American Insurance Company 
x American Eagle Fire Insurance Company 
% The Continental Insurance Company 
% Fidelity-Phenix Fire Insurance Company 
x Firemen’s Insurance Company 
x Glens Falls Insurance Company 
x The Hanover Fire Insurance Company 
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Dedication of Ohio 
Farmers New Home 
Draws Big Crowd 


Some 1,1000 persons, including many 
insurance and civic notables, attended 
the dedication of Ohio Farmers new 
home ‘office at LeRoy. 

Design, decorations and furniture in 
the administration section of the new 
structure is in Georgian Colonial style. 
Bricks used were hand made in Vir- 
ginia by the soft mud process used in 
Colonial days. 

Construction of the building is rein- 
forced concrete joist with automatic 
sprinkler protection in the department- 
al areas. The floor area of the admin- 
istration section is 18,000 square feet 
and floor space in the departmental 
section covers 42,000 square feet. 

A cafeteria which accommodates 160 
persons and a 9,500 square foot con- 
vention hall have a combined banquet 
capacity for 660. 

Dedication ceremonies were divided 
into a dedication rite in the afternoon 
and a banquet in the evening. C. E. 
Curtis, vice-president and_ general 
counsel of the companies, presided in 
the afternoon, and C. D. McVay, presi- 
dent of the companies, spoke. 

John A. Weber, director of the com- 
panies, presided at the banquet and 
Gov. Lausche spoke. Among the many 
insurance notables who attended were 
L. A. Vincent, general manager of Na- 
tional Board of Fire Underwriters, Ed- 
ward H. Born, secretary and manager 
of Western Underwriters Assn., and 
K. C. White, president of Underwriters 
Adjusting company. 

The Ohio Farmers mixed chorus, 
composed of home office employes and 
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organized for the dedication, sang at 
both afternoon and evening ceremon- 
ies. Observers described the choir as 
“excellent.” 

One of the features of the dedication 
was the presence of Mrs. Lettia Ward, 
a 99-year-old woman who started as 
a clerk in the home office in 1871 at 
the age of 15. Mrs. Ward, who still is 
in good health, has known every of- 
ficial of the company since it was or- 
ganized 107 years ago. Her daughter, 
Miss Julia Ward, is a home office em- 
ploye today. 

The Ohio agents dedication break- 
fast was held in the auditorium of the 
new home, with J. C. Hiestand, vice 
president and secretary, presiding.. 





Reeks Joins Columbus Agency 

C. A. Reeks, Columbus manager of 
American Surety, has joined the Buck- 
eye state agency at Columbus, of which 
W. A. Wickes is president. 





1622 NORTH MERIDIAN STREET 





"KNOW HOW’ axa 
“TOOLS of tle TRADE’ 





are required to do a good job. Insurance 


agents, like craftsmen, need the proper 
tools and supplies to do their job well. 
A multiple line company, Wabash F & C 
can provide you with the best of tools. 
We need aggressive agents with the ‘know how”’ 
to put these tools to their best use. 


WABASH FIRE AND CASUALTY 
INSURANCE COMPANY 


‘Developing new techniques and improving the old’’ 


INDIANAPOLIS, INDIANA 








Minn. Agents Find 
Few Problems in 


New Survey Form 


ROCHESTER, MINN.—The new 
special farm rate schedule and farm 
rate surveys developed by Farm 
Underwriters Assn. and introduced in 
Minnesota Aug. 15 were the top item of 
interest in a series of 11 clinical con- 
ferences at the convention of Minnes- 
ota Assn. of Insurance Agents here 
last week. 

R. D. Clough, farm special agent of 
Fireman’s Fund group at Minneapolis 
conducted the three one-hour clinics 
on Thursday morning. 

He distributed the survey forms and 
a comparative study of five-year pre- 
mium costs on an average farm under 
the old rates, the current rates and the 
new special credit rates, pointing out 
that premiums for an average farm 
under the special credits plan were 
below those under rates effective prior 
to the increased rates of April, 1954. 

“Five-year cash premiums for a 
farm valued at $18,300 would have 
been $611 prior to April, 1954; $707 
under the increased rates, and only 
$561 under the new special credits 
plan,” Mr. Clough said. He said the 
farm used as an example for the study 
was of an average and not superior 
type. 

- e es 


Mr. Clough said he had written sev- 
eral policies under the new rates and 
found that they provided a substantial 
saving for the insured. 

The new lower rates were designed 
to help do a better job of underwriting 
and not to create new business. They 
can be applied only to average or 
superior farms, he said, and therefore 
as personal property increases, the 
rates are reduced. 

Most cf the agents expressed amaze- 
ment at the simplicity of the survey 
form, but some presented questions fer 
consideration. 

The requirement that photographs 
of the dwellings and _ outbuildings 
must accompany the application pro- 
vided a little humor in the otherwise 
serious meeting as agents quipped 
about their photographic ability and 
the types of cameras that would be 
provided by companies. 

One of the agents pointed out that 
processing of the photographs would 
unnecessarily delay the application, 
but Mr. Clough said applications could 
be submitted and processed pending 
the arrival of the photographs. 

Mr. Clough said the commissioner 
has requested the inspection bureau to 

(CONTINUED ON PAGE 39) 


Hopps Replies to 
Report on Defunct 
Rhode Island 


Stewart B. Hopps, former chairman 





of the defunct Rhode Island Ins. Co, 
has written a letter to Thomas J. Mee- ' 
han, state director of business regu. | 
lation and receiver in settling the af- 
fairs of the insurer, answering the re- 
port Mr. Meehan filed in Rhode Island 
superior court and which has received 
much circulation in the press. 

Mr. Hopps’ letter, which he is cir- 
culating, follows: 

“Though neither you nor your coun- 
sel, Edwards & Angell, nor any repre- 
sentative of yours has approached me, 
suggesting a compromise in connec- 
tion with the law suit Meehan vs 
Hopps, I have seen copies of your in- 
terview with the Providence Journal 
(Sept. 1, 1955), and have noted the 
various press releases you have given 
to insurance publications throughout | 
the country, in which you suggest that 
the $8 million suit against me should | 
probably be compromised at around 
$1 million. 

“You know that the only time the 
Rhode Island prospered was during 
the time when I was affiliated with it; 
that it was in sound condition when 
you took it over as of July 5, 1950; 
and that the only time since my asso- 
ciation with the Rhode Island it has 
shown a loss has been under your su- 
pervision, direction and control. If 
there is any blame, then you should 
accept it completely. 

“TI do not wish the courts to be mis- 
led into authorizing further wastage 
of Rhode Island creditors’ money by 
having anyone get the impression that 
we have discussed compromise, or that 
I would even consider same, and I 
therefore ask that you officially no- 
tify Judge Curran and the Rhode 
Island superior court of this commu- 
nication. 

“Just so that the record may be 
straight between us, I would like you 
to recall the events of late 1953 and 
the spring and summer of 1954: 

“A. After reading the receiver's in- 
terim reports of 1953, I became con- 
vinced that wastage of assets of the 
Rhode Island was such that the stock- 
holders had been wiped out, and the 
creditors’ position seriously impaired. 

“B. I protested to your counsel, Ed- 
wards & Angell, without avail. 

“C. The reaction to my protest was 
threat of suit against me. 

” . . 

“D. Despite this threat of suit, I 
made a firm offer, in writing, to put 
$1 million in cash or U.S. government 
bonds into rehabilitation proceedings 
of the Rhode Island, if you would al- 
low the formation of a new company 
to take over the assets and liabilities 
of the old, the new $1 million to be 
behind the claims of any creditors. 

“KE. My offer was refused, with your 
counsel frankly stating that they in- 
tended to keep control of this situa- 
tion until final liquidation. 

“F. Informal demands were then 
made upon me for approximately $8 
million. 

“G. I laughed at the mere idea, but 
offered to sit down at any time with 
you and your counsel and give them 
all the facts or data avilable to me 
and to show that any claims against | 
me were without foundation and fig- | 
ments of imagination. I further offered 
to go to arbitration in case discussion | 
should show any point of conflict in| 


(CONTINUED ON PAGE 39) i 
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Asks Same Rule for 
Effective Dates on 
Auto Rate Changes 


A number of recommendations for 
making the agent’s work easier or 
more effective were included in the 
reports of committee chairmen of New 
Jersey Assn. of Insurance Agents, giv- 
en at the annual meeting at Atlantic 
City. 

S. S. Holland of Jersey City, chair- 
man of the fire and allied lines com- 
mittee, discussed the term rule which 
is applicable to stock in a sprinklered 
building and not to stock in an un- 
sprinklered structure. The rating of- 
fice, he said, agrees that this inequity 
should be remedied and before long 
the agents will be able to write stock 
in an unsprinklered building using two 
annuals on a three year policy or four 
annuals on a five year policy. 

The fire manual shortly will con- 
tain a revised listing of towns classi- 
fied protected, he said. All others will 
be considered unprotected. The agent 
must warrant that the risk is located 
within 600 feet of a public hydrant 
in order to use protected rates. The 
new revision will also contain a list 
of approximately 1,500 suction points. 

Roy H. MacBean of Cranford, chair- 
man of the casualty, automobile and 
allied lines committee, reported it has 
recommended to the casualty com- 
mittee of National association that Na- 
tional Bureau change its effective date 
rule to follow that of National Auto- 
mobile Underwriters Assn. so that in 
case of rate and rules changes there 
would not be any retroactive provi- 
sions when rates are changed up- 
ward or downward or classifications 
changed which would have the same 
effect as changing rates. 

The catastrophe committee chair- 
man, Robert D. McKee of Rumson, 
reported that it is hoped in the future 
that “we can bring about greater 
simplification and coordination of pa- 
per work for agencies between all 
companies as respects catastrophe loss 
notices, proofs and size of losses to 
be handled by agents.” 


There is a great deal of variance be- 
tween individual companies, he as- 
serted, and the committee hopes that 
for catastrophe losses only some stand- 
ardization can be worked out. Also he 
urged that meetings be arranged be- 
tween agents’ associations, on a local 
or state level, with contractors’ asso- 
ciations so they can acquaint each 
other with the various steps that could 
be taken to provide prompt and ami- 
cable adjustment of claims. 

This committee also recommended 
that local boards give serious consid- 
eration to including in their yearly 
budgets a sum to be used for local ad- 
vertising in time of catastrophe. Mem- 
bers would gain good publicity and at 
the same time render insured a serv- 
ice that would speed up settlement 
of their losses. Another recommenda- 
tion of Mr. McKee’s committee was 
that’ local boards arrange open meet- 
ings of agents and adjusters as soon 
as possible after a declaration of a 
disaster to expedite the setting up of 
adjustment machinery. 

Other reports were given by Edwin 
S. Moore of Trenton, fire prevention 
committee chairman, who recommend- 
ed that county chairman name a man 
to head a fire prevention committee 
in each county; Samuel R. Worthing- 
ton of Camden, finance committee 
chairman; Emile Karam of West Or- 
ange, 2ducational committee head, and 


H. Earl Munz of Patterson, state na- 
tional director. The report of Bertram 
S. Reitman of Elizabeth, legislative 
committee chairman, was included in 
that given by retiring President Harry 
G. Mather of Trenton. 





Los Angeles C. of C. Fetes 


Insurance Industry 


More than 300 representatives of in- 
suranee companies in the Wilshire 
boulevard area were guests at a lunch- 
eon given by the Wilshire Chamber 
of Commerce. The luncheon was one of 
a series given by the chamber for vari- 
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ous businesses in the area. Walter 
Wanger of United Artists paid tribute 
to the industry in his talk at the 
meeting. 


List Card for Michigan 


Mutual Agents Convention 


About 400 persons are expected to 
attend the annual convention of Mich- 
igan Assn. of Mutual Insurance Agents 
in the Statler hotel, Detroit, Nov. 2-3. 

Speakers and topics include: A. Lynn 
Minzey, vice-president of Auto Own- 
ers, “Improving Customer Relations”; 
Robert L. Lusk of Mutual Loss Re- 
search Bureau, “Loss Problems Under 





Home Owners”: George J. Leonhard, 
president of Magic System, Madison, 
Wis., “Be on Top of Your Profit Dol- 
lar’: John S. Kerper of Empioyers Mu- 
tual Casualty, “What is a Good Auto- 
mobile Risk”? Russell Davis, vice-pres- 
ident of Lumbermens Mutual of Mans- 
field, “The New Look,” and Joseph M. 
Canfield, “Forget About Money.” 

In addition to business sessions, an 
entertainment program and hospitality 
hour are planned. 





Allstate Opens Bronx Office 

A new district office has been opened 
by Allstate at 1803 Williamsbridge 
road, Bronx, N. Y 





On a cool and brilliant November morning in 1825, an elaborate aquatic 
procession completed its journey from Albany to the Sea, a keg of lake 
water was poured into the Atlantic and the cannon at Fort Hamiiton 
announced the official opening of the Erie Canal, first of a long series of 
internal waterway projects destined to bring the production of our 
mid-west to the markets of the world. 
As the nation’s commerce grew and other waterways were developed, 
Chubb & Son acquired broad experience and knowledge of insurance 
requirements which enabled it to write increasingly broader coverage. 
We are proud of our record of “Serving the Leaders” in this field 
of American Industry and Commerce. 


FEDERAL INSURANCE COMPANY | — 


Into which has been merged, July 1953 


UNITED STATES GUARANTEE COMPANY 


CHUBB & SON 


MANAGERS 


90 John Street, New York 38, N. Y. 


VIGILANT INSURANCE COMPANY + MARINE INSURANCE COMPANY, LTD. + SEA INSURANCE COMPANY, LTD 


THE LONDON ASSURANCE (Marine Dept.) = 


ALLIANCE ASSURANCE COMPANY. LTD. 
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St. Paul F.&4M Has 
Three Changes in 
Auto Department 


James K. Brown and Thomas E. Mc- 
Donnell have been appointed secretary 
and manager and assistant secretary 
and assistant manager, respectively of 
the automobile department of St. Paul 
F. & M. group. 

J. B. Carter, former auto depart- 
ment manager has been transferred to 
Atlanta. He continues as secretary of 


all three companies in the group. 

Mr. Brown was transferred from 
the field to the home office in 1950 as 
assistant manager of the auto depart- 
ment and appointed assistant secretary 
of the three companies. Mr. McDonnell 
was transferred to the home office 
from the New York office in 1950 and 
named executive assistant in the auto 
department in 1953. 


GAB Makes Changes in 
North Carolina Field 


General Adjustment Bureau has 





named J. V. Conroy, formerly resident 
adjuster at Shelby, N. C., adjuster in 
charge at Durham, N. C., succeeding 
C. L. May Jr., who has resigned. W. A. 
Rollins Jr., who has been at High 
Point, goes to Shelby. 

Mr. Conroy joined GAB in 1946 at 
Wilmington and had been at Shelby for 
two years. Mr. Rollins, with GAB 
since 1951, has also served at Augusta. 
The Durham office remains under the 
general supervision of H. H. Moore, 
manager at Raleigh. The Shelby oper- 
ation is an extension of the Charlotte 
branch under the management of G. 
D. Holding. 
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Countrywide to Agents and Brokers 


INTERSTATE FIRE & CASUALTY COMPANY 


UNDERWRITING OFFICE - 





This Manhattan Life 


Kit Will Help You 
Do It! 





Manhattan Life's 46 FEATURES 


will help boost your life 
sales, increase your income 
One feature of the kit 

is a folder describing the 46 


* 


interested in Group Life 


and Pension Plans? 


Manhattan Life 


is outstanding in both of them 


* 


If you are located in any of the 


following states (where The Manhattan 


Life is licensed) 


WE WILL BE GLAD TO 
FURNISH YOU A KIT 


Arizona, California, Colorado, Connecticut, 
Delaware, Florida, Illinois, Indiana, Mary- 
land, Michigan, New Jersey, New York, 
North Carolina, Ohio, Oregon, Pennsylvania, 


Texas, Virginia, Washington. 
Also District of Columbia and Alaska 


. 


features 


175 WEST JACKSON BOULEVARD - 
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Why Not Sell More 
Life Insurance ? 





THE MANHATTAN LIFE 


INSURANGE; COMPANY 
of New YORK, 


Agency Dept., The Manhattan Life Insurance Company 


Please send me one of your Broker's Kits 
to help me sell more Life Insurance. 


CHICAGO 4, ILLINOIS 
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120 West 57th Street, New York 19, N. Y. 
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Fireman's Fund 
Rearranges Pacitic 
Coast Setup 


Fireman’s Fund group has rear. | 
ranged its Pacific department terrj- 
tories. 

Northern California territory is now 
under the jurisdiction of O. D. Oliph. 
ant, who has been fire agency superin- 
tendent for Colorado, Wyoming, and 
New Mexico. William Dillon, fire 
agency superintendent will relinquish 
the Oregon, Montana, Utah and South- 
ern Idaho territory and will take on 
the Colorado, Wyoming, and New 
Mexico fields from Mr. Oliphant. 

Thomas E. Kennedy has been named 
fire agency superintendent for Utah, E 








writes commenting on the editorial in 
the Aug. 25 issue: 

I believe your editorial on the “life 
factor” of local agencies in your Aug. 
25 issue deserves a word of commenda- 
tion. 

Why anyone would not want some 
permanency in his life’s work is hard 
to understand. To allow a successful 
agency to dry up and gradually dis- 
appear just does not make sense; is 
not good business, and is harmful and 
costly to the industry and public alike. 

There are many practices in our 
business, both on the part of compa- 
nies, agencies, and brokers alike that 
could be improved. Articles like yours 
tend to overcome the inertia in all of 
us. Let them continue. 


Montana, and Southern Idaho. Mr. 
Kennedy has been in the fire loss de- inc 
partment as assistant general adjuster, to 

Frank L. Donahoe, fire agency su- 
perintendent for northern California rel 
and Nevada, will take over the Ore- see 
gon—Nevada territory. sel 

Underwriting in all the territories wl 
involved will continue to be handled an 
by Oscar L. Crowhurst, chief under- | 
writer. pr 

Philip F. Kingsley, Pacific coast | 
manager, is in overall charge assisted all 
by Frank J. Brady, assistant manager. 

Mr. Oliphant started with Fireman’s - 
Fund at Los Angeles and later went co 
into the southern California field. He 
joined the Pacific department in 1950 - 
to develop new fire forms, and was 
promoted to superintendent of the pro- 
duction and engineering division in -* 
1953, becoming fire agency superin- tr 
tendent in 1954. ti 

Mr. Dillon started with the group in 
1940, becoming fire underwriter five 
years later, special agent in 1946, and 
was manager of Salt Lake City before 4 
going to San Francisco as agency su- 
perintendent. P 

Mr. Kennedy started in 1946 in the ’ 
fire and loss department, and Mr. . 
Donahoe has been with the group since 
1917 when he started in the underwrit- - 
ing department. He was in the South- 
ern California territory and in 1929 
was named chief fire underwriter. He 
was appointed agency superintendent 
in 1948. 

Mr. Crowhurst has been with the s 
group since 1926, starting as a fire de- t 
partment clerk. In 1940 he was named c 
head of the survey department and in t 
1950 superintendent of the sprinklered t 
risk department. He became chief un- ( 
derwriter in 1953. 
Comments on Life 
Factor in Agencies 

William J. Betz, St. Louis local agent, | 

1 
: 





Gravenstine To Milwaukee Agency 


Ray T. Gravenstine Jr., Wisconsin 
state agent of American Home, has 
joined the Thorning agency of Mil- 
waukee. 
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Gallagher Draws Analogy of Agent- 
Merchant Problems of Competition 


Resemblances between the changed 
marketing conditions of the general re- 
tail and manufac- 
turing business and 
the insurance busi- 
ness were de- 
scribed by Eugene 
F. Gallagher, Chi- 
cago manager of 
Planet, in his ad- 
dress before Ohio 
Assn. of Insurance 
Agents at Cinci- 
nnati last week. 
Some of the steps 
taken by general 
retailers give an 
indication, Mr. Gallagher suggested, as 
to what might be done in insurance. 

The growth of discount houses in the 
retail trade field has caused some soul- 
searching by the established stores and 
several conclusions have been reached 
which have a counterpart for insur- 
ance. Mr. Gallagher listed these as: 

—Retailers waited too long to take 
protective action. 

—Margins should not be uniform for 


all items. 

—People will pay more to deal with 
an established reputable store than 
they would to do business with a dis- 
count house, bu¢ not much more. 

—Larger stores permit economy in 
merchandising and manufacturing. 

—It is agreed that business enter- 
prise must avail itself of every advan- 
tage of mechanical equipment, elec- 
tronic control, etc., to keep inventory 
figures and to handle charge accounts 
and other accounts receivable. 

The agents are facing somewhat the 
same problem as the merchants, Mr. 
Gallagher observed. The insurance peo- 
ple believe in competition and have 
extolled it over the years, but are in- 
clined to look upon as “unfair” com- 
petition which is based on methods dif- 
fering from their own. It is well to re- 
member, he remarked, that such com- 
petition cannot be over-come by law or 
force or pressure. 


E. F. Gallagher 


“It would not be realistic to feel 
smug, for example, about the fact that 
the agents in Washinton, D.C., have 
caused department stores in that city 
to agree to withdraw an arrangement 
to have insurance available at sales 
counters. If it is ultimately found to be 
the way a certain segment of the pub- 
lic wants to gets its insurance, then 
that way will be made available. We 
should realize that by the end of the 
year there will be approximately 3,000 
large multiple-unit suburban shopping 
centers. Is it not reasonable to believe 
that the agent who is located right 
there will write a material volume of 
business for those who visit the center 
regularly?” 

Mr. Gallagher drew an analogy be- 
tween department store competition 
and insurance competition, commenting 
upon the conclusions reached by the 
retailers. 

The retailers have decided they took 
too long to act. “Have we any similar 
Situation in our business? Is our mar- 
gin too high on any specific line? Some 
prominent and successful agents think 
commissions on some lines are exces- 
sive. Service, they say, on some lines 
is largely a conversation piece. They 
point out that even in connection with 
automobile, the accident frequency on 
BI is approximately 3% and on PDL 
is about 11%. This means that on the 


average you are called upon as agents 
to render service beyond the writing 
of the policy and changing motor and 
serial numbers only once in 33 years 
for BI and once in nine years for PDL. 
And then sometimes all we do is to 
refer the loss to some claim man and 
keep out of the picture ourselves.” 

In merchandising it was found to be 
a mistake to have a uniform mark-up 


Legal difficulty? You call a lawyer. Ill? You see a doctor. 
You want an expert's opinion. This is just as true of insurance 
buying: the expert in this case is the local insurance agent 
or broker. He has had specialized training. He knows 

the kind of insurance to fit the case. And the insurance he 
offers is worth more because he gives more in service. 
Consult your insurance agent or broker as you would 

your doctor or lawyer... the man you know and trust. 


\J Ss ‘3 &G CASUALTY-FIRE-MARINE INSURANCE 
<i * FADELATY -SURETY BONDS 

United States Fidelity & Guaranty Co., Baltimore 3, Md. « Fidelity Insurance Co. of Canada, 

Toronto @ Fidelity & Guoronty Insurance Underwriters, Inc., Baltimore 3, Md. 








on every type of product sold. In the 
insurance field there is a sliding scale 
of commission in many localities, but 
the only trouble is, Mr. Gallagher said, 
that the insurance business is probably 
doing it backwards. The agents get 
more for an ordinary auto policy than 
for a complicated industrial risk. There 
is more commission for a dwelling 
policy than a reporting form on the 
stock of a complex mercantile estab- 
lishment. Direct writers are going after 
automobile and dwelling, he pointed 
out. 

The merchants are convinced that 


people will pay a little more to deal 
with a reputable local firm, and the in- 
surance situation is the same, Most 
people will pay more for the superior 
product and service of a local agent, 
but not a great deal more. In some 
places the difference in cost is too 
great and the specialty and direct writ- 
er will continue to show a remarkable 
growth as long as that disparity exists, 
he predicted. 

In general merchandising it has been 
found that larger unit stores can help 
reduce costs, and in the insurance busi- 


(CONTINUED ON PAGE 18) 
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Carpenter Is Appointed New Jersey. In 1946, he was employed 


fh aig by American Casualty as a_ special 
Pacific Area Official agent in New Jersey. aa 

. . Mr. Carpenter joine ational Union 

for National Union in 1951 as a special agent in charge 


Marvin B. Carpenter has been ap- of the casualty department for New 
pointed assistant manager of the Pa- Jersey. 


cific department in charge of casualty 
erations for National Union - R 

~ rings ee - com- Urge Police to Cover Autos 

panies g ; : f 1 
Mr. Carpenter obtained a broker’s | District of Columbia Policemen’s 

license in New York state in 1936 and ssn. is conducting a drive to get in- 


aaa ss : dividual policemen to take out auto 
was associated with various brokers accident insurance to cover them while 
there. For about 10 years he was an 


; A , they are operating cars in the line of 
underwriter and special agent with quty. The officers may get policies of 
American Surety in New York and $50/$100/$5 for less than $1 per man. 


il 


The rapidly expanding pace of today’s 
business and industry has brought with it 
a growing need for all types of bonds 

. a need which means an increasing 
market for producers who have a quick 











CALL eye for profitable sales. The best way to 

tap this rich, new market is to call on 

OUR A. F. Shaw. Whether it’s one of the many 

forms of contract bonds, a fidelity bond 

SURETY or one of the miscellaneous license bonds, 

you can count on A. F. Shaw’s facilities 

DEPARTMENT and staff to do the job correctly, speedily. 


Our Surety Department is at your service! 


a A. RSHAWS& C0. | 


SUPER MARKETING FACILITIES 
INSURANCE _eariee BUILDING + CHICAGO 4 » WABASH 2-1068 
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SCOTTISH-AMERICAN GROUP 


THE SCOTTISH 
UNION AND NATIONAL 


INSURANCE COMPANY 
INCORPORATED IN 1824 


IS CELEBRATING ITS 
75th ANNIVERSARY YEAR 
IN THE UNITED STATES 





“C’ IS FOR COMPLETE 


It's the latest! It’s the broadest! 

It’s the Homeowners ‘‘C’’ policy. 

It covers the dwelling and possessions against all- 
physical loss plus legal liability. 

It's a clincher of old accounts! It’s a door opener to 
new accounts! 


It’s really easy to sell. Contact us for ‘‘Know-How.”’ 


New agencies invited. 


SCOTTISH UNION AMERICAN UNION 
NATIONAL INSURANCE * INSURANCE COMPANY 
COMPANY OF NEW YORK 


HARTFORD, CONNECTICUT 











Royal Exchange Offers Charles Erskine, formerly with Gen. 


eral Adjustment Bureau and Home, is 


Agents Personalized manager at Monroe. 
ik ss ‘ A. E. Smiricky, former fire loss man. 
Advertising in Kits ager for Citizens Mutual, and lon 


A sample kit of fire and casualty ad- With Western Adjustment, has been as. 
vertising literature, which has been ‘Signed to the Detroit office. 
proving profitable to agents of Royal 
cay group, may now be obtained N. Y. Agents’ Downstate 

y any agent by writing the company’s + . 
ad allies ak. aes oe aa New egional Is Oct. 18 
York 38. New York State Assn. of Insurance 

The kit reads “To the man who has “8ents will hold its annual downstate 
never heard of you—ycu do not exist. on tae ee The all-der noe 
That is why foresighted agents who starts at 10 a.m. and concludes with 
aim to broaden their prestige and in- ginner in the evening. 
vite good business use carefully pre- 
pared advertising material: it presents . 
their name and ye oa to the public New Stock Fire Insurer 
in good form.” in Texas P'cks Officers 
The various pieces of advertising Thomas J. Dunlap, independent ad- 
selected from the kit by agents of the juster of Austin, Tex., has been elect- 
company can be imprinted without ed president of the Santa Fe of Amer- 
cost. The material is intended to appear ica, a new stock fire company with 
as having been prepared and printed initial capital and surplus of $150,000, 
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exclusively for the agent. Other officers are: Vice-president and | 





retary, Lloyd H. Doty, and gener 
Omaha Insurors Elect — og Aa all of cvustin 
. e company, which started wri 
Dean Ames President vastnnsee Gaph. 1, plans an as 
Insurors of Omaha have elected the crease of its capital structure to $350,- 
following new officers: President, 000. 
Dean Ames; Ist vice president, Sam 
Morgan; 2nd_ vice-president, Dan Md. Casualty Opens 
Loring; secretary-treasurer, Paul 
Toombs. Paul House and _ Barton Omaha Branch Oct. 1 
Greenberg were elected directors. Maryland Casualty will open a 
Out-going president, Harold Peter- branch in Omaha, Oct. 1. The new of- 
son, reported the past year as one of — ye Dodge — will have 
important insurance legislation and ager. He pg ed asaae the 
congratulated the association for its Qmaha service office since 1954. 
ready cooperation and attendance at E. H. Stevens, manager of the Omaha 
the hearings. He also cited the success claim office since 1949, will be man- 
of the new scholarship plan paid for by ager of the claim division. 
University of Omaha. Grant Osborne | The new office will provide service 
also reported that last year’s scholar- in production claims, inspections, and 
ship winner is now doing effective in- Payroll audits to agents in 76 Nebraska 
surance work in Omaha. counties and in Sioux City, Ia., former- 
Richard Allgood, executive secre- ly supervised by te Kansas City of 
tary of Nebraska Assn of Insurance a 2 = oe ee — 
: j on. The company is represented in Coun- 
Agents, predicted the largest turnout ¢j] Bluffs, Ia., by Morse & Stipp, gen- 
for the association convention, Oct. eral agent of the company for 34 years. 
27-28 at the Hotel Fontenelle in 


Omaha. Mr. Allgood reported that Plan Six Clinics in Ia. 


over twice the number have registered DES MOINES—The Iowa Assn. of 
in comparision to this time last year. Mutual Insurance Agents will hold a 
series of six fall clinics with the first 











H sis meeting Sept. 27 at Oelwein 
Liability Rates on Other meetings will be at Mason 
La. Troopers Are Cut City, Oct. 11, Storm Lake, Oct. 18, In- 


A reduction of nearly 60% has been i gp + —_ City, Nov. 1 
granted on the auto liability rates on 97 ‘AUantic on Nov. 9. 
Louisiana’s state troopers as a result Subjects to be discussed will include 
of their safe driving. The reduction was the new homeowners policy, compre- 
given on the basis of claims during the hensive general liability policy and 


three year period from 1951-54. errors and omissions coverage for 
agents. 





Michigan Claims Service Expands Higgins Named at Long Island 


Michigan Claims Service, Lansing, James J. Ward, Inc., New York city 
ais = pond hg ee adjusters, has appointed Frank J. Hig- 
Grand Rapids, has been named man- 2&8 of Syosset, N. Y., to se Long 
ager at Gaylord. Robert C. Mawry, who Island agents. He has been in insurance 
was with Western Adjustment, has ‘Since 1939, recently as an inland ma- 
been named mangaer at Lansing, and rine, fire and automobile adjuster. 
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Model of the home office of Commercial Standard of Fort Worth which the 
company intends to occupy at the end of 1956. Ground breaking ceremonies art 
being conducted this month on the company’s property at the west end of the 
city. The new home office will have a floor area of approximately 72,000 square 
feet with construction providing for two future floors containing 30,000 squart 


secretary, S. J. Maxwell; assistant sec. | 


feet. A feature of the building are curtain walls of metal and glass protected by 
seasonally controlled vertical louvres. As the sun changes, a solar clock device 


will automatically shift the metal shades. 
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Fire Legal Liability Coverage Is of Real 
Value to Insured and a Door Opener for Agent 


An excellent discussion of fire legal 
liability by Fred D. Watkins, secretary 
of Aetna Fire group, was a feature of 
the convention of Pennsylvania Assn. 
of Insurance Agents at Pittsburgh. 
Warren S. McKay of United Engineer- 
ing & Foundry Co., president of Insur- 
ance Buyers of Pittsburgh, was mod- 
erator of the discussion which followed 
the talk. 

Mr. Watkins believes all liability 
insurance except contractual should be 
based on the phrase “liability imposed 
by law”. This phrase can be expanded 
by appropriate words to include more 
than liability for tort actions, but in 
its usual usage, it is intended only to 
cover results of negligent acts and 
statutory liability. This has confused 
insured, as well as insurance people, 
because of the custom of drafting in- 
suring clauses in direct damage con- 
tracts to cover personal property of 
insured, and personal property of 
others “for which he may be legally 
liable.” This clause is broad enough to 
cover contractual liability as well as 
liability that may be imposed by law. 

If insured ever has or ever expects to 
have sizeable values in property of 
others in his care, custody and control 
which he is not required to insure, the 
agent should try to provide fire lia- 
bility imposed by law coverage on such 
property rather than under a trust and 
commissions clause because of the co- 
insurance or average clause that is in 
the direct damage fire contract form. 
Insured may suddenly find he is a 
heavy coinsurer. A fire liability im- 
posed by law contract has no coinsur- 
ance or average clause. 

What has brought about the demand 
for this type of protection? Probably 
the greatest single factor is the right 
of subrogation and the reluctance of 
lessors to release lessees from liability 
for damage to the leased property ar- 
rising out of the lessee’s negligence. In 
several years, building costs have 
spiralled upward fantastically. Many 
building owners have felt they were 
adequately complying with the 90% 
coinsurance clause, only to find out 
after a serious loss that they were 
greatly underinsured. Had they re- 
leased their tenants from all liability, 
they would be stopped from success- 
fully pursuing a tort action to recover 
their uninsured loss. On the General 
Mills case which gave great impetus 
to the demand for coverage of fire lia- 
bility imposed by law on tenants, Gen- 
eral Mills had leased a manufacturing 
plant. As a result of the negligence of 
a General Mills’ employe in placing a 
hot aluminum casting in a sump under 
the flow of cutting oil containing a 
volatile mixture, a fire ensued which 
destroyed the building. Damage was 
agreed $142,500. There was $100,000 
Insurance, so lessor was interested tn 
recovering his own uninsured loss of 
$42,500. Because of this contingency 
some lessors now, in consideration of 
some concession in rental, require the 
lessee to provide full fire and other 
hazard insurance, so lessee will in ef- 
fect have the contractual obligation to 
indemnify the lessor regardless of 
negligence. The lessee of course has 
an insurable interest in the premises 
he leases, so he simply must buy direct 
damage coverage on all the property 
ec the benefit of the lessor and him- 
Self. 

When the demand for fire liability 
imposed by law coverage first ap- 


peared, most casualty companies were 
reluctant to grant the large property 
damage limits required. Those com- 
panies hadn’t had any experience with 
fire covers and were understandably 
unwilling to expose their policyholders’ 
limits. This brought the fire companies 
into the picture and several of them, 
including Aetna Fire, devised 


forms and rates for the writing of fire 
and extended coverage liability im- 
posed by law. The next step was taken 
by the fire rating bureaus in providing 
a form and rules for the writing of a 
restricted form of fire liability only. 
Very recently some jurisdictions have 
expanded the perils to include those of 
the extended coverage endorsement. 
In Pennsylvania, the Middle Depart- 
ment rules permit only fire and in- 
herent explosion. 

No fire bureau forms permit inclu- 
sion of contractual liability but most 
filings of individual companies do. 


Also, the rate bureau filings only pro- 
vide for property in the care, custody 
and control of insured. Individual com- 
pany filings provide for property of 
others in and outside the care, custody 
and control of insured. He said a large 
part of his company’s writings concern 
property not in the care, custody or 
control of insured but on the same 
premises. 

How many fire liability exposures 
does a tenant have? He may be liable 
to the owner of the building for dam- 
age caused to it by himself or one of 

(CONTINUED ON PAGE 22) 





HOW INSURANCE 
REPUTATIONS 
ARE BUILT 


Some companies have the mistaken idea that all advertising is pretty much alike; 
that the advertising done in the daily newspapers by, for instance, Gimbel’s or | 
Macy’s in New York, is designed to accomplish the same purpose as an insurance 
company’s advertisements in The National Underwriter. 

It is not. There is no similarity. 

Study the advertisements of department stores. Of what do they consist? Almost 
invariably they contain a list of “bargains.” They tell of “special sales;’’ “unusual 
opportunities;”’ “‘anniversary week;’’ “to-day only;” etc., etc. 

This is what is known as direct action advertising. It is designed to get customers 
to walk into the store today to buy articles of merchandise that have been specifical- 
ly described and the price of which is represented as being attractively low. If the 
customers don’t come in in sufficient numbers the advertising is a failure. The de- 
partment store cannot console itself with the thought that perhaps its advertising 
has enhanced its prestige or reputation “or something.” 

Turn now to advertising in an insurance newspaper. It should never aim at the 
direct results accomplished by department store advertising in daily newspapers. 
Insurance companies have no bargain sales to offer, no “specials for today only.” 
The whole appeal of insurance newspaper advertising lies in an entirely different 
direction. Its fundamental purpose is to build good will for a company, to give it a 
favorable reputation among those in the insurance business. Favorable reputations 
are not built in a week, a month or a year. To establish them takes time. Readers 
must be reminded again and again of the existence of a company, of its stability, its 
commendable record, and its service to agents. 

We have never claimed that National Underwriter advertising will immediate- 
ly build a staff of producing agents for a company. It will not. Neither will any- 
thing else. Insurance companies are not built that way. Instead they grow gradually 
as one agent after another is added, and as the old agents write more and more new 
business and as they continue to renew most of what they have written in the past. 

The spread of a favorable reputation and standing for an insurance company is 
accomplished by steady, consistent advertising, and not by the catch penny appeals 
of the department stores. 
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Major Changes in 
Personnel Made by 
Springfield Group 

Springfield F. & M. and New Eng- 
land have made 10 top personnel 
changes. 

Herbert P. Almgren is promoted 
from assistant vice-president to vice- 
president; Wilfred G. Howland, secre- 
tary and general counsel, is made vice- 
president and general counsel; Secre- 
tary Howard G. Riley is made assist- 
ant vice-president; Assistant Treasurer 
John N. Sherley is elevated to assistant 


vice-president and assistant treasurer; 
Assistant Secretaries Harold F. Storey, 
Stanwood R. Searles, Richard R. Rath- 
bun and Bernhard E. Marsian become 
secretaries, and C. Bryant Fitch is ele- 
vated from superintendent of agencies 
to assistant secretary. In the western 
department at Chicago, resident Secre- 
tary Lyman C. McIntyre becomes resi- 
dent assistant vice-president. 
. e es 

Similar changes will be effected by 
Michigan F. & M., the third company 
in the group, at its board meeting 
Sept. 19. 

Mr. Almgren joined the group in 










COULD BE YOUR 
FAULT THAT 


BILL WENT 


But rented a boat—a good one. A storm came up, 


Bill turned over and went down because he had no life preserver. 


Someone had forgotten to put one in the boat. 


Will you let your business clients down because you sold fire and 


liability but no business interruption? Will you sell fire and 


windstorm without additional living expenses or without suggest- 


ing a homeowners policy? 


Full knowledge of coverages can save your client money and 


perhaps all his business. As his insurance agent it’s your obliga- 


tion to recommend for his protection. 


THE AGENCY SYSTEM — AN AMERICAN TRADITION 


















HOME OFFICE 
111 W. Fifth Street, St. Paul 2, Minn. 


EASTERN DEPT. 
90 John Street, New York 38, N. Y. 


NEW YORK SUBURBAN DEPT. 
99 John Street, New York 38, N. Y. 


PACIFIC DEPT. 
Mills Building, San Francisco 6 


Members, American Foreign 
Insurance Association, 
offering world-wide insurance facilities. 





The 















































United States Head Office - 
R. B. Masters, U. S. Manager 


NEW ZEALAND 


Insurance Company Limited 


Since 1875 + San Francisco 





Service Beyond the Contract 





1940 and in 1946 was appointed office 
superintendent. He was elected assist- 
ant secretary in 1949 and advanced 
to secretary in 1951. 

Mr. Howland joined the group in 
1951 as general counsel. 

Mr. Riley, with the group since 1947, 
was elected assistant secretary in 1948 
and secretary in 1950. 

Mr. Sherley joined the group in 
1935, was appointed superintendent of 
the reinsurance department in 1946, 
head of the research department in 
1949 and assistant treasurer in 1951. 

Mr. Storey, who joined Springfield 
in 1950 as a special agent at Boston, in 
1953 transferred to the home office as 
superintendent of agencies. He was 
elected assistant secretary in 1954. 

Mr. Searles joined the group in 1950 
as superintendent of the casualty 
claims department and was elected 
assistant secretary in 1952. 

Mr. Rathbun, who joined the group 
in 1945, has had field experience as 
special agent. He went to the home 
office in 1953 as superintendent of 
agencies and was advanced to assist- 
ant secretary later that year. 

Mr. Marsian became affiliated with 
the Springfield in 1924 and has served 
in various underwriting capacities as 
well as director of personnel. He was 
elected assistant secretary in 1953. 

Mr. Fitch, formerly special agent 
for the group at Boston, was recalled 
to the home office earlier this year as 
agency superintendent. He joined the 
group in 1941. 

Mr. McIntyre joined Springfield 
in 1926. He has served as special 
agent and as superintendent and was 
elected assistant secretary in 1945 and 
secretary in 1948. 





New Liability Ceiling 
Sought by Truckers 


WASHINGTON—An application has 
been filed with Interstate Commerce 
Commission for a new national motor 
freight classification rule to limit 
carrier liability for loss or damage 
on shipments to $3 a pound unless the 
actual value is on the bill of lading. 
For assumption of liability for over $3 
a pound, the rule would stipulate a 
charge of 10 cents per pound for each 
$100 of value or fraction of units of 
$100. 

Purpose of the new rule is to require 
shippers to give notice of the move- 
ment of commodities of unusual value 
so the carrier may take necessary 
precautions to make it unnecessary 
for the average trucking company to 
add to its operating costs with insur- 
ance coverage for these unusually high 
value shipments and to protect motor 
carriers against exceptionally high or 
catastrophic losses. The petition was 
filed by the motor carriers agent, 
American Trucking Assns. 





ML Dwelling Panel in Cincinnati 


Cincinnati Underwriters Assn. will 
restage for the benefit of its members 
and agency solicitors and emvloyes the 
panel on multiple line dwelling cover- 
ages which the Jocal CPCU chapter 
presented at the Ohio Assn. of Insur- 
ance Agents meeting recently. The 
meeting will be Sept. 27 at the Shera- 
ton-Gibson. An additional feature will 
be an open forum, with questions sol- 
icited in advance. 





To Continue Ad Campaign 


The Kemper companies intend to 
continue their advertising campaign in 
1956 stressing trained insurance spe- 
cialists. Since the campaign began in 
late 1954, ads have run in 134 markets. 
When the series is completed, the com- 
panies will have spent more than $114 
million. The campaign for this fall 
calls for large ads during September, 
October and November in 120 newspa- 
pers. 


— 


Have Senate Bill 
for Government 


Flood Insurance 

WASHINGTON—Senators Salton. 
stall (Rep.) and Kennedy (Dem.) of 
Massachusetts have drafted a bill for 
introduction at the next session of 
Congress that calls for direct federal 
government insurance or reinsurance 
against flood damage. 

While the proposal does not cover 
hurricanes, earthquakes or tornadoes, 
the Senators said in a statement, relief 
from these types of disaster should be 
given careful study. 

In a letter to fellow Senators, the 
pair wrote that if this problem (flood 
insurance) is to be met, without heavy 
federal subsidies, increased relief ex- 
penditures and continued loss of homes, 
productive facilities and morale, Con- 
gress must establish some kind of fed- 
deral flood insurance and reinsurance 
program “beginning as we did with 
the crop and war risk insurance pro- 
grams on a small experimental basis.” 

Under the bill the program would 
be administered by the small business 
administration. Cooperation with the 
insurance business is featured, and 
there would be an advisory commission 
composed of at least six members ex- 
perienced in property insurance. 

A national flood insurance fund 
would be established with capital ap- 
propriated by congress. Interest would 
be paid on government advances to the 
fund. Premiums paid for insurance and 
reinsurance, interest on fund invest- 
ments and other receipts, including 
salvage, would go back into the fund. 

Total coverage authorized for the 
first year would be $500 million, the 
maximum amount that would be al- 
lowed to be outstanding at any one 
time. This limit, however, could be 
increased with approval of the presi- 
dent by equal amounts on July 1, 1957 
and 1958. The most insurance that 
could be granted on any one piece of 
property would be $250,000. 





Conference of Actuaries to 
Meet in Chicago Oct. 14-15 


The sixth annual meeting of the 
Conference of Actuaries in Public 
Practice will be held Oct. 14 and 15 in 
the Morrison hotel, Chicago. Speaking 
at a 7 p.m. banquet on the first day of 
the meeting will be Cecil P. Bronston, 
vice-president of Continental [Illinois 
National Bank & Trust Co., Chicago. 

A number of formal papers will be 
presented and various topics will be 
discussed informally. 

Formal papers of interest to fire 
insurance men and those who will pre- 
sent them include: ‘Automobile Insur- 
ance and the Actuary,” S. Alexander 
Bell, Chicago consultant actuary; “An 
Application of the Data Processing 
Machine,” Raymond R. Haffner, vice- 
president of Business Men’s Assurance, 
Kansas City, Mo., “Reinsurance,” John 
T. Rohm of American United Life, In- 
dianapolis, “Investment Income and 
the Profit and Contingency Factor in 
Rate Making,” C. K. Leslie Jr., Houston 
accountant. : 

Informal topics of discussion in- 
clude: Credit Insurance, Electronic 
Computers and the Actuary, Major 
Medical, Non-Cancellable Hospital In- 
surance, Federal Reinsurance Program, 
and Actuary and the State. 





New Adjustment Bureau Offices 
Underwriters Adjustment Bureau 

Ltd. has opened a Pacific division of- 

fice at Vancouver and a branch office 


at Nelson, British Columbia. Percy H. | 


Turner is manager of the new division 
and George M. Meredith is assistant 
manager. Both were formerly with 
Turner, Meredith & Co., adjusters, 
whose Vancouver and Nelson staffs 
have become associated with UAB. 
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Speakers Listed for 


A&H Underwriting 
Forum at Louisville 


The agenda has been prepared for 


| the annual underwriting forum spon- 


~~ 


sored by H&A Underwriters Confer- 
ence and to be held Oct. 24-25 at the 
Kentucky Hotel, Louisville, immedi- 
ately preceding the annual meeting 
there of Institute of Home Office Un- 
derwriters. 

The forum, to be devoted entirely to 
underwriting A&H on an individual 
pasis, will be opened with remarks by 
E. B. Forsythe, vice-president of Illi- 
nois Mutual Casualty, chairman of the 
conference underwriting committee; 
Frank S. Vanderbrouk, president of 
Monarch Life and also of the confer- 
ence, and John P. Hanna, conference 
managing director. Following, there 
will be a review of the underwriting 
history in nuclear energy plants by R. 
C. Stratton, assistant superintendent of 
engineering and loss control of Trav- 
elers. 

Monday afternoon Carl Songer, 
Washington National general agent at 
Veedersburg, Ind., will give the field 
man’s approach to A&H underwriting; 
Dr. Proctor Waldo, medical director of 
Washington National, will discuss un- 
derwriting of back injuries, and new 
developments in substandard under- 
writing will be considered by John 
Gebbie, Continental Casualty; E. F. 
Brewer, Republic National, and Ar- 
thur J. Kern, Inter-Ocean. 

Speakers Tuesday morning are V. R. 
Fernitz, Combined, the effect of work- 
men’s compensation on hospital and 
medical insurance; G. H. Carlson, 
North American Accident, accident 
out-patient benefits; Robert Ryan, 
Royal-Liverpool, major medical, and 
Charles Walker, Lincoln National, de- 
ductible hospital insurance. 

Two clinics will wind up the pro- 
gram Tuesday afternoon. W. A. Sims, 
will moderate the session for lay un- 
derwriters with participants being 
Charles Barry, Ohio State Life; J. N. 
Crary, Connecticut General Life; H. L. 
Graham, Bankers Life of Iowa; M. G. 
Pittman Jr., Gulf Life; Al Robins, 
Loyal Protective Life; and J. M. Ryan, 
Metropolitan Life. 

Moderator of the other clinic will be 
Dr. W. H. Scoins, Linccln National Life. 
The panel of doctors consists of H. R. 
Leffingwell of Paul Revere Life, C. B. 
Ahlefeld of Business Men’s Assurance, 
J. E. Boland of Central Standard Life, 
North American Accident and Country 
Life, and E. B. Williams of Wisconsin 
National. 





Wade to Lyle Adjustment 


G. S. Wade on Oct. 1 will join Lyle 
Adjustment as manager of the Arizona 
division head office at Phoenix. Mr. 
Wade has been San Francisco casualty 
claims manager for Rathbone, King & 
Seeley general agency. Before that he 
was San Francisco assistant claims 
manager for Swett & Crawford and 
had been with Swett & Crawford from 
1940 to 1952. He started in the claims 
field in 1931 with Travelers at Los 
Angeles. 





Johnston, Broyles Promoted 


James A. Johnston has been named 
manager of the casualty and automo- 
bile departments of Trezevant & Coch- 
ran general agency of Dallas. H. Elbert 
Broyles has been transferred from 
Lubbock to the home office. 

_Mr. Johnston has been in insurance 
Since 1937 and joined Trezevant & 
Cochran in 1946 as a casualty under- 
writer. For the last five years he has 
been assistant superintendent of the 


casualty and bonding department. 

Mr. Broyles has been field supervisor 
at Lubbock. At Dallas he will have 
executive responsibilities. 





Mutual Agents to 
Hear Underwriters 


“Progressive underwriting means 
better business,” will be the topic of 
five home office underwriters before 
National Assn. of Mutual Insurance 
Agents at its annual meeting Oct. 18 
at Cincinnati. 

They are T. L. Osborn of American 
Manufacturers Mutual, Everett Raabe 
& 


of Central Mutual, George Strickler of 
Millers Mutual Fire of Texas, Gardner 
Fuller of Lumbermens Mutual Cas- 
ualty and Fred Greenwod of Lumber- 
mens of Mansfield. 





Casualty Underwriters 
of N. J. Name Paul 


George A. Paul of Fireman’s Fund 
group has been named President of 
Casualty Underwriters Assn. of New 
Jersey. Other officers are Raymond W. 
Clarke of American-Associated group, 
vice-president, Paul S. Parris of Fidel- 
ity & Deposit, secretary, and W. Earle 


Pinholster of Royal-Liverpool group, 
treasurer. Executive committee mem- 
bers include Thomas J. Debold of 
Glens Falls group, chairman, F. Willi- 
am Matson of Fidelity & Casualty, and 
Herbert N. Hutchinson of American 
Surety. 





Penney Opens Adjusting Office 
Edgar L. Penney is opening his 
independent adjusting office in Cin- 
cinnati Oct. 1. He is well known in 
Cincinnati insurance circles, having 
spent 22 years with Western Adjust- 
ment and 10 with Underwriters Ad- 
justing, which he is leaving to go on 
his own. 
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OLD SUPERSTITIONS 


and what they mean 


When someone says, “God bless you”, he is protecting you 
in a moment of great danger. For it was once widely be- 
lieved that when you sneezed, your soul could escape from 
your body. 


Although we no longer believe in such things, as an agent, 
you are in danger unless you sell at least the protection 
of the Broad or Special Form. 


tHe London & Lancashire 
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Use of Atomic Energy 
by Private Industry 
Hinges on Insurance 


ST. PAUL—Use of atomic energy 
by private industry will depend to a 
large extent on its ability to solve the 
insurance problems, members of the 
Insurance Federation of Minnesota 
were told at their annual meeting by 
Clark C. Vogel, atomic energy commis- 
sion general counsel staff member at 
Washington, D. C. 


Large amounts of radioactivity, cre- 
ated by the process of nuclear fission, 
is highly dangerous to humans and 
damaging to many types of materials, 
Mr. Vogel explained, and it creates 
the major hazard and insurance prob- 
lem. The hazard giving the greatest 
concern is that which might occur in 
the event of a major catastrophic in- 
cident. 

Because of this possibility and being 
unable to estimate the damage such an 
incident might cause, private industry, 
now being asked to assume the risk cf 
loss, is seeking insurance as protec- 
tion, Mr. Vogel said. 


“Industry is willing to take the busi- 
ness risk of developing a profitable 
operation in the atomic energy field, 
but it requires assurance that its cor- 
porate assets will be protected with 
respect to physical plant and equip- 
ment that might be destroyed and lia- 
bility for legal damages to persons and 
property,” he continued. 

The high aggregate dollar amount of 
third-party claims which might arise 
from a single major accident creates 
the most serious problem. There is also 
to be considered the applicability of 
the doctrine of absolute liability which 
dispenses wtih the necessity of prov- 
ing negligence. “Thus the owner and 
operator of a reactor facility may face 
devastating damage claims, although 
completely without fault,” Mr. Vogel 
said. 

There are cther situations to be con- 
sidered also, such as liability for harm 
caused to third parties by defective 
materials which makes manufacturers 
of materials and equipment fearful 
that the principle of absolute liability 
might extend to their operations. 

“Thus, a first inquiry from the atom- 
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ic energy industry is ‘What insurance 
is available and on what terms’ ’’? 

The insurance industry is unable to 
answer these questions until certain 
problems it faces are solved, Mr. Vogel 
explained. One of these is the nature of 
the hazard involved and another js 
that of the size of the loss which might 
be involved. This would depend upon a 
variety of circumstances differing go 
greatly that each project might have to 
be evaluated separately both as to in- 
surability and the pricing of the coy- 
erage. 

In the matter of capacity if the 
atomic energy industry requires max- 
imum coverage it might be beyond the 
the capacity of private insurers, Mr. 
Vogel said. He discussed the possibil- 
ity of government aid in the insurance 
problem but he said no decision on 
this would be made until the need for 
government participation is deter- 
mined. 

“The problems involved are substan- 
tial but they seem capable of solu- 
tion and in reaching these solutions the 
insurance industry will play a lead- 
ing role,” Mr. Vogel predicted. 

A. B. Jackson, president cf the St. 
Paul F.&M., said the proper place for 
atomic energy development is in priv- 
ate hands and “for once we find a gov- 
ernment agency that favors letting 
private industry function.” 

At the annual meeting of the federa- 
tion, James E. Kidd, president of the 
Federated Mutual of Owatonna was 
elected president to succeed L. C. Mc- 
Gee, manager, Aetna Casualty. F. F. 
Rondeau, president of Mutual Service 
of St. Paul, was elected a vice-presi- 
dent and the following were re-elected 
vice presidents;: Paul Clement and 
Thomas W. von Kuster, both of Minne- 
apolis; John W. Fishbach, T. Lowe 
and Ronald M. Hubbs, all of St. Paul, 
and Hjalmar Hjermstad., Red Wing. 
George W. Wells of Minneapolis was 
re-elected treasurer. 





Minimum Fire Premium 
in Oregon is Now $10 


As the result of general rule revisions 
published Sept. 1 by Oregcn Insurance 
Rating Bureau the minimum fire pre- 
mium in Oregon has been increased 
from $5 to $10 and the “breakage” 
(waiver of premium) rule has been in- 
creased to $2. 

Other changes in general rules in- 
cluded a reduction in EC rates on 
boat houses in fixed locations and on 
unpowered house boats in fixed loca- 
ticns. The rule on pro rata reductions 
has been revised to specifically provide 
that farm products are not eligible to 
reduction up to 50% of the amount 
when written subject to special short 
rate cancellation table. 

Several revisions have been made 
under the farm tariff including: green 
fruit and vegetable packing or cutting 
houses not exceeding 5,000 square feet 
ground floor area can be written at 
barn rate; silos of a different construc- 
tion attached to a barn may be rated 
separately; the 25% increase in build- 
ing rate applicable to farm products 
in buldings has been deleted; the rate 
for hay and straw in the open has been 
reduced and hay and straw are now 
eligible for special protection credits 
applicable under section 1; the 25% in- 
crease in the building rate for grain 
in buildings of less than 5000 square 
feet and in grain tanks has been de- 
leted; deficiency charges not to apply 
to any farm buildings rated under sec- 


tion E, other than dwellings; specific ” 


protecticn credit made applicable to 
hay and straw and protection credit 
for pasturage increased. 





Connecticut Assn. of Insurance 
Agents has donated $300 to the Red 
Cross disaster relief fund for use in 
Connecticut. 
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N. Y. Report Recommends That IMIB Bring 
More IM Classes under Regulation 


Inland Marine Insurance Bureau 
should bring a great many more classes 
of inland marine into the sphere of 
regulated classes, Associate Examiner 
Harold Rothbart of the New York in- 
surance department recommended at 
the conclusion of the report on his ex- 
amination of IMIB. The report has just 
been released. 

Pointing out that a number of here- 
tofore unregulated classes have been 
made subject to rate filing, he opined 
that much more could be done in that 
direction. There seems to be no set 
pattern for the regulation of any class 
and apparently this is entirely an in- 
dustry decision. On the other hand, he 
said, he was informed by the bureau 
that in its opinion the set pattern for 
the regulation of a class is: (1) the 
susceptibility of a class to pre-rating 
and uniformity of rates and form and 
(2) sufficient premium volume. 


IMIB is readily adaptable to new 
conditions because of the flexibility in 
its all risk or package activities, which 
is in line with present trends, Mr. 
Rothbart comments, but the rating 
business does not seem to have taken 
full advantage of its potentialities in 
this respect. 

One point that should be considered, 
he goes on, is use of the fire rate as a 
base for obtaining the IM rate. The 
fire rate used for IM rating is devel- 
oped by the experience of risks other 
than those written under IM. It is now 
appropriate to reconsider the rating 
structure of those IM classes where 
the fire rate is a factor, Mr. Rothbart 
states. Although the fire rate is used 
for the risks rated by IMIB, the fire 
experience is not included in the fil- 
ings. Also IMIB used experience of 
fire risks it does not rate. 


IMIB should also consider extending 
to other classes the experience rating 
now applied only to jewelers block. 

Mr. Rothbart makes several more 
recommendations and, as is customary, 
IMIB’s replies are included in the re- 
port. 

Although it is implied in the bu- 
reau’s constitution and by-laws, Mr. 
Rothbart suggests that any future re- 
print of them specifically provide for 
(a) notice to subscribers of proposed 
changes in rules and regulations and 
(b) right of appeal to the insurance 
superintendent by any member or sub- 
scriber. 

IMIB answered that the following 
comment in its letter of Oct. 22, 1948, 
pertaining to a like recommendation 
contained in the report of examination 
dated April 15, 1948, is equally appro- 
pos at this time: 

“Since the right of appeal of mem- 
bers and subscribers to the insurance 
department is granted by statute, no 
provision in the constitution and by- 
laws providing for such statutory rights 
appears to be necessary. It is well un- 
derstood by all of the members and 
subscribers that such right is granted 
them by statute.” Required notice 
would be given members and subscrib- 
ers of any proposed change in the rules 
and regulations of the bureau. 


The report noted that except for 
specially rated risks, all records per- 
taining to matters handled by the staff 
of the San Francisco office of IMIB 
are kept there and were not available 
for review during the examination. Mr. 
Rothbart suggested that in order for 
the extent of such operations to be 


YLIM 


determined in future examinations, the 
bureau should arrange to have avail- 
able a comprehensive report of the 
activities conducted through San Fran- 
cisco, at least on an annual basis. 

IMIB replied that it has arranged to 
have detailed reports of the activities 
of the San Francisco service office sent 
to it monthly. 

In commenting on the equipment 
dealers floater, the examiner said that 
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IMIB does not require verification of 
the fire contents rate and recom- 
mended that IMIB consider adjustment 
of the fire factor to a uniform coinsur- 
ance basis in arriving at the average 
rate. He made the same recommenda- 
tion on the floor plan merchandise 
floater and furriers customers cover- 
age. 

IMIB replied that the purpose of the 
present rules is to include in the pre- 
mium for those policies the same 
charge for the fire peril as insured 
would be required to pay for a specific 
fire policy in the same amount. These 
at ee 
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items will be given further considera- 
tion when the bureau next reviews 
experience on these classes. 

The establishment of a rating formu- 
la to evaluate more effectively the ex- 
perience of the furriers customers class 
was another recommendation. Indica- 
tions resulting from application of such 
formula should be included as support- 
ing data for rate revisions. 

IMIB answered that insurance de- 
partment records will show that it vig- 
orously protested events which led to 
the parity filing by the bureau of the 
GE 37) 
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More Service to Insureds 
..-Greater Profit to Agents! 


The GENERAL OF AMERICA group is proud of the 
| part it is playing in placing in the hands of agents 
plans which allow them to offer customers far 


better-than-average insurance, savings and service. 


GENERAL OF AMERICA COMPANIES 


W. L. Campbell, President 


CALIFORNIA: 5525 Wilshire Bivd., Los Angeles 36, Calif. 
CANADIAN: 510 W. Hastings Street, Vancouver 2, B. C. 
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SOUTHWEST: 1801 Davis Bldg., Dallas 2, Texas 











14 FeNATIONAL UNDERWRITER 





September 22, 1955} Se 








Sept. 20-23, Mutual Loss Managers Conference, 
Chicago. 
| Sept. 28-23, Orexun Assn of lusurance Agents 
annual, Multnomah hotel, Portband. 


| Convention Dates 
| 


Sept. 25-27, Kentucky Assn. of Mutual Insur- 
ance Agents, annual, Kentucky hotel, Louis- 
ville. 

Sept. 26-27, Mutua! Agents of New England 


Hotel Somerset, Boston. 

Sept. 26-28, Bureau of Accident & Health Un 
derwriters, annual Mount Washington hotel. 
Bretton Woods. N H. 

Sept. 28-30, Societs of Chartered Property 6 
Casualty Underwriters, annual  Pairmont 
hotel, San Francisco 


1S} ¢ sept. 29-Oct. 1, Nevada Assn. of Insurance 
agents. annual, Sahara hotel, Las Vegas. 


NEWSPAPER WRITE-UP! 7%... ose 28, netions am Crest 2 tie 


es | Agents, annual Th Greenbrier. White 
Sulphur Springs. W Va 


15 MINUTES FREE * ome 
RADIO TIME! 





“~ @ UNSOLICITED LETTERS! "”¢n, 


ot insurance Agents 
Biltmore hoteis, Ler 
| Angeles. 

Oct. 3-6, California Assi. 


of Insurance Agents, 
| annual, 
| 





Biltmore and Statler hotels, Los An- 
geles 
| Oct 9-12, Conference of Mutual Casualty 
e Companies, Jefferson hotel, St. Louis. 
Oct. 9-13, Netion«a! Assn of Mutual insurance 
Companies. ars nual Jefferson hotel, St 
Louis. 
| 
| Oct 10-12. Federation of Mutual Fire Insur 
| 


ance Companies, Jefferson hotel, St. Louis 


when using our brochure... 
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— when you point out the 
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| Oct. 16-18, Maryviand Assn. of Insurance 
Agents, annual. Fort Cumberland hotel 
| Cumberland 
1? H} RAM Oct. 17, Rhode Istana Assn of Insurance 
| Agents, annuai Sheraton-Baltimore hotel 
Providence. 

LS AS GOOD AS YO IR AG BNT" Oct. 17-19, Nationa: Assn. of Mutual Insur- 
ance Agents, annual Netherland Plaza 
hotel, Cincinnati 

Oct. 17-19, Western Underwriters Assn., an- 
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The John C. Stott Agency Inc. 
is celebrating its 25th anniversary. 

Today clients of the company 
received a brochure which is dedi- 
cated to them. This booklet states, 
“This brochure is dedicated to the 
thousands of clients who have per- 
mitted us to serve them. It was 


prepared so they may better know 
us and thereby we may better 
serve them.” 

“We are celebrating our 25th 


anniversary. Through the years, 
we have grown from a small one- 
man agency to become on of the 
largest insurance agencies in Cen- 
tral New York. This tremendous 
growth has been due to public ac- 
ceptance of the service which we 





have been able to offer to our 
clients during the past quarter of 
a century.” 

John C. Stott is nationally rec- 
ognized. He is past president of 
the New York State Agents Asso- 
ciation and the National Associa- 
tion of Insurance Agents. In 1949 
he was named insurance man of 
the year, and received the general 
brokers gold medal award for most 
meritorious service to the insur- 
ance industry. 

Mr. Stott is a member of the 
New York State Insurance Board, 
appointed by the governor. He 
is chairman of the Public Rela- 
tions committee of the national 
association. 
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| nual, Greenbrier hotel. White Sulphur Springs, 

| W. Va. 

| Oct. 17-19, Wisconsin Assn. of Insurance 
Agents, annual, Hotel Schroeder, Milwaukee 
Oct. 21-22, New Mexico Assn. of Insurance 
Agents, annual, La Fonda hotel, Santa Fe. 
Oct. 23-25, Arizona Assn of Insurance Agents. 
annual, Westward Ho hotel. Phoenix. 

Oct. 23-25, Kansas Assn of Insurance Agents, 
annual, Town House hotel, Kansas City, Kan. 
Oct. 24-25, Tennessee Assn. of Insurance 
Agents, annual, Andrew Johnson hotel, 

| Knoxville. 

| Oct. 25-26, Massachusetts Assn of Insurance 
Agents, annual, Sheraton-Plaza. Boston 

Oct. 26, Connecticut Assn. of Insurance Agents, 
annual, Hotel Statler, Hartford. 

Oct. 26-28, Insurance Accountants Assn., an- 
nual, Shoreham hotel, Washington, D. C. 
Oct. 26-28, American Management Assn., in- 
surance conference, Palmer House. Chicago 





' Oct 27-28, Nebraska Assn. of Insurance Agents 
annual, Fontenelle hotel. Omaha. 

| Oct. 27-28, Pacific Fire Rating Bureau, an- 
nual, Camelback Inn, Phoenix 


Oct. 28-29, Colorado Insurors Assn., annua! 
Broadmoor hotc!, Colorado Springs 

Oct. 30-Nov. 1, Misso ri Assn of Insurance 
Agents, annual, Muehlhbach hotel. Kansas 
City. 

Oct. 31, National Assn. of Mutual Casualty 
Insurance Companies. annual, Edgewate: 


Beach hotel, Chicago 
Og 31, National Assn 
Companies, annual 

Chicago. 

Oct. 31-Nov. 2, National Assn. of Independent 
Insurers, annual. Sherman hotel. Chicago 
Oct. 31-Nov. 2, American Mutual Alliance, 
annual, Edgewater Beach hotel, Chicago. 
Nov. 7, Fire Underwriters Assn. of the Moun- 

tain States, annual. Denver 


of Automotive Mutual 
Edgewater Beach hotel, 


Dec. 14, Eastern Underwriters Assn., annual, 
Biltmore Hotel, New York City. 

Nov. 14-16, Indiana Assn. of Insurance Agents, 
annual, Claypool hotel, Indianapolis. 

| Nov. 16-17, Iowa Assn. of Mutual Insurance 

| Agents, annual, Des Moines. 

Nov. 20-23, Kentucky Assn. of Insurance 
Agents, annual, Kentucky hotel, Louisville. 

Nov. 27-29, Illinois Assn. of Insurance Agents 
annual. Edgewater Beach hotel, Chicago. 

Nov. 28-Dec. 2, National Assn. of Insurance 
Commissioners, mid-year, Hotel Commo- 


dore, New York City. 








Mutual Boiler Promotes Conte 


U. E. Conte, Mutual Boiler home of- 
fice staff engineer six years, has been 
named manager of the new northeast 
district with headquarters at Waltham, 
Mass. The supervisory staff includes 
Wallace F. Jones, Charles E. Hoff, An- 
drew Kalipolis and William J. Pearce. 
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fire and Casualty Insurance 


COMMENTS - TRENDS - OBSERVATIONS 





| Effects of Differences by State and 


Clause on ‘Notice’ in Fidelity Bond 


The significance of “notice” in fidel- 
ity insurance was given a scholarly and 
thorough treatment at the insurance 
section of American Bar Assn. in Phil- 
adelphia by Francis L. Kenney Jr. of 
Mallinckrodt Chemical Co. of St. Louis, 
who formerly was with American As- 
sociated. The 27-page paper with 29- 
page appendix traces the impact of 
‘notice’ and related clauses in the 
fidelity policy on the business and fi- 
nancial organizations using the cover- 
age. In addition, Mr. Kenney classifies 
statute and case law state by state on 
the point of “notice.” 

Mr. Kenney asks whether fidelity in- 
surance in its present form is satisfac- 
tory. His reply is that until the notice 
provision in all forms of fidelity cover- 
age affords the insuring public in one 
state the same broad benefits of con- 
struction available to insured in other 
jurisdictions, and until a simplified 
short form of fidelity policy is made 
available to firms in the small business 
class, fidelity coverage cannot be con- 
sidered satisfactory. 

The purchase of blanket fidelity in- 
surance by insured, he comments, now 
permits a selection between forms in 
which certain clauses will have a broad 
or restrictive force. The choice of poli- 
cies covering fidelity of employes is 
the same for the big business organiza- 
tion as for small business. He asks why 
the fidelity coverage on employes of the 
average small business concern cannot 
be considerably simplified, as to notice 
and policy. Small firms are in the great 
majority; few such businesses will be 
likely to come under the contract pro- 
visions of the present policies pertain- 
ing to “joint insureds,” to “subsidiary 
companies,” or to ‘merger or consolida- 
tion.” 

If a fidelity policy for the small busi- 
ness and industry could be drafted free 
of those clauses which are concededly 
redundant as to such insured, it would 
then compare favorably with gocd com- 
merical documents in simplicity of 
content and length and quality of 
draftsmanship, he declared. The prob- 
lem of obtaining concurrence on just 
what clauses may be omitted without 
doing violence to the intent of the cov- 
erage should not be unsolvable, he be- 
lieves. 

He also deals with the question of 
whether the notice clause and clauses 
indigenous to it properly serve the mu- 
tual interests of insurer and insured. He 
Delieves that they do—if there is mu- 
tuality of interpretation. Regardless of 
the understandable interpretation of in- 
surer-drawn contracts by the courts 
which emphasizes the necessity for 
knowledge and the insufficiency of 
suspicion as yardsticks for “notice,” 
insured who wants the insurance con- 
tract to be lived up to by the insurer 
in letter and spirit should do likewise. 


He should not be blind to facts which 
upon inquiry would perhaps avoid or 
minimize loss, or at least he should 
give the insurer a cooperative consulta- 
tion as to the significance of known 
facts. 

Further on this point, the insurer 
should be regarded as a kind of partner 
of insured in the field of loss by dis- 
honest employes, Mr. Kenney believes. 
Top consultation concerning inferences 
of employe dishonesty from auditors 
or from any source will constitute a 
solid base upon which to build satis- 
factory insurer-insured relationship. 
Loss avoidance has a quite important 
place in the program of the bonding 
company. A proper appreciation of 
“notice” and its responsibilities by in- 
sured is vital to the success of this pro- 
gram. 

Is fidelity coverage in the form now 
available best suited to sole proprietor, 
partnership, or corporation? Mr. Ken- 
ney answers that the contract can be 
adapted to any type of business by in- 
terpretive letters or endorsements 
which clarify the responsibilities of 
notice in any doubtful situation. 

Should counsel for insured recom- 
mend and be entitled to certain clarifi- 
cations in the terms of contract? Mr. 
Kenney believes that counsel for in- 
sured should recommend clarifications 
in the terms of the fidelity insurance 
contract where it involves the interests 
of his clients. ‘‘Notice” in fidelity in- 
surance has many ramifications. Where 
counsel for insured can contribute to 
the proper understanding between in- 
sured and insurer, he is performing a 
very valuable function. This under- 
standing can begin at the inception of 
the coverage. It need not wait until 
there has been a loss. 

Should counsel for insured accept, 
deny or propose changes in the fidelity 
contract? Mr. Kenney thinks so. He 
notes that it has been stated that “the 
primary difficulty faced by policy 
draftsmen results from a dilemma. 
Their first objective is to write a con- 
tract which clearly sets forth the agree- 
ment between the parties, in such detail 
that in every ordinary situation a per- 
son reviewing the policy (whether in- 
surer, insured, producer, attorney, court 
or insurance department) will find ap- 
propriate provisions expressing the 
intent. Their next aim, however, is to 
have the contract simple and concise.” 
The resolution cf this dilemma should 
be in favor of the simple and concise 
contract, Mr. Kenney believes. 

With the recognition that the insur- 
ance market is a competitive and free 
one, the extent to which recommenda- 
tions of counsel for insured will gain 
acceptance by insurers and their coun- 
sel is one of bargaining. There is a 
half-way point at which the interests 
of both parties can be coordinated. 


Mr. Kenney also believes that it is 
possible through various extensions of 
the notice concept to improve attorney- 
client relationship. He said it had be- 
come clearer to him that elimination 
of confusion and conflicting interpre- 
tations in this area of “‘notice” can lead 
to a continuing clarification and im- 
provement in the other clauses of the 
fidelity coverage. 

He suggested the possibility of the 
insurance section of American Bar 
Assn. setting out to improve existing 
fidelity coverage in cooperation with 
interested groups in a so-called joint 
forms committee, similar to the one 
which developed the standard provi- 
sions of the basic automobile liability 
policy and garage liability form. It is 
entirely possible that a fidelity cover- 
age could be drafted that contained 
one-tenth of the 2,400 words or more 
in the present contract. In the process, 
there would be achieved greater stand- 
ardization and understanding of the 
notice and other clauses of the existing 
forms. 

He suggested that the practice of 
“preventive law” can be instrumental 
in removing existing conflicts and geo- 
graphical inequities of notice, and in 
the process improve the fidelity cover- 
age itself. 

The notice clause is the action, or 
trigger, clause which brings into opera- 
tion the responsibilities of one or both 
parties in the fidelity coverage, he 
points out. It is the latent nature of the 
obligation of the insurer in the insur- 
ance contract which necessitates such a 
clause. It is an aleatory contract “for 
the reason that as the parties well 
understand the performance may never 
have to be rendered at all” by the 
insurer. 

Mr. Kenney’s compilation of statu- 
tory and case law dealing with notice, 
state by state, which is included in de- 
tail in the appendix to his talk, is 
summarized as follows: 

States having statute on notice per- 
taining to fidelity insurance are Ari- 
zona, Iowa, Louisiana, Maine, Mon- 
tana, Nebraska, North Dakota, South 
Dakota and Utah. 

The effect of case law on notice in 
fidelity insurance is as follows: 

In Alabama, failure to give notice 
and proof of loss within the time limits 
in fidelity bonds containing no provi- 
sion for forfeiture does not forfeit right 
of action on it. 

In Arizona, failure to give noitce as 
required by the fidelity policy pre- 
cludes recovery on it, as is the case in 
Connecticut. In Delaware there are no 
pertinent cases. 

In Florida, failure to give notice pre- 
cludes recovery, as is the case in 
Georgia. In Idaho there are no perti- 
nent cases. In Illinois failure to give 
notice precludes recovery if the bond 
provides that failure to give notice 
voids the bond. In Indiana failure to 
give notice precludes recovery. 


In Iowa the cases are inconclusive, 
though the statute provides knowledge 


or notice to agent is ditto to insurer. 

Failure to give notice precludes re- 
covery in Kansas, Kentucky and Louis- 
liana. In Maine there are no cases in 
point, but an early suit on an accident 
policy held that violation of the notice 
provision precluded recovery. In Mary- 
land there are no pertinent cases. 


Failure to comply with the notice 
provision precludes recovery in Mass- 
achusetts and Michigan. In Minnesota, 
the notice provisions of the fidelity 
bond will be enforced as expressed in 
it. 

In Mississippi, failure to give notice 
does not preclude recovery on it. This 
is true also in Missouri if the bond does 
not expressly provide for forfeiture in 
case of failure to give such notice, 
nor make the giving thereof a condi- 
tion precedent to recovery. 

In Montana, the notice provision in a 
bond is a condition precedent and fai- 
lure to comply therewith bars recovery 
unless the condition has been waived 
by insurer. In Nebraska, failure to give 
notice required in the bond will not 
defeat recovery on it where no preju- 
dice to the surety results. In Nevada 
there are no cases directly in point, 
though failure to file timely proofs of 
loss under a fire policy led the court 
to hold that forfeiture will not be per- 
mitted unless clearly expressed in the 
policy. The cases in New Hampshire are 
inconclusive. In New Jersey, failure 
to give notice precludes recovery. In 
New Mexico there are no cases. In New 
York, recovery is precluded sans notice. 
In North Carolina failure to give notice 
will not preclude recovery. 

In North Dakota, conditions govern- 
ing notice will be upheld unless waived 
under the statutory provisions set out 
in the state’s statutes dealing with 
notice of loss. In Ohio, recovery is 
precluded, as is the case in Oklahoma, 
Oregon and Pennsylvania. In Rhode 
Island there are no cases pertinent. In 
South Carolina recovery is precluded. 
There are no cases in South Dakota. In 
Texas failure to give notice precludes 
recovery if the notice called for in the 
fidelity bond is not in conflict with the 
Texas statute on notice. There are no 
cases in Utah. In Vermont, recovery is 
precluded. There are no cases in Vir- 
ginia. There are no direct cases in 
Washington. In West Virginia recovery 
is precluded, and in Wisconsin and 
Wyoming there are no cases directly 
pertinent. 








Pa. Insurance Bills 


Bills have been introduced in the 
Pennsylvania legislature that would 
authorize an appropriation of $25,000 
to be used by the insurance commis- 
sioner to liquidate insurers which have 
insufficient funds for this purpose and 
to require audits of accounts of fire- 
men’s relief fund associations and pen- 
sion funds financed by the 2% premi- 
um tax on out-of-state fire insurers. 
The bill would provide that $500,000 
annually be deducted from the fire in- 
surance tax fund to pay for the audits. 
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A profitable way to win new friends 
and prospects by the thousands 





agent and company.” Write for your copy of the Student 


Protection kit today. 


(Not available in California, New Jersey, Oregon, South Dakota and Texas) 


American Casualty Company 


MORE than 1,500,000 school children were insured under 
American Casualty's Student Protection Plan in 1954. This 
year's plan is even better. Learn why agents make comments 
like these: "more enthusiasm was stirred up with this plan 
than anything we have ever worked on"—and "we're con- 
vinced that the Student Protection program is the greatest 
thing that has happened in the insurance industry for both 





READING, PENNSYLVANIA 
Since 1902 








Mo. Agents Plan 


Streamlined Parley 


JEFFERSON CITY—‘Rowing Not 
Drifting” is the challenging theme for 
the annual meeting of Missouri Assn. 
of Insurance Agents Oct. 30-Nov. 1 in 
Hotel Muehlebach, Kansas City. The 
program will be streamlined to fit the 
theme, with a number of hard-hitting 
special features. 

The association’s executive commit- 
te will meet Sunday, Oct. 30, with 
James V. Corrigan of Poplar Bluff 
presiding. Also meeting on the first 
day will be the presidents and secre- 
taries of the state’s local boards. 

Joe Jackson Jr., Maryville, associ- 
ation president, will preside during 
election of officers and business trans- 
actions Monday. 

Kenneth Ross, vice-president of na- 
tional association and in line for eleva- 
tion to the presidency at the national 
convention Oct. 3-5 in Los Angeles, 
will address a luncheon session Mon- 
day. 

Speakers and their topics Monday 
afternoon are: Austin T. Flett, Chicago 
writer and publisher, “Meeting Mu- 
tual Competition,” and Frank T. Reil- 
ly, assistant secretary of AFCO, Inc., 
New York City, “More Production and 
Less Expense Through Premium Fi- 
nancing.” 

William Leslie Jr., genera] manager 
of National Council on Compensation 
Insurance, New York City, will be 
among panelists Monday who will dis- 
cuss workmen’s compensation. 

Tuesday will start with an early 
bird’s breakfast, followed with a gen- 
eral session at which John S. Perry, 
assistant manager of the marine de- 
partment of Fireman’s Fund, will dis- 
cuss “Trends in Marine Insurance in 
Missouri and Around the Country.” 

At this same session a representative 
of Lawrence Leiter Associates, Kan- 
sas City business consultants, will dis- 
cuss “Personnel and Office Manage- 
ment,” and Fred V. Klemp Jr., vice- 
president of Carter advertising agen- 
cy, Kansas City, will explain various 
phases of advertising. 

Ingolf Otto of Insurance Facilities 
Co., Kansas City, will be among panel- 
ists Tuesday afternoon discussing 
“Business Interruption and Loss Ad- 
justment.” “Salesmanship” will be the 
topic of the final talk Tuesday. 

Officers will be installed Tuesday 


Burch New President 
of Wash. Agents 


William E. Burch of McGover-Car.- 
roll Co., Spokane, was elected presi- 
dent of Washington Assn. of Insurance 
Agents at their annual convention, 
Sept. 19. 

William R. Lee, Chehalis, was named 
vice-president; Thomas A. Harman, 
Seattle. secretary-treasurer; H. P. Sar. 
gent, Seattle, reelected state national] 
director; Irwin Mesher, executive sec- 
retary; J. O. Nicholson, Wenatchee and 
Roland Dick, Everett, regional vice- 
presidents, and Carl Walden, Colville, 
trustee at large. 





Claim Assn. Elects 
Linthicum President 


International Claim Assn. has elect- 
ed Edwin Linthicum Jr., Travelers, 
as president to succeed L. L. Phelps, 
North American Life of Chicago. 

Also elected at the annual meeting at 
Lake Placid, N. Y., were O. D. Welch, 
Kansas City Life, vice-president; Louis 
L. Graham, Business Men’s Assurance, 
reelected secretary, and F. L. Temple- 
man, Maryland Casualty, reelected 
treasurer. 

Elected to two-year terms on ‘he 
executive committee were Mr. Phelps 
and Samuel B. Reed, Connecticut Gen- 
eral, both reelected; Lee Wilks, Lin- 
coln National Life; Turner O. Houston, 
Peninsular Life, and Daniel A. Mce- 
Cabe, Prudential. Reelected to the 
committee for one-year terms were 
George Lane Jr., Metropolitan Life; 
Howard J. Le Clair, Mutual Benefit 
H.&A.; Wallace Wessels, Phoenix Mu- 
tual Life, and Edward J. Bohne, Equit- 
able Society. 





Slates Annual Meeting Nov. 10 

Insurance Agents & Brokers Assn. 
of Philadelphia & Suburbs will hold 
its annual meeting and election of offi- 
cers at Bellevue-Stratford hotel, Phila- 
delphia, Nov. 10. 





American Hardware Mutual of Minneapolis 
has opened a regional office at Kansas City. 
night at the annual dinner in the hotel 
ballroom. 

Maryland Casualty again will pre- 
sent a plaque to the local Missouri 
board picked for doing the most out- 
standing job during the last year. Cape 
Girardeau board won the 1954 plaque. 











Do you know the ropes? 


Then you know where to place your Workmen’s Compensation, 
General Liability and Products Liability on— 


Beverages 

Bottling 

Completed Plumbing 
Confectioneries 
Concessions 
Cosmetics 
Detergents 

Drain Openers 
Foods 


Call 


175 West Jackson Boulevard °* 


Frozen Foods 
Grocery Stores 
Hair Straighteners 


Ladders 
Restaurants 
Scaffolds 
Soaps 

Toys 


Vending Machines 


... WAbash 2-3622 


Managing General Agents Since 1926 


CHICAGO + SPRINGFIELD » MIAMI * ATLANTA + BALTIMORE « DALLAS * DENVER » LOS ANGELES 


Chicago 4, Illinois 


Kurt HITKE & COMPANY. INC. 
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Insure House, Not the Perils, Slawsby 
Suggests as He Urges Broader Forms 


There is a need for an insurance 
contract which insures the house rath- 
er than the perils that damage it, 
Archie M. Slawsby of Nashua, N.H., 
member of National Assn. of Insur- 
ance Agents’ executive committee, said 
at the annual convention of Maine as- 
sociation in Rockland. 

The coverage provided by the jewel- 
ry floater comes close to being perfect 
insurance, he said. It is all risk ex- 
cept for war and inherent vice. The 
policy protects the diamond, ring, the 
bracelet, etc. 

Up to now when an agent called 
on his customer, he got an order to 
“insure the house.” Actually, he 
couldn’t, in the sense that the dia- 
mond ring could be insured; what he 
did was erect a fence around the 
dwelling which had more holes in it 
than it had bars. He insured against 
certain kinds of damage or destruc- 
tion to the home, principally fire, and 
he tacked on riders; the insuring claus- 
es always ended with “as defined be- 
low.” Words in the basic extended 
coverage should be given back their 
integrity instead of tacking on more 
words by rider, he said. “ 

The all physical loss almost means 
what it used to say, and he suggested 
the title should not have been changed. 
The exclusions should have been taken 
out so it would live up to its name. 

The Atlantic-Centennial companies 
have filed and have had approved in 
all states, except New Hampshire, 
their dwelling all risk endorsement. 
This form, while conducive to close 
underwriting, bids fair to be the even- 
tual form which the broadest forms 
will take as their model, he thinks. 
With universal acceptance the bars 
should be let down for general writ- 
ing, he said. His office represents this 
group, and he also represents another 
independent which in other states has 
filed a form that includes earthquake. 
The heads of these companies are not 
fools, he said. They are smart men; 
they have not decided that the answer 
is “no” and then reasoned from the 
answer backwards. 

As a conscientious agent, he said, he 
must recommend to his policyholders 
this better, broader, less expensive 
coverage. This will, of course, force 
other agents to demand similar pack- 
ages. 

He objects to “regimented compan- 
ies’ permitting a few independents to 
develop new form after new form be- 
fore they move. The few big “have” 
companies dominate organizations, the 
great rank and file of whose member- 
ships consist of the “have littles” who 
seek their salvation by supporting the 
few giants in the business for fear 
that the giants might turn and devour 
them. 

The independents have kept the pot 
boiling, he asserted. He thinks those 
who developed homeowners were ad- 
venturous and enlightened leaders but 
described Interbureau Insurance Ad- 
visory Group forms as “ill-begotten.” 
Interbureau forms, he asserted, have 
the sole purpose of perpetrating out- 
moded methods. 

Broader forms will come, he de- 
clared. The salvation of smaller sat- 
ellite companies will lie in their abil- 
ity to adopt broad forms as well as 
conventional forms—the conventional 
forms for compatibility in split risks 
and broad forms for single shot lines, 
he said. 

The recent central and southern 


New England floods have caused much 
embarrassment to agents and compan- 
ies alike, Mr. Slawsby stated. 

The realization that fire and EC are 
a named perils contract dawned on 
many property owners for the first 
time. The “I told you to insure my 
home—lI did not specify the perils” ar- 
gument blazed anew. “I though my 
policy covered all storm damage be- 





— 


cause you 
Edna.” 

The local agent suffers most be- 
cause the public considers that the 
“no pay for flood damage” position of 
the companies is a breach of faith, 
Mr. Slawsby commented. 

Every agent must exert sincere ef- 
forts to convert every one of his named 
peril policyholders to the special form, 
the old all physical loss, he believes. 
It must be offered—its advantages 
pointed out—its deficiencies admitted. 
He believes that the experience un- 
der the special form will prove to be 


paid me after Carol, or 





p} 


as excellent as that of additional EC, 
where it was so good that companies 
were faced with drastic rate reduc- 
tions or substantial improvements in 
coverage. Broad and special forms 
were evolved to keep the premium 
raceways flooded. 

“The special form” will do the same, 
he believes. The only way the pre- 
mium volume then can be maintained 
will be to broaden the contract fur 
ther—to eliminate one or more exclu- 
sions at a time. Mr. Slawsby believes 

(CONTINUED ON PAGE 38) 


Are you the agent 


who always seems to have a 


NAN 


ON 


YOUR 
BACK? 


The man on your back is the insured with a claim he 
wants settled — now! A risk written with Bituminous 
would have kept him “off your back” from 
the start. For Bituminous adjusters know 


the coverage — they know the answers, the result of the 
best training in the business. And they can make the 
adjustment — right, and right now — because they have 


the necessary authority. Thirty-eight branch claim offices in 23 states 


will take that man off your back, and keep him off... . / Another 
Bituminous plus service which adds up to satisfied clients, 
more business, Get set with Bituminous and see.. 


Write today for the Bituminous story. 


BIT UMINOUS 


yo a 





Rock Island, Illinois 


CASUALTY CORPORATION 


BITUMINOUS FIRE AND MARINE INSURANCE COMPANY 


Specialists in Workmen's Compensation 
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A bird in the hand... 





—especially when it’s on a 
Phoenix of London Group 


policy — means security for the assured. 


Mr. Agent, your prestige will rise among your clients because 
Phoenix of London helps you with sales aids, prompt service, 


and adept field assistance. Get in touch with us now. 


Phenix of London croup 


55 FIFTH AVENUE * NEW. YORK 3, NEW YORK 


PHOENIX ASSURANCE CO., Ltd. 
COLUMBIA INSURANCE COMPANY 
UNITED FIREMEN’S INSURANCE CO. 
PHOENIX INDEMNITY COMPANY 
LONDON GUARANTEE & ACCIDENT CO., Ltd 
THE UNION MARINE & GENERAL INSURANCE CO., Ltd. 














Still waiting for “The Word” 
from the Home Office? 


na Mad? 


Here’s News 
to Make You 


GLAD! \ 


Our Branches have Home Office Authority 


ON UNDERWRITING AND CLAIMS 


Branch Offices in HA f Ss ‘ 
AW. ege - ecurily 


CHICAGO 
INSURANCE COMPANY 


DENVER 
Rigel 


DES MOINES 
GRAND RAPIDS 

INSURANCE COMPANY 
DES MOINES, IOWA 





INDIANAPOLIS 
KANSAS CITY 
NEW YORK CITY 
OMAHA 
SIOUX FALLS 
SPRINGFIELD, ILL. 
WASHINGTON, D.C, 


Gallagher Draws Analogy 


on Competition Problems 
(CONTINUED FROM PAGE 1; 
ness that also is true. 

Both the merchandisers and the in- 
surance people have discovered the 
need for economy, but in the general 
retailing field, much more has been 
done than in insurance. For example, 
General Electric has increased its re- 
gional warehouses, looking forward to 
the day when it will not be necessary 
for its retailers to maintain an inven- 
tory. The customer can pick out an ap- 
pliance from his dealer and the order 
is sent to the warehouse and delivered 
from there. 

“Perhaps we should take some lesson 
from that, too,” Mr. Gallagher said. 
“Perhaps we shall have to sacrifice 
some of the so-called prerogatives to 
perpetuate our agency system.” He 
suggested that newer electronic equip- 
ment, package policies and even dollar 
premium will have to play a part in 
effecting the savings. This may require 
the agents to make some changes, and 
do some things which they presently 
look upon as distasteful. 

At the same time, he noted, the 
agency system in the insurance busi- 
ness has advantages the general mer- 
chandising business does not enjoy. A 
competent and qualified agent is to- 
day in a better position to justify his 
existence than he has been for years. 
Multiple line underwriting and the de- 
velopment of broader contracts makes 
the local agent more valuable than 
ever. As the evolution of insurance ac- 
celerates the concept of protection will 
be broadened to meet all types of 
coverage in one policy, As these de- 
velopments take place, it is the local 
agent who will have to explain the 
changes and keep his customers in- 
formed. 

Before all this come about, Mr. Gal- 
lagher said the agents still have to 
combat their competition. One way to 
do this, he offered, is to create new 
business by selling such needed cov- 
erages as business interruption and ac- 
counts receivable in addition to the 
standard lines. 





John Roane Makes Changes 


John Roane, Inc., insurance adjust- 
ers, have made management changes 
in two offices. 

N. W. Dorr, who has been in Win- 
chester, Va., has been appointed man- 
ager at Lynchburg, Va., succeeding 
Noah Payne, resigned. 

In Wilmington, Del., D. F. Thomas 
is appointed manager, replacing J. J. 
Noonan. Mr. Thomas has been in 
Washington, D. C., for several years. 


Moriarty to General Agency 


Robert L. Moriarty has been ap- 
pointed casualty special agent and 
auditor at Yakima for Stuart G. 
Thompson-Elwell Co. general agency. 
He has been with the General of 
Seattle for 6% years, most recently 
as special agent at Yakima. 


Bradford Opens Own Office 


Edward N. Bradford is opening an 
adjustment office at Piqua, O., to 
handle Miami and adjoining counties. 
He will take on all lines, fire, inland 
marine, auto and casualty. 

Mr. Bradford has been with Western 
Adjustment since 1946, starting in 
Indiana and moving in 1948 to Dayton 
handling claims in Miami and Shelby 
county. He opened the Piqua branch 
of Western in 1952 and has been there 
as resident adjuster. 











J. W. Crowley has purchased the Karl D. 
Hardy agency of Salt Lake City. The late Mr. 
Hardy had been in the agency business there 
for 40 years. Mr. Crowley also has an agency 
in Salt Lake. 


—— 


McGee Defends 
Mail Advertising 


Joseph J. McGee Jr., executive vice- 
president of Old American, has been 
elected president of the Direct Mail 
Advertising Assn. 

Mr. McGee who is also president of 
Assn. of Insurance Advertisers, and the 
DMAA board will appoint a task force 
committee to combat any future attacks 
on direct mail as an advertising me- 
dium. 

Mr. McGee said direct mail adver- 
tising ranks second in volume only to 
newspaper advertising and is a potent 
force in the nation’s economy. But he 
said attacks on patron mail during the 
past year dealt the medium a damaging 
blow. 

He said the task force committee 
would seek to counteract such criti- 
cisms through a positive campaign to 
increase public understanding of the 
medium’s importance. 

He also is a member of the industry- 
wide committee on advertising for the 
National Assn. of Insurance Commis- 
sioners. 


Nationwide to Study 


D. C. Transit Assistance 


Directors of Nationwide group of 
Columbus held a meeting to consider 
supplying funds for a financial analy- 
sis of the possibility of assisting to re- 
organize Capital Transit Co. of Wash- 
ington, D. C., the franchise for which 
will be terminated next year. There is 
a plan afoot on the part of Potomac 
Cooperative Federation to set up a co- 
op transit system to succeed the Louis 
Wolfson enterprise. 

Earlier there were indications of im- 
mediate support from Nationwide, but 
Murray Lincoln, president, said he felt 
the matter needed more study. The 
co-op proposal must be submitted to 
the D. C. commissioners by Oct. 10. 





Automatic Sprinkler Corp. 
Elects H. N. Rider V-P 


“Automatic” Sprinkler Corp. has 
elected Harry N. Rider vice-president. 
He will continue as manager of the 
technical and production departments. 

Mr. Rider has been with the firm for 
36 years, joining them in 1919 as a 
laboratory helper, becoming technical 
division manager in 1936 and _ plant 
manager in 1953. 





Warner to Denver Post 


Robert F. Warner has been named 
special agent in charge at Denver for 
Traders & General. Mr. Warner has 
been with a local agency at Grand 
Junction and with a general agency at 
Denver. Since last year he has been 
special agent for Travelers & General 
in outstate Colorado. 





Minneapolis Agents Elect 


“ Maurice S. Sampson has been elected 
president of Insurance Agents of 
Greater Minneapolis; William E. Bran- 
dow, vice-president, and J. A. Shoe- 
maker, secretary and treasurer. 





Begins Courses on Insurance 


Insurance Society of Philadelphia 
has begun classes for the agents and 
brokers qualification course and In- 
surance Institute of America course to 
prepare for IIA certificates. 





The Bridgeport office of New Eng- 
land Fire Insurance Rating Assn. will 
be located in the Jayson building, 181 
Middle street, after Sept. 24. Mail 
should be addressed to post office 
drawer 1020, Bridgeport 3. 
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‘Panel Develops Ideas on Joint Advertising, 


Agency Coverage and Employe Efficiency 


The panel on agency management sold by the agent with the prespective 


at the convention of Pennyslvania 
Assn. of Insurance Agents at Pitts- 
purgh developed some helpful sugges- 
tions On cooperative advertising 
through local boards, on what kinds of 
insurance the local agent himself 
needs, and on the relationship of em- 
ploye and employer in the local agency 
for the best results on both sides. In 
addition J. E. Lyden of Pennsylvania 
Bell Telephone Co. and his associates 
displayed some of the latest develop- 
ments in telephonic communication, 
including a “no-hands” telephone and 
a device to provide an automatic 
answer to any telephone callers while 
the local agent is out of the office 
which includes a recorder for incom- 
ing messages. 

Floyd L. Rice of the Craft agency 
at Warren was moderator and he 
introduced the session by pointing 
out that the Chinese have brought out 
a D policy that covers everything— 
providing insured can read it, and it 
provides an agreement on the back 
for commissions, excess commissions 
and excessive excess commissions. Mr. 
Rice offered the policy for sale, and 
John Toner, who represents Pacific 
Fire in Pennsylvania, was the only 
man in the audience who had some 
Chinese money with which to purchase 
the contract. He paid 10 yen. 

William D. Miers of Allentown 
talked about the cooperative advertis- 
ing of Lehigh Valley Assn. of Insur- 
ance Agents. He said the local agents 
in that territory have lost business to 
direct writers, and in addition to 
providing more service and closer con- 
tact with customers to meet the situa- 
tion, which is about all the smaller 
agents can do, the agents in that dis- 
trict have worked up a cooperative 
advertising campaign to attract the 
attention of the public to the local 
agent’s story. 


The campaign has helped hold exist- 
ing business, encouraged membership 
in the association, and helped the 
local agent sell himself and some of 
his product. Such campaigns will not 
produce walk-in business—the local 
agent still has to ask the prospect and 
customer to buy, he said. But it has 
proved very effective nevertheless. 
The association has advertised in year- 
books, the yellow pages of the 
phone directory and in newspapers. In 
the yellow pages, the advertising con- 
sists of a seal and creed with the 
names of the agents and the name of 
the local secretary. The secretary re- 
ceives a lot of calls asking about in- 
surance as a result of this insertion. 

Newspaper costs are divided on the 
basis of agency volume. The associa- 
tion has an annual budget of about 
$3,000 for this purpose with approxi- 
mately 57 agents participating. The 
names of the sponsoring agencies are 
listed in each advertisement. The ad- 
vertisement presents the seal of the 
association. The basis of this program 
has been the Centennial series which 
has attracted so much attention coun- 
try-wide. 

In addition, the advertising capital- 
ized on a series of eight local fires. The 
association gets free newspaper publi- 
city on important insurance changes, 
rates and coverages, so that it does 
not have to advertise them, with a few 
exceptions. Also, in general, in the 
advertising, the association stays away 
from individual lines—those must be 


customer, 

Seymour Nogi of the Man & Levy 
agency at Scranton asked how many 
agents include extended coverage on 
contents—and add vandalism and 
malicious mischief at a few pennies 
a year? 

Two insurance agencies burned out 
in Carbondale, Pa. not too long ago, 


and he wondered how many agents 
insure valuable papers and accounts 
receivable—the cost is extremely 
minor. These agencies also had to 
undergo heavy extra expense to keep 
in business, and the cost of extra 
expense coverage is insignificant. 
When a customer or prospect crosses 
the threshold of an agency, and an 
accident occurs, the agent is apt to be 
liable, Mr. Nogi pointed out. Certainly 
he should carry liability insurance in 
very high limits. Coverage on an 


occurrence basis can be added to every 
liability policy, the policy should have 


property damage, and it certainly 
should include medical payments. The 
agent is always attempting to estab- 
lish good public relations with cus- 
tomers or prospects, and the injured 
person should not have to sue in order 
to recover medical expenses. 

Mr. Nogi also stressed errors and 
omissions coverage. He thinks an agent 
should have it as much as a doctor 
has malpractice and the lawyer has 
liability cover. Every time a company 
instructs an agent to reduce limits 
under a liability policy or cancel the 

(CONTINUED ON PAGE 2¢* 
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“ADT's Automatic Protection Service is an excellent safeguard 
for our property. We estimate that at Minneapolis our savings 
over other types of protection average $6,500 a year.” 


President 


Textile bags are a vital commodity in Minneapolis, center of the 
country’s grain and milling industry. Fulton Bag & Cotton Mills, 
of Atlanta, Ga., maintains the modern Minneapolis branch plant, 
illustrated above, to supply its products to the Twin Cities. 

Because of the importance of uninterrupted production, and to 
forestall the far-reaching effects of a serious fire, burglary or other 
emergency, the Minneapolis plant is safeguarded by a combination 
of ADT Automatic Protection Services, consisting of Central Sta- 
tion Sprinkler Supervisory and Waterflow Alarm, Burglar Alarm, 
and Heating and Industrial Process Supervisory Services. 


Mr. Elsas’ statement stressing the value of this protection is 
typical of the comments of executives from coast to coast, who 
know that ADT Automatic Services give more security than can 
be obtained by any other method . . . and at less expense. 

Whether your premises are new or old, sprinklered or un- * 
sprinklered, the appropriate ADT Fire Alarm Service will detect 
fire and notify the fire department automatically. ADT Burglar 
Alarm Service will automatically summon police when burglars 
attack. ADT Heating and Industrial Process Supervision will 
automatically detect and report other abnormal conditions. 

ADT safeguards, electrically, many billions of dollars’ worth 
of tangible and intangible assets owned by 58,000 subscribers in 
1,600 communities. An ADT specialist will show you how combi- 
nations of automatic services can protect your property. 

Call our Sales Department if we are listed in your phone book; 
or write to our Executive Offices. 
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Pattern of Reaction to New Coverages 


Two communications in recent weeks 
provide an interesting—and typical— 
pattern of reaction to major forms, 
their introduction and subsequent ac- 
eeptance. 

Lines for Brokers, publication of In- 
surance Brokers Assn. of Massachu- 
setts, notes in a recent issue the con- 
siderable confusion that has attended 
introduction of homeowners policies in 
that state. The companies in June 
started publicizing something that was 
not coming out for at least two months 
and before the rates were known. Also, 
the introduction of six new forms of 
contracts at once in itself has been 
confusing, the publication notes. Be- 
yond this, the individual coverages 
under the new contracts, which are 
supposed to be package policies com- 
bining several types of coverage here- 
tofore written separately, are not the 
same as the coverages they replace. 
For example, residence burglary poli- 
cies are written with the proviso that 
mysterious disappearance will be pre- 
sumed to be a theft, but under the new 
homeowners contracts that is not the 
case. 

Lines for Brokers also wonders why 
there should be two all risk policies, 
the conditions of which are not the 
same. Why the difference under the 
all risk coverage provided in home- 
owners C and in the personal property 
floater? 

Even the company men are confused, 
and naturally this is the case with 
producers. How are producers going to 
explain the contracts to the public so 
that it will not be confused? 

The publication also notes in con- 
nection with the reports of tremendous 
sales of the homeowners policies in 
Connecticut and Rhode Island, that 
during this period of great sales the 
homeowners rates were not increased 
when the extended coverage rates 
were. The indication is that many sales 
were made on that basis. 

The reaction of Massachusetts pro- 
ducers is not unusual. To a greater or 
lesser extent, this has been the reac- 
tion among producers wherever the 
package policies and the broadened 
dwelling forms have been introduced. 
It takes time for these forms to catch 
on and begin to go. Initially, it takes a 
good while for company representa- 
tives and producers to digest the main 
features of the contracts, become 
aroused to their possibilities, and begin 
to present them in a successful way to 
the public. 

An agent in the midwest recently 
asked some young men in his office to 
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take over five or six renewals while 
he was away. One was for a prominent 
physician for whom the agency carried 
$15,000 fire and EC on household goods 
with a residence burglary and compre- 
hensive liability policy. He had $30,- 
000 insurance on his house, but the 
agency had failed to get it in several 
tries over a period of 15 years. 

The agent wrote insured at home 
telling him that Mr. So-and-So would 
call on him and talk about renewal of 
policies. He also mentioned that the 
agency had available some new forms 
of coverage—he would like to have in- 
sured understand. 

The young agent made three calls. 
On the initial one he almost got a turn 
down, but insured showed some inter- 
est. The next time there were some 
questions. On the third call insured 
authorized homeowners C, and the 
agency finally picked up the dwelling. 

The agent comments that those who 
have been in the agency a long time 
and have been turned down a good 
many times hesitate to go and talk to 
insured who has given them so many 
no’s. The youngster didn’t know about 
the turn downs so he went out and 
sold. 


The young men came back with two 
homeowners B policies and one home- 
owners C. 


This agent believes the new package 
policies present a challenge and give 
the agent a tremendous amount of 
work to do. It takes a lot of follow 
through, but this agency is anxious to 
get out and tell people what they can 
buy. 

It has been about 12 years since the 
companies, particularly the casualty 
insurers, started making renovations 
in their coverages, this agent notes. 
Now the fire companies have come 
along beautifully in the last few years. 
Automobile coverages and rates change 
constantly. There is hardly a renewal 
that comes up in his office that the 
agency does not have to contact in- 
sured. Otherwise, the agency would not 
know what they should buy and in- 
sured might not know what they have 
at the moment. Certainly no one would 
know what insured might have pur- 
chased if they had not been given a 
chance to decide what they wanted. 








Jack C. Beeson has opened his own 
local agency following his resignation 
Sept. 1 as vice-president and manager 
of the surety department of McCollis- 
ter & Co., Seattle general agency. The 
new agency is in the Central building, 
Seattle. 


Graham L. Russell, secretary of Roy- 
al-Liverpool, has been named chair- 
man of the employe division of the in- 
surance business for the campaign of 
the greater New York fund. He will 
be assisted by John H. Washburn, as- 
sistant vice-president and secretary of 
Home; Henry L. Brown, vice-president 
of Doremus & Co.; Warren Patridge, 
personnel officer of Atlantic Mutual; 
and Walter Westcott, vice-president of 
America Fore group. 


W. J. McGladrey, founder of Proper- 
ty Owners Mutual, one of the largest 
turkey insurance writers in the coun- 
try, was honored on his 80th birthday 
by friends and company employes. He 
founded the company in 1936 and 
served as president many years. He is 
now chairman. 


C. H. Hall, ist vice-president of 
American Surety, has been named to 
the committee of American industry, 
a division of National Fund for Medical 
Education. 


Miss Marie A. Nannfeldt, in the 
secretarial division of the New York 
office of THE NATIONAL UNDERWRITER, 
and Richard G. Lawless, an adjuster 
of Liberty Mutual in New York city, 
will be married Sept. 24 at Malverne, 
N. Y. The couple will live in Kew 
Gardens. 


Gilbert T. Amsden of Rochester, who 
served as president of New York State 
Assn. of Insurance Agents in 1914, was 
given a testimonial dinner by the Ro- 
chester board on the occasion cf his 
retirement. He was presented gifts 
from the board. Mr. Amsden entered 
his grandfather’s local agency when he 
was 18 and served it nearly 60 years. 
The agency’s present name is Amsden- 
Connor-Mills. 


Roland H. Lange, vice-president of 
Hartford Fire, has been named chair- 
man of the insurance officials section 
of the 1955 greater Hartford community 
chest drive. 


John A. Naghten, president of John 
Naghten & Co., Chicago, has been 
named chairman of the Cook county 
north area in the 1956 heart fund drive 
of the Chicago Heart Assn. 


Thomas C. Anderson, vice-president 
and general manager of Griffiths, Tate, 
Ltd. at Chicago, the Lloyds agency, is 
recovering in Grant hospital there 
where he underwent successful surgery 
on his left eye for a cataract. Mr. 
Anderson is recuperating nicely and it 
is expected he will be back in the 
office about the middle of October. 


Macall M. Merritt, assistant super- 
intendent of the fidelity and surety 
claim department of U.S.F.&G. is cele- 
brating his 50th anniversary with the 
company. He was the first employe to 
reach a. half century of active service. 
He was employed in 1905 as office boy 
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for the late John R. Bland, who found. 
ed the company in 1896 and at that 
time was president. Shortly he be. 
came clerk in the fidelity and surety 
department. From adjuster he was pro. 
moted to assistant superintendent of 
the department in 1925. 

He was the guest of the officers at 
lunch at the Maryland Club. Charles 
L. Phillips, president, gave him a 
bound copy of a resolution of appreci- 
ation from the directors, and a gift 
from the company was presented by 
Hugh D. Combs, senior executive vice- 
president. 


Howard E. Buetow of Lansing, spe- 
cial agent for National of Hartford 
group, was injured recently in a two- 
ear collision. He is reported to have 
suffered a fractured wrist, head cuts 
and possible internal injuries. He was 
confined to Watervliet hospital. 


J. C. Hullett, president of Hartford 
Fire, is recuperating in White Sulphur 
Springs from an attack of pneumonia. 


DEATHS 


WILLIAM A. MILES, head of Miles 
& Miles general agency in Chicago, 
died at his home 
in Arlington 
Heights at the age 
of 69, following a 
long illness. He 
started his insur- 
ance career in 1906 
with a mutual 
company in Ohio 
working as an un- 
derwriter and also 
handling __inspec- 
tion and claim ad- 
justing. In 1918 he 
and his _ brother, 
Mark, moved to Chicago to establish 
a general agency representing stock 
companies. When General of Seattle 
was organized in 1923 he was one of 
the company’s first agents and actu- 
ally entered it in Illinois and Missouri 
and was instrumental in entering it in 
Ohio. His brother, Mark, died sudden- 














William A. Miles 


ly in 1937 and Mr. Miles then: made | 


immediate plans for his son, W. A. 








Miles III, to come into the business | 


with him. He was for many years a 
member of the Boy Scouts’ National 


Council and the Union League Club | 


of Chicago. 


WILLIAM L. DICKEY, 92, pioneer 
local agent of Tulsa, died at La Jolla, 
Cal. He moved to Tulsa in 1906 and in 
1909 was one of the founders of Dick- 
ey, Ashby & Fountain agency. He was 
with the agency until 1930 when he 
went into the general agency field. 
He retired in 1940. 


CLIFFORD J. HUCKLE, 40, Detroit 
manager of Michigan Surety, died of a 
cerebral hemorrhage Sept. 14. He en- 
tered business in 1935 with New Am- 
sterdam Casualty, serving at Detroit 
until 1941. He then joined Indemnity 











or , Bl ADVERTISING OFFICE OFFICERS: 
4 AL ; CE: 175 w. Jackson 3livd., Chicago 4, Ill. 175 W. Jackson Blvd Chicago 4, Ill. Howard J. Burridge, President. ——~ 
Oe oe Neo Wark 38, N. W. Managing Editor: John C. Burridge. Telephone Wabash 2-2704, Louis H. Martin, Vice-President. y \ 

: a ‘ 1 _— Associate Editors: Charles C. Clarke and Advertising Manager: Raymond J. O’Brien. Joseph H. Head, Secretary. q ) 
Executive Editor: Kenneth O. Force. Willlam H, Faltysek. SUBSCRIPTION OFFICE John Z. Herschede, Treasurer. = 
Assistant Editors: Edward F. Cox, John Assistant Editor: Edmund J. Brophy. 420 E. Fourth 8St., Cincinnati 2. Ohio. 420 E. Fourth St., Cincinnati 2, Ohio 
B. Lawrence, Jr. and Eloise West. Editorial Assistant Lorraine Ulrich Telephone Parkway 2149. Telephone Parkway 2140. 

ATLANTA 3, GA.—432 Hurt Bldg., Tel. Main CINCENNATI 2, OHIO—420 E. Fourth Street, KANSAS CITY 6. MO.—605 Columbia Bank OMAHA 2, NEBR.—610 Keeline Bldg. Te! 
1634. Fred Baker, Southeastern Manager. Tel. Parkway 2140. Chas. P. Woods, Sales Bldg., Tel. Victor 9157. William J. Gessing, Atlantic 3416. Clarence W. Hammel, Resident 

Director; George C. Roeding, Associate Man- Resident M Manager 

. ager; George E. Wohlgemuth, News Editor; emcen anager. ae F 

BOSTON 11, MASS.—207 Essex St.. Rm. 421, Arthur W. Riggs. Statistician sii — 7 
Tel. Liberty 2-1402. Roy H. Lang, New Eng- nlhese = ap be : MINNEAPOLIS 2, MINN.—1038 Northwestern PHTLADELPHIA 9, PA.—123 S. Broad Street. 
1s a M ae F ; ‘ &- DALLAS 1, TEXAS—708 Employers Insurance Bank Bldg., Tel. Main 5417. Howard J. Meyer. Room 1127, Tel. Pennypacker 5-3706. E. H 
an anager. Bldg.. Tel. Prospect 1127. Alfred E. Cadis, Resident Manager. Fredrikson, Resident Manager. 

Southwestern Manager. 
CHICAGO 4, ILL.—175 W. Jackson Blvd., Tel. D IT 26, MICH.—502 Lafayette Bldg. NEW YORK 38, N. ¥.—99 John Street, Room SAN FRANCISCO 4, CAL.—Flatiron Bidg.. 544 
Wabash 2-2704. O. E. Schwartz, Chicago Mgr. Te]. Woodward 1-2344. A. J. Edwards, Resi. 1103, Tel. Beekman 3-3958. Ralph E. Richman, Market St., Tel. Exbrook 2-3054. A. J. 
R. J. Wieghaus, Resident Manager. dent Manager. Vice-Pres., J. T. Curtin, Resident Manager. Wheeler, Pacific Coast Manager. 


XUM 


— & of ee rt oe WD O 


22, 1955 
— 
10 found. 
1 at that 
' he be. 
id surety 
Was pro- 
ndent of 


fficers at 
. Charles 
- him a 
appreci- 
da gift 
ented by 
ive vice- 





ing, spe- 
Hartford 
n a two- 
to have 
ead cuts 
He was 
tal. 


Hartford 
Sulphur 
‘umonia. 











of Miles 
Chicago, 
iS home 
ngton 
the age 
wing a 
SS. He 

insur- 
in 1906 
utual 
n Qhio 
an un- 
ind also 
inspec- 
aim ad- 
1918 he 
brother, 
stablish 
3 stock 
Seattle 
one of 
i actu- 
lissouri 
1g it in 
udden- 





usiness 
rears a 
ational 
2 Club | 


pioneer 
| Jolla, | 
and in 
~Dick- | 
le was 
1en he 
field. 


Detroit 


etroit 
munity 


esident 


Street, 
E. H 


l~.. 544 


XUM 


September 22, 1955 


HeNATIONAL UNDERWRITER 








of North America as an underwriter 
at Detroit, becoming special agent 
there after service in the navy. Mr. 
Huckle went with Michigan Surety in 
1950 as special representative at De- 
troit, subsequently becoming manag- 
er there. He was prominent in the af- 
fairs of Surety Assn. of Michigan. 


JOSEPH A. FRATES JR., 64, a 
prominent Tulsa insurance man, died 
in a Tulsa hospital following a heart 
attack. In 1936 he organized Nation- 
al Mutual Casualty, the first company 
of its kind in Tulsa, and served as its 
president until his retirement from 
the firm in 1942. 


THOMAS H. ANDERSON, 85, re- 
tired Pacific coast manager of Royal- 
Liverpool group, who had been con- 
fined because of illness to his home in 
San Francisco since his retirement in 
1933, died. Mr. Anderson moved to 
California in 1914 as assistant manager 
of L.&L.&G. under the late Robert J. 
Fabj. He succeeded Mr. Fabj and 
became one of the outstanding fire ex- 
ecutives of the far west, head of many 
organizations and a leader in the de- 
velopment of the business. It was about 
1930 he was stricken with a heart 
attack while attending a “retirement” 
dinner in San Francisco, but he re- 
covered sufficiently to resume active 
business when the L.&L.&G. office was 
consolidated with the Royal on a part- 
time executive basis, until he suffered 
another stroke. 

Mr. Anderson was born in Texas 
and began his business career in the 
local agency of his father at Bryan. He 
was appointed special agent fcr East 
Texas Ins. Co. and later was with the 
general agency of C. E. Angell & Co. 
In 1894 he joined the southern depart- 
ment of L.&L.&G. at New Orleans, 
becoming deputy assistant manager 
there in 1898. He was transferred to the 
Pacific coast as assistant manager in 
1914 and became a leader in the insur- 
ance ranks. He served as vice-pres- 
ident of the National Board, president 
of Fire Underwriters Assn. of the Paci- 
fic, president of the Pacific Board, 
president of Insurance Federation of 
California and president of Pacific 
Coast Adjustment Bureau (later taken 
over by GAB). 

In 1918 Mr. Anderson became man- 
ager of the Pacific coast department of 
L&L.&G. and four years later was 
made joint manager of the eastern de- 
partment at New York and also U. S. 
attorney. He returned to San Fran- 
cisco in 1926 as coast manager of the 
group. 


WALTER H. BROCKHAVEN, 55, 
director and vice-president in charge 
of sales of Alfred M. Best Co. and vice- 
president and board member of FIlit- 
craft, Inc., New York City insurance 
publishing firms, died unexpectedly in 
a Brooklyn, N. Y., hospital of a heart 
attack after a surgical operation. He 
had been with Best 30 years. 


H. MENDEL TAYLOR, 78, of Taylor 
agency, Wheeling, West Va., died in a 
hospital there. 


W. L. THAXTON, 72, founder of 
the W. L. Thaxton agency of Houston, 
died. 


REP. JOHN D. DINGELL, 61, Mich- 
igan Democrat, who is well known 
to insurance people for his sponsorship 
in the House of federal health insur- 
ance, died at Walter Reed Hospital, 
Washington. 


GEORGE L. FREDERIC SB., 67, as- 
sociated with his son, George C. Fred- 


erick, in the G. L. and G. C. Frederick 
agency, Beaver Dam, Wis., died after 
several weeks of ailing health. He 
established the agency about 40 years 
ago and was active in the Dodge 
County Assn. of Insurance Agents. 


AUGUSTUS Y. DOW, 50, manager of 
Hartford Accident at Buffalo, died 
there. He celebrated his 25th anniver- 
sary with Hartford Acoident May 15. 
He joined the company in 1930 as spe- 
cial agent in Louisville, and served in 
the same capacity at Syracuse and 
Detroit. He was promoted to manager 
at Buffalo in 1943. A director of Cas- 
ualty & Surety Club of Buffalo at the 
time of his death, he was secretary of 
the organization in 1944. 


GILBERT S. ARTHUR, manager of 
General Adjustment Bureau at Wil- 
mington, N. C., for 20 vears, died in a 
Wilmington hosptial. 


HENRY ACHIN JR., Lowell, Mass., 
local agent died there. His agency will 
be operated by his sons, Paul, Roland, 
Robert, and Frederick. He was a Mas- 
sachusetts legislator from 1912 to 1937. 


WILHELM A. WINTTER, 69, retired 
Bridgeport, Conn., local agent, died 
there. His son, William A. Wintter, is 
also a local agent at Bridgeport. 


HENRY C. LUDWIG, 62, who retired 
in 1952 as general agent of North Brit- 
ish group’s western department, died. 
His home was at Harbor Green, N. Y. 


FREDERIC M. HARTSHORNE, 65, 


Wakefield, Mass., local agent, died 
there. 
JOHN W. RILEY, 72, Brunswick, 


Me., local agent, died there. The agen- 
cy, which Mr. Riley joined in 1905, 
has been operated by members of the 
Riley family for 102 years. Mr. Riley 
was town clerk for 47 years and had 
served as secretary of Bowdoin College 
trustees for 18 years. A son, Thomas, 
is carrying on the business. 








Donald E. Rogers has been elected 
vice-president in charge of surety un- 
derwriting for McCollister & Co. gen- 
eral agency of Seattle. 


STOCKS 



















By H. W. Cornelius Bacon, Whipple & Co. 
"185 S. LaSalle St., Chicago, Sept. 20,1955 
Bid Asked 
Aetna Casualty waeieee en wea 
Aetna Fire ? ssunsevsanvaniedss 70 71% 
Aetna Life dasatiiiohaiaiicink 232 237 
Agricultural _........... ininpiaeiand = 36 37 
American Equitable Scant 0: 41 
PT TA csc essnascccrestecseren 27 2814 
American, (N. J.) . 33 34 
American Motorists 19% 20%2 
American Surety 94 96 
Boston jalees 38% 39% 
COE RANE! sdiitnticecietinamien 27% 28% 
Continental Casualty .... 26 28 
Crum & Forster com. ——— 72 
ORGS. cctissiisesinine etcuiaand - 39 40 
Fire Association _........... ae 56 
Fireman's Fund ee 73 74% 
Firemen’s, (N. J.) ae 44 45 
General Reinsurance . 51% 5244 
Glens Falls _....... soukoony -. 76% 78 
Globe & Republic : 2314 24% 
Great American Fire ............. . 4014 
UN ID Caceenseathnccnstmentiestenniced 157 159 
RO: TRI hcscesinivaniccnicnion 481 50 
BERN «Uta SEG * cnctenniassicaceiiacenstisionens . 49 50 
Ins. Co. of No. America ... ‘ 111 113 
Maryland Casualty ..... — 4034 42 
Mass. Bonding .............. Sesion 44 45 
National Casualty  ........0..+ 51 Bid 
National Fire = ..........0 9815 100 
National Union a seneenecnes 472 
New Amsterdam Cas... 56 58 
New Hampshire scinaiteipbunisunen 47 49 
North River 43% 45 
CED IID carccntenneeressesesiedsininscebios 92 Bid 
Phoenix Conn 80 82 
Prov. Wash. ............... 26 27 
St. Paul F.&M. ..... 5812 66 
Security Conn. _..... ———— 50 
Springfield P.8cM.  oo.cccccccscccccsceee 6214 63'2 
Standard Accident — 6412 66 
ee 96 
SII. dansncintneiniititaiaiseincepninicnatien 752 77 
Mire es Is‘ ackchsnepeinsisadieas-sanataaeiesansomees 31 
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“1 buy by brand 
In the long run, | have found, you get — 
more for your money~moke fewer mistakes vu <7 ' 
4 
That's the only way to buy insurance, too 
Alter a fire or other loss if ts much too late to 


find out if you have made a mistake That's why w “ab 
ce a year and take his professional advice On wha 
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types of protection we.re 

On his recommendation, our home, car and other _ 
insured by The Home Insurance Company. It's a a v vee 
company, and that's important to us. We may ge 5 \ 
but if we should, we d rather be dealing with The Ho 
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“It's quality insurance—and real peace of mind 


The Home Now, See Your HOMEtown Agent 
Insurance r E 


current advertising 


ORGANIZED 1853 
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: ork 3, N. ¥ 
Home Office: 59 Maiden Lane, New York 3, ; 
FIRE + AUTOMOBILE - MARINE 


The Home Indemnity Company, an off liate, wrrtes 
Fidelity and Surety Bonds 


stresses two things 
—the value of your 
services and the 
quality of the 


Casualty Insurance 


40,000 independent local agents and brokers 





A stock company represented by over 











protection you 
provide. 
This advertisement 


Remember the , ; 
appears in color in: 


“brand name”’ theme 
—use it in your American Home—November 
own selling efforts. Better Homes and Gardens— November 
You’ll find that it’s 

a sound, sensible and 


effective way to turn 


Nation's Business— October 
Town Journal— October 


Business Week— October 8 


Newsweek— October 10 
Time— October 10 
U.S. News & World Report— October 21 


prospects into 
policyholders. 
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While an “error” on the baseball diamond may be rela- 
tively unimportant and harmless, an error on the part of 
the professional man may easily lead to a ruinous judg- 
ment. You can shortstop the possibility of loss for your 
clients by placing their Errors & Omissions coverage 
through Illinois R. B. Jones, Inc. This insurance can 
be written on attorneys, appraisers, collection agencies, 
corporation directors, notary publics, stock brokers, etc. 
And don’t forget . . . it’s available for insurance agents 
and brokers, too! 














Illinois fH. 8. Jones Ine. 


175 W. Jackson Blvd., Chicago 4, Ill.- WAbash 2-8544 
C. Reid Cloon, President 


1401 Peachtree St. N.E., Atlanta, Ga. * Emerson 2584 
Williom E. Lersch, Vice-President 


REPRESENTING 


Lloyds London 











Agents now selling monthly premium A & H and Hospitalization 
can now sell complete protection by adding: 
NATIONAL ACCIDENT & HEALTH’S NEW MONTHLY PREMIUM 
WHOLE LIFE or 20-PAY LIFE INSURANCE 


Adequate limits ages 1-60 + No discrimination on rates 
Brief non-medical application «¢ Cash surrender values 
Automatic extended term insurance 
A new BUSINESS BUILDER with unusually attractive first year and 
renewal commissions. Plus a full line of Commercial and Monthly 
Premium Accident, Accident and Health, Hospitalization and 

Surgical coverages, and Employee-Benefit Plans. 


Write today for full details to John F. Leibig, Vice-President. 


Over 50 yeors 


NATIONAL accipent & HEALTH 
INSURANCE OF PHILADELPHIA 


MPANY 
of distingvi i ain 244 South 8th Street, Philadelphia 7, Pa. 
distinguished servic 
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Fire Legal Liability Coverage Is of Real Value 


(CONTINUED FROM PAGE 9) 





his employes. If there are other tenants, 
he may be liable to them for damage 
to their property. He may be liable for 
damage to adjacent property real and 
personal. 

Eliminating any contractual liability 
in the lease, the tenant can secure 
liability imposed by law coverage on 
that portion of the building in his care, 
custody and control under standard 
form at 25% of the 80% or flat rates 
applicable to the building. This same 
percentage factor is general with in- 
dividual company filings. To cover 
that portion of the building not in the 
lessee’s care, custody and control, he 
has the property damage limit under 
his general liability contract, if he 
carries one, and, under independent 
filings, there is a market for amounts 
in excess of that limit at a reduced rate. 
If there is no general liability coverage 
applicable, the usual base rate for 
property not in care, custody and con- 
trol of insured but on the same prem- 
ises is 20% of the applicable direct 
damage rates. 

Independent filings provide for in- 
creased rates if the company thinks the 
amount is inadequate in relation to 
exposure. If insured insists on having 
a limit of liability the company thinks 
exceeds exposure, the rate may be 
reduced. 

For coverage on property not in in- 
sured’s care, custody and control and 
not on the same premises the usual 
base rate is 15% of the applicable 
direct damage rate of the building 
occupied by insured. He reiterated that 
the fire rating jurisdictions have not 
yet been persuaded to provide rules 
rates and forms for writing fire lia- 
bility imposed by law coverage on 
property outside c, c and c of insured. 

Some fire company filings provide 
for inclusion of contractual liability 
in their liability imposed by law 
policies. This is of particular interest 
to lessees when there is any question 
whether the lease imposes responsi- 
bilities on the lessee beyond those of 
law. The usual method of including 
contractual liability is to simply state 
that the policy covers no liability as- 
sumed by insured except that contained 
in the indicated lease on file with the 
insurer. The filings permit the company 
to increase the base rate when it 
believes the contractual liability goes 
beyond ordinary common law liability. 

In the General Mills case the lessee 
was to return the premises at the end 
of the lease in as good condition as the 
premises were in at inception of the 
lease “loss by fire and ordinary wear 
excepted.” The appeals court reversed 
the lower court decision and found for 
the lessee on the finding that the ex- 
ception of loss by fire was ambiguous 
and in its broadest sense meant any 
fire however caused regardless of 
negligence. 

The dissenting opinion is considered 
by many to be very sound and one 
that will prevail in the great majority 
of states. This was that there was 
nothing in the lease to indicate any in- 
tention on the part of the lessor to 
relieve the lessee from liability for 
negligent destruction of the building 
by fire and that the case should be 
considered in relation to the public 
policy that those who commit negligent 
acts are to be held responsible for the 
results of such acts. That the lessor 
carried insurance had no bearing on 
the case. 

Some feel the General Mills case 
indicates there is little if any need for 
fire liability imposed by law coverage 


in the absence of assumed obligations, 
But Mr. Watkins said most of the 
authorities express the feeling that the 
General Mills case is not a general 
precedent and that the majority of the 
courts will hold to the philosophy that, 
unless explicitly provided for in writ- 
ing, the law generally does not look 
with favor upon agreements exempting 
one of the parties from liabiilty for his 
own negligent acts. The New York 
statutes hold it is against public policy 
to do so. In Pennsylvania there is no 
such statutory prohibition and there 
is adequate case law that such agree- 
ments do not violate public policy. 
The court in a recent case commented 
that the covenant in the lease against 
negligence of the lessor does not con- 
travene any policy of the law inasmuch 
as it is a contract between persons 
conducting a strictly private business 
and relates entirely to their personal 
and private affairs it cannot be op- 
posed to public policy. All that the law 
insists on in the case of the tenant’s 
waiver of his landlord’s responsibility 
for losses resulting from his ngeligence 
is that it shall be plainly expressed. 

If agents have clients who take 
comfort from the General Mills case, 
Mr. Watkins feels they should urge 
them to review their particular cir- 
cumstances with their own counsel. 
That case indirectly illustrates another 
worthwhile coverage of the standard 
fire liability imposed by law form. 
General Mills finally won their case, 
but had very considerable legal ex- 
pense. This expense would have been 
paid by the liability imposed by law 
policy. 

The law places responsibility on 
bailees in the degree to which the 
bailment benefits the bailee and the 
bailor. If the bailment is entirely for 
the convenience of the bailor, there is 
a minimum of reasonable care re- 
quired of the bailee. If it is entirely 
for the benefit of the bailee, a maxi- 
mum of reasonable care and safeguard- 
ing is expected of the bailee. 

The paid bailee in many states is in 
a very precarious position, which em- 
phasizes his need for liability coverage. 
In many states, once the bailor has 
shown that the bailee goods were not 
returned in a damaged condition, the 
law shifts the burden of proof from 
the bailer to the bailee. Thereafter the 
bailee must establish that he was not 
negligent. The bailee, if he is unable 
to prove that he took all proper pre- 
cautions, will find that the law has 
imposed liability upon him for the loss. 

This shifting of the burden of proof 
facilitates the bailor’s winning his 
case and should make a bailee think 
more carefully about the necessity of 
purchasing insurance to protect him. 
Many marine, fire and casualty forms 
protect the liability of processing and 
storing bailees. Frequently these are 
direct damage contracts with or with- 
out a rider providing protection for 
liability over and above values de- 
clared by bailors. There are many 
instances, however, when bailees have 
purchased fire liability imposed by 
law coverage when they have ex- 
pressly stated in their bailment con- 
tracts that they are not responsible for 
damage by fire. Here the insurer 
usually extends the policy to cover 
liability assumed by the storage or 
processing receipt used by the bailee 
and on file with the company just to 
be sure there is coverage. 

Wherever there is a landlord-tenant 
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relationship there is an exposure from 
each to the other, to say nothng of the 
exposure of one tenant to the other 
tenants in the same building. True, 
for personal property and that portion 
of the building not in the c, c and c of 
insured, his property damage limit in 
his comprehensive general liability or 
OL&T will be available, but will it 
be adequate? What would it cost to 
increase that limit to an adequate 
amount? Does the agent have a cas- 
ualty connection that will welcome 
such a high limit? What of the portion 
of the building in insured’s c, c and c? 
Will insured pay the necessary pre- 
mium to eliminate the exclusion and 
will the casualty insurer agree? In 
counselling clients on fire liability 
imposed by law, where there is land- 
lord-tenant relationship, the agent 
should secure a copy of the entire 
lease and send it to the insurer with 
the application for the policy. If there 
should be anything in the lease that 
goes beyond common law liability, the 
policy should be written to cover the 
contractual liability contained in the 
lease. A number of companies have 
filings that permit this. 

Fire liability imposed by law cover- 
age is not in itself a gold mine for the 
agent, Mr. Watkins said, but it is a 
proper and necessary coverage that 
should be explained to clients for 
theirs as well as the agent’s protection. 
It can also be a door opener to new 
accounts. There is usually a ready 
market because it is generally consi- 
dered as desirable as direct damage 
coverage on the property involved. 
Many producers have _ developed 
worthwhile additional premiums in 
this way and provided a type of cover- 
age that under certain circumstances 
can be much more valuable to clients 
than direct damage covers. 





Allison, Sturges in Field 


for Provdence Washington 


Claude Allison Jr. and George Stur- 
ges have been appointed field men in 
southern California for the Pacific de- 
partment of Providence Washington 
group. Mr. Allison will cover western 
Los Angeles to Santa Barbara and Mr. 
Sturges Los Angeles metropolitan area. 

Mr. Allison has had wide experience 
in multiple line underwriting and pro- 
duction and Mr. Sturges had had simi- 
lar experience in northern and south- 
ern California. 





Crum & Forster Names 
Wells Education Head 


Crum & Forster group has named 
Fred J. Wells director of education. He 
has been with the group 30 years and 
has served as an inspector, producer 
and underwriter in the metropolitan 
and brokerage departments. 


Preston Heads N. E. 


Conference Committee 


Robert S. Preston, Providence local 
agent, has been elected chairman of 
the conference committee of New Eng- 
land Advisory Board, which repre- 
sents agents in drafting new forms and 
rule changes for fire insurance. He 
succeeds the late Kenneth W. Faunce. 








Warn Finance Companies 


on Auto Insurance Rebates 


_New Jersey Gov. Craig warned that 
finance firms which pay insurance re- 
bates to automobile dealers face possi- 
ble loss of their insurance licenses. 
_ He directed Commissioner Wells to 
investigate the alleged practice after 
receiving reports of “kickbacks.” 
The governor said he received com- 
plaints from “responsible persons” that 
some auto dealers were receiving re- 


bates as high as 20% of insurance 
premiums from a few firms which 
handle both financing and insurance. 

Mr. Wells said about a half-dozen 
financing insurance companies ap- 
peared to be involved in the illegal 
practice. 

Complainants included John K. 
Ruckelshaus, Indianapolis attorney 
who has represented several auto fi- 
nance firms in a_ prolonged battle 
against a nationwide car financing 
company. A request by Ruckelshaus 
for revocation of the big firm’s state 
license to finance autos is awaiting 
decision by the state department of 
finance institutions. 


Oklahoma Mutual Agents 


Meet for Fun, Business 


Oklahoma Assn. of Mutual Insurance 
Agents boasted a progam of entertain- 
ment, education, inspiration and fel- 
lowship at its Sept. 22-23 meeting in 
the Skirvin hotel, Oklahoma City. 

Speakers included Dan _ Proctor, 
president of Oklahoma College for 
Women; Thomas Patton, of Lumber- 
mens Mutual Casualty, an expert on 
bonds and burglary; Charles Brooks 
of Millers Mutual, an expert on the 
new automobile policy; Charles T. 
Burney of Transportation Insurance 
Rating Bureau, Chicago, who discussed 
“Sell Package - or Else”: Ray MT. 
Blackburn of Southwestern Bell Tel- 
ephone Co. whose topic was “Turnpike 
to Sales” and Philip L. Baldwin, ex- 
ecutive secretary of NAMIA. 

Entertainment included dancing, a 
floor show, chuckwagon dinner and 
informal buffet supper which was long 
on food and short on formalities. 





Cal. Adjusters Hear Lawyer 
Katherine A. Stoll, Los Angeles at- 
torney, presented her views on wheth- 
er or not the laws of California “dis- 
criminate against men” at a recent 
meeting of Casualty Insurance Ad- 
justers Assn. of southern California. 








Monticello Opens New Building 

Monticello is holding an open house 
Sept. 23-24 to celebrate the opening of 
its new home offices at 300 Presbyter- 
ian building, Nashville. 





The annual meetings of North Caro- 
lina Automobile Rate Administrative 
Office and Compensation Rating & 
Inspection Bureau was held Sept. 20 at 
Commissioner Gold’s office in Raleigh, 
after which the governing committees 
met. 
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Making a sale is one thing . . . keeping it sold is 
another. The 132 year old Worcester Mutual 
gives you advantages that help you do both 
... plus friendly assistance when the go- 

ing gets tough. 


Worcester Mutual 


FIRE INSURANCE COMPANY 
Home Office: 49 Elm St. Worcester, Mass. 
*% We are looking for agents in: 


Maine Pennsylvania 

New Hampshire Virginia 

Vermont North Carolina 

en —_ Carolina 
onnecticut ovisiana 

Rhode Island New Mexico Fire Insurance 

New York Texas > 

New Jersey Washington, D.C. RELIABLE = 
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Minnesota Established 1823 


Massachusetts’ Oldest Fire Insurance Company 











-_ Private Passenger Auto Insurance 


Specializing in 
N’S COMPENSATION 


Pacific Employers 


Insurance Company 


Victor Montgomery, President 


HOME OFFICE: LOS ANGELES 
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NEWS OF FIELD MEN 


ACCIDENT & HEALTH 





Davis Goes to O. Field 
for Fire Association 


Fire Association group has trans- 
ferred easualty special agent Theodore 
H. Davis from the eastern Pennsyl- 
vania and southern New Jersey field 
to Ohio. 

With the group since 1953 he will 
make his headquarters at Lyndhurst 
and will work under regional manager 
George L. Coates. 


N. J. Field Men to Meet 
to Hear Credit Man 


New Jersey Fieldmen’s Assn. will 
hear C. J. McNally of Dun & Brad- 
street at their meeting Sept. 26 at the 
Robert Treat hotel, Newark. 








Royal-Liverpool Names 


Five State Agents 


Royal-Liverpool group has appoint- 
ed Henry Jacksen, who has been with 
the group since 1932 and state agent 
at Indianapolis for three years, state 
agent at Detroit. John M. Coughlin, 
who joined the group in 1946 and has 
been state agent at Evansville three 
years, succeeds Mr. Jackson at Indi- 
anapolis. 

James M. Eggland is the new state 
agent at Evansville. He has been with 
the group since 1946 and has been 
state agent at South Bend five years. 
John A. Wherry is named state agent 
at Sioux City, Ia., replacing William 
G. Downs, who resigned. Mr. Wherry 
joined the group in 1950 and has been 
state agent at North Platte, Neb., three 
years. David L. Smowton succeeds Mr. 
Wherry at North Platte. He joined the 
group in 1949 and most recently was 
state agent at Lincoln, Neb. 


North British Moves 


Office in St. Louis 


North British group has moved its 
St. Louis state agency office, to room 
405 Landreth building, 320 North 
Fourth Street, St. Louis. J. Alfred 
Young, field representative of Central 
Surety & Ins. Corp.—now a member of 
North British group—will supervise 
the office pending replacement of State 
Agent Benjamin Harrison, who re- 
signed. 








Kiniry Special in Va. 
for Scottish Union 


Scottish Union and American Union 
have named John M. Kiniry special 
agent in Virginia with headquarters at 
503 East Main street, Richmond. 

He joined the group in 1929 and has 
been superintendent of its brokerage 
and general cover departments and 
special agent in the Maryland-Dela- 
ware-District of Columbia field. 





Kitchen Is Promoted 
to N. Y. State Agent 


Phoenix of London group has pro- 
moted Robert H. Kitchen from special 
agent to state agent in northeastern 
New York. He has been a special 
agent five years. 

Mr. Kitchen’s headquarters will be 
at Albany under the direction of 
resident Manager William Streets. 


Louis Lange Elected MLG 


_of Heart of America Panel 


Heart of America Blue Goose has 
elected Louis Lange Jr. of R. B. Jones 
& Sons as most logal gander to suc- 
ceed Henry Teicher of Phoenix of 
Hartford. The other officers are: Su- 
pervisor, Ray C. Snodgrass, Crum & 
Forster; custodian, O. J. Cope, West- 





ern Adjustment; guardian, Robert P. 
Hartman, Springfield F. & M.; keeper, 
Phillip H. Bevan, Aetna Fire, and 
wielder, Earl J. Smith, North America. 





London & Lancashire 


Names Honsch in N. Y. 


Lendon & Lancashire group has 
named Paul Honsch special agent at 
White Plains where he will assist Spe- 
cial Agent W. R. Manley. With the 
group 15 years, Mr. Honsch has been 
in the underwriting department at 
New York city. 


St. Paul F. & M. Transfers 
Tharalson to Ohio Field 


Daynor N. Tharalson has been trans- 
ferred from St. Paul Fire & Marine’s 
home office to the Ohio field as special 
agent with headquarters in Cleveland 
under E. O. Pierce, state agent. 

Mr. Tharalson has been at the com- 
pany’s home office in various capac- 
ities since 1938. He recently was super- 
visor of the multiple coverage depart- 
ment. 





Hartford Fire Appoints 
Field Men in Ariz., Wash. 


Ralph G. Stich, formerly with Pa- 
cific Fire Rating Bureau, is now Hart- 
ford Fire special agent in Arizona with 
headquarters in Phoenix. 

James E. McTigue is special agent 
at Spokane, covering Washington and 
northern Idaho. He formerly covered 
Iowa and Nebraska for another com- 
pany. 


Three Field Changes 
Are Made by American 


American has appointed William V. 
Gorman special agent in Springfield, 
Mass., and transferred Special Agent 
James L. Hunt from Fargo, N. D., to 
Lansing, Mich., to succeed Eugene B. 
Martineau, named state agent in the 
Detroit service office. 

Mr. Gorman was formerly special 
agent in New Hampshire and Vermont 
of Scottish Union and American Union 
companies. 

Mr. Hunt has worked in various de- 
partments of American’s western de- 
partment and has completed the com- 
pany’s advanced multiple line train- 
ing class. 








Goodfellow Joins American 


Automobile at Seattle 


James P. Goodfellow, who has been 
special agent for Hartford Fire at Seat- 
tle for four years, will join American 
Automobile at Seattle Sept. 26 as field 
underwriter. Mr. Goodfellow started 
in the business with Washington Sur- 
veying & Rating Bureau. 


Field-Pond Outing 


The annual joint outing of National 
Capital and Chesapeake ponds of Blue 
Goose and Delaware, Maryland and 
District of Columbia Field Club will be 
held Sept. 30 at the Annapolis Roads 
club on Severn river. 


So. Cal. Field Men Meet 


Southern California Fire Underwrit- 
ers Assn. met Sept. 12. E. S. Mamrelli 
of the Los Angeles city department of 
water & power discussed the present 
operating problems and the future 
plans of the department in respect to 
the city’s water needs. 











Oregon Fire Underwriters Assn. will 
inspect Hillsboro Oct. 7. George Gil- 
lette of Bates Lively & Pearson gen- 
eral agency is chairman of the town 
inspection committee. 


Continental Casualty 
Broadens Its Major 
Medical Coverage 


Continental Casualty has added a 
series of new benefits to its group ma- 
jor medical program. Among the 
changes are a coinsurance breaking 
point, more liberal coverage of pre- 
existing conditions, coverage for small- 
groups, common A&H provisions and 
the broadening of dependent age lim- 
its. 

The coinsurance breaking point is a 
new concept. When Continental has 
paid out $2,500, it then recognizes the 
catastrophic nature of the sickness or 
accident. From that point to the maxi- 
mum benefit no coinsurance is required 
and Continental pays the entire 
amount. 

Broader coverage of pre-existing 
sickness conditions now provides full 
benefits and protection in every in- 
stance but one. Benefits are limited to 
$500 only for those conditions for 
which treatment was rendered or rec- 
ommended during the 12-month period 
immediately preceding the effective 
date of insurance. However, full bene- 
fits are restored even to that individual 
when he is free of treatment for a peri- 
od of 12 consecutive months. 

In the event of common accident or 
sickness involving more than one mem- 
ber of an insured family only one de- 
ductible applies to the entire family 
and that dependent coverage has been 
extended to children as young as 14 
days. 

The new major medical program in- 
cludes a special plan for groups with 
as few as 25 insured. 





Appoint P. J. Savageau 
in A&H Post for Peerless 


Philip J. Savageau Jr. has been ap- 
pointed a special agent by Peerless 
Casualty for A&H. Mr. Savageau will 
operate out of the Boston office cover- 
ing Massachusetts and Rhode Island. 

In the insurance business for 9 years, 
Mr. Savageau was a general broker in 
Massachusetts and an agency supervis- 
or for Continental Casualty in Wor- 
cester before going to Peerless. 





Northeastern Michigan 
A&H Underwriters Meet 


Northeastern Michigan Assn. of A&H 
Underwriters held an “education day” 
in Bay City, with Ray Bos, Time, state 
association president, presiding. Speak- 
ers were Charles Milner, Flint, author 
of Manual of Suggestions and Proced- 
ures and Congressman Elford A. Ced- 
erberg, who discussed the federal gov- 
ernment’s health and welfare program. 

The state board of directors also 
met to discuss the new disability insur- 
ance training council course. 





Wash. Gears for Operation 
of H&W Regulatory Law 


Machinery to implement Washing- 
ton state’s new law regulating union 
health and welfare funds will be in 
full operation in the next few weeks. 

Questionnaires will be mailed to 
welfare fund administrators and in- 
surance companies and health service 
contractors that underwrite welfare 
plans in the state. Administrators will 
be asked to submit a complete finan- 
cial statement and audit. Insurance 
companies and health service contrac- 
tors will be required to make an ac- 
counting of premiums received, bene- 





fits paid, commissions or fees paid to 
agents and retention rates. 

The new act directs Commissioner 
Sullivan to examine each fund at least 
once every five years. It empowers him 
to subpoena witnesses and conduct 
public hearings. “We’re going to apply 
the same tactics of examination to 
welfare funds as now pertain to insur. 
ance companies,’ the commissioner 
said. 

The strongest state law in the nation 
relating to H&W funds, the new Wash. 
ington act was passed with wide labor 
support by the 1955 legislature and is 
being watched by lawmakers, union 
leaders and businessmen throughout 
the country. 

Mr. Sullivan said he had inquiries 
from many states and letters praising 
the law from senators who had been 
investigating mishandling of welfare 
funds in the east, midwest and Cali- 
fornia. 





Hospital Association 
Offered N. C. Hearing 


Commissioner Gold of North Caro- 
lina has filed an answer in Wake coun- 
ty supericr court to an appeal by 
State Hospital Association from his 
orders which halted the latter’s plan to 
convert from a hospital service cor- 
poration into a stock A&H company, 
He said in the answer that he would 
be glad to give the association a hear- 
ing. 

His answer to the appeal, which 
ccntended that his orders were issued 
without notice or hearing, also said he 
was not without competent evidence 
and without authority of the law when 
he issued the orders. Since he stopped 
the conversion, Mr. Gold said, addi- 
tional evidence has been received 
which, with other evidence, should go 
into the reccrd. He asked the court to 
remand the case to him for hearing. 





Legler is Transferred to 
Chicago by Loyalty Group 


William H. Legler is being trans- 
ferred by Loyalty group from Minnea- 
polis to the western department as 
superintendent of the A&H depart- 
ment assisting Secretary I. G. Wess- 
man. Mr. Legler has been for a num- 
ber of years A&H representative for 
Loyalty group at Minneapolis, serving 
several states. 


Concludes Agency Regional 


Illinois Mutual Casualty has con- 
cluded a series of seven regional agen- 
cy meetings. About 250 attended the 
meetings in Illinois, Indiana, Ohio, 
Minnesota and Michigan, and another 
200 were on hand for earlier meetings 
this year in Wisconsin. Taking part 
from the home office were E. A. Mc- 
Cord, president; C. C. Inman, execu- 
tive vice-president; E. B. Forsythe, 
vice-president; Miss G. P. Edwards, 
secretary; C. F. Stiteley, assistant sec- 
retary, F. F. Dodge, actuary, and C. E. 
Reighard, assistant agency director. 


Membership Drive in Mich. 


LANSING—Central Michigan A&H 
Assn. is launching a membership drive 
to continue through the remainder of 
the month. Plans for the campaign 
were discussed at a meeting last week 
at which the program of fall meetings 
also was outlined. 

R. H. Moore, Mutual Benefit Life, 
will address the Oct. 5 session. 











Bartholomay & Clarkson to Service 
Alford & Tennant Business 

The business of the Alford & Ten- 
nant Co. agency of Chicago will be 
serviced by the Bartholomay & Clark- 
son agency under an arrangment com- 
pleted through First National Bank 
of Chicago as executor for the estate 
of the late Colin Tennant. Personnel 
from “Alford & Tennant Co. will be- 
come a part of the Bartholomay & 
Clarkson organization. 
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Bell & Co. of Chicago 
to Merge Oct. 1 with 
National CPA Firm 


Ss. Alexander Bell & Co., Chicago in- 
surance accounting and _ consulting 
firm, will merge Oct. 1 with Peat, 
Marwick, Mitchell & Co., CPAs. 

Operations will continue under the 
name of Peat, Marwick, Mitchell & Co. 
As soon as alterations of additional 
space are completed, the offices of 
Bell & Co. will be moved to 10 South 
LaSalle street, which will be the head- 
quarters of the insurance division of 
Peat, Marwick, Mitchell & Co. on a 
national basis. Mr. Bell will become 
the managing partner of this division. 

Bell & Co. has for over 20 years 
specialized in insurance accounting and 
consulting work. Mr. Bell, an actuary 
and CPA, founded this firm in 1933. 
Peat, Marwick, Mitchell & Co., which 
has offices in 44 cities in the United 
States, was founded in 1897. The Chi- 
cago cffice was opened in 1904. 





Midwest Accountants 
Elect Fisk President 
at K. C. Conference 


Midwest Insurance Accounting & 
Statistical Assn. at its fall conference 
in Kansas City elected Charles F. Fisk 
of Kansas City F. & M. as president. He 
succeeds L. J. Hale of Kansas City 
Life who becomes chairman. The out- 
going chairman is Price Tribble of 
Universal Underwriters. 

Ernest E. McCandless of United 
Benefit Life and G. Alan McDougall 
of Emplcyers Reinsurance were 
elected vice-presidents. T. D. Kennedy 
of Arthur Young & Co. is the new sec- 
retary. 

Latest developments in the field of 
business machines, equipment and 
paper forms were reviewed by repre- 
sentatives of the equipment compa- 
nies. At another session small items 
of procedure designed to save time 
and money were discussed by those in 
attendance. 

The life group and the fire and cas- 
ualty group held special seminars at 
which experts covered topics in their 
fields. A highlight was tours of the 
home offices of Kansas City Life, Busi- 
ness Men’s Assurance and Kansas City 
F. & M. 


Expect Fire Rate Cut, 
EC Increase in Wis. 


Fire companies are expected to file 
proposed new rates with the Wisconsin 
insurance department by mid-October 
which probably will call for increased 
EC and decreased fire rates. 

As the result of meetings, Deputy 
Commissioner Charles Timbers, W. L. 
Phelps of the Wisconsin Inspection 
Bureau, and Kent Parker of Western 
Actuarial Bureau agreed that some 
increase in EC rates is probable but 
they disagreed on the amount fire rates 
should be reduced. 

Mr. Phelps and Mr. Parker said fire 
rates in the state could be reduced 7% 
on the basis of losses in the past five 
years but denied that Wisconsin com- 
panies could get along with a 17% 
cut, as suggested by Mr. Timbers. 

There have been four downward 
revisions of fire rates in Wisconsin 
since 1950, saving policyholders an 
estimated $814 million. Mr. Parker 
said “Wisconsin is unique” in its good 
fire loss record and has the lowest 
rates in the nation. 

The new filings also probably will 
include a proposal for deductible EC. 


Standard Oil Tells 
Stockholders Facts 
of Whiting Loss 


Stockholders of Standard Oil of Indi- 
ana have received a letter signed by 
Chairman Robert E. Wilson and Pres- 
ident F. O. Prior giving some inform- 
ation about the fire early this month 
at the refinery in Whiting. 

The letter says total damage will 
“exceed” $10 million, but goes on to 
explain that the loss to Standard Oil 
will be no more than the $1 million 
involved in the deductible in its fire 
policy. 

“There will, of course, be other and 
substantially larger costs involved in 
losing crude runs, taking care of our 
customers by abnormal means, and 
meeting quality specifications by 
somewhat more expensive methods, 
etc. These costs cannot be accurately 
estimated as yet. ... We expect that 
most of the refinery units will have 
returned to normal operations by the 
Ist of October, and that the destroyed 
units will be rebuilt or replaced with- 
in six or eight months. Not until that 
time will the refinery capacity be fully 
restored, but a substantial part of the 
deficiency can be made up by capacity 
operations in our other refineries.” 

Of special interest to insurance neo- 
ple is the comment on claims for dam- 
ages caused by the blast outside of the 
refinery. “There also has been strong 
evidence of public approval of the 
rapidity with which a claims office 
was set up and steps were taken to 
compensate for loss of life, injuries 
and property damage,” the letter says. 
“By the date of this letter, 1,000 of 
1,464 claims filed have been settled at 
a cost of about $200,000.” 

It is explained that the hydroformer 
and three other processing units, plus 
some 70 small and medium-sized tanks 
were damaged or destroyed by the ex- 
plosion and fire. Substantially all of 
the liquids stored in the tanks—crude 
oil and products—were lost, but the 
loss amounts only to about 2% of 
Standard’s total stocks on hand. 





Mention Ex-lowa Governor 


for Commissioner's Job 


DES MOINES—Former Iowa gov- 
ernor Robert D. Blue is reported to 
have strong support for appointment 
as insurance ccmmissioner to succeed 
the late Charles R. Fischer. 

Several others including Sam E. 
Orebaugh, deputy commissioner, have 
been mentioned for the job. The sal- 
ary is $7,500 a year. 


Stehling to Shelby Mutual 


John F. Stehling has accepted a home 
cffice post with Shelby Mutual of Ohio 
effective Oct. 1. 

Mr. Stehling joined Berkshire Mu- 
tual Fire in 1940 and had been assistant 
secretary and chief underwriter. His 
duties with Berkshire will be assumed 
by Clarence B. Anderson, assistant 
secretary. 








Denies Dealings with L. A. Insurer 

An incorrect statement was made in 
a recent article reporting a hearing be- 
fore Los Angeles county grand jury. 
The item reported that Ross Bohannon 
and Homer and W. S. Snowden, for- 
mer officers of Constitution Life of 
Los Angeles, pleaded not guilty to in- 
dictments of grand theft and conspir- 
acy based on their action while offi- 
cials of Constitution. Reference also 
was made to plans for a merger of 
Constitution with United of Chicago. 

Chairman O. T. Hogan of United 
points out that United “never at any 
time has had any dealings pertaining 
to merging Constitution Life with 
United.” 
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There are pieces of fine art assured 
of immortality . . . finding favor 
with each new generation . . . At 
Berkshire Mutual the fine art of 
doing business is expressed through 
the enduring relationship between the 
company and several generations of 
Agents, many from the same families. 







— Greek work about 300 B.C. 
Courtesy of the Metropoliten Museum of Art 














26 








FeNATIONAL UNDERWRITER 


September 22, 1955 





Panel Develops Ideas on Ads, Cover, Efficiency 


(CONTINUED FROM PAGE 19) 





policy, there is created a situation 
which could lead to error or omission. 

The addition of medical to work- 
men’s compensation cover is impor- 
tant, and executive cover should be 
added if the agency is a corperation. 

He thinks plate glass is a good buy 
if the agent has a first floor office, and 
lettering and special shades can be 
added. 

The broad form money and securi- 
ties policy is a good one. The agent 
certainly should have fidelity coverage 


since he is too busy to maintain close 
watch in every direction. 

Boiler and machinery is not a prob- 
lem for most agents, but many agen- 
cies today have air conditioning; most 
units have to be inspected as a matter 
of law, and air conditioning units do 
blow up. 

He recommended very high limits on 
automobile and an increase in the PDL 
limits from $5,000 to at least $10,000. 
That is hardly enough to cover the 
agency if its automobile runs into two 
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“To Buy Tusurance 


We believe that the services of a carefully chosen, independent pro- 
fessional—an agent or broker—are indispensable when buying your 
property and liability protection. Here are a few reasons— 


V The insurance agent or broker usually knows his 
clients personally and is therefore in the best position 
to evaluate their individual insurance requirements, 
His services are not restricted to office hours; whenever 
you need him, and under whatever circumstances, he 


v Because he is not limited to a single company, the in- 
dependent insurance agent or broker is familiar with 
the products of many companies and can select the 
company and policy that best fits your particular 


¥ Ifthere should ever be a difference of opinion between 
you and your insurance company, your insurance agent 
or broker represents your interests in settling the 


In our 113 years’ experience, we have found that there is no ade- 
quate substitute for a competent, independent agent or broker in 
securing insurance protection to meet your needs and in assisting 
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Cadillacs. Medical payments and ex- 
tended medical payments are a must; 
extended MP has gone far to reduce 
the pressure for compulsory automo- 
bile. He recommended non-ownership 
hired car coverage and drive-other- 
car coverage with the medical pay- 
ments endorsement to cover his 
children while driving or riding in 
another car. 

Mr. Nogi is high on major medical 
and A&H for the agent. The agent’s 
business depends on his personal ef- 
fort, he is a key man, and his income 
should be protected. 

Mr. Rice pointed out that E&O in- 
surance can be secured from St. Paul, 
Buckeye Union Casualty, Fireman’s 
Fund Indemnity and Employers Re. 
The coverages generally have a big 
deductible. 


Church Insurance Guide 
Booklet Published 


A handbook to aid clergy and lay 
trustees in providing adequate insur- 
ance for churches, church property and 
church employes, has ben released by 
Assn. of Casualty & Surety Companies 
and National Board. 

The book, A Guide to Property & 
Casualty Insurance on Churches, ex- 
plains the need and tailoring the in- 
surance programs to them. It also gives 
a detailed description of the kinds of 
coverages required for adequate pro- 
tection. 

The booklet is available in limited 
quantities at the public relations de- 
partment of National Board, 85 John 
Street, New York City, 38. 


Nevada Atty. Gen. Says ‘No’ 


To Citv License for Agents 


A controversy between the city of 
Las Vegas and local agents over a city 
ordinance that they pay a_ business 
license fee was resolved in favor of 
the insurance men by a ruling from 
the office of Nevada Attorney General 
Dickerson. 

He ruled that the state insurance 
law which requires companies doing 
business in Nevada to be licensed by 
the state precludes a municipality 
enacting an ordinance requiring a 
separate license fee. 

The issue was put to the attorney 
general for a ruling by Commissioner 
Hammel after the dispute arose. 

Las Vegas Assistant City Attorney 
Hawkins, however, said that the city 
would continue to charge business 
license fees to agents until such time 
as a court rules otherwise. 

City Manager Kennedy indicated the 
city might stop doing business with 
the agents altogether and carry its 
own insurance. 

Mr. Kennedy estimated the city 
pays some $38,000 a year for various 
kinds of insurance. He said it has been 
pooled among various agents. 








American Auto Subsidiary 


to Join Parent Company 


ST. LOUIS—Stockholders of Amer- 
ican Automobile Ins. Co. have ap- 
proved the merger of its wholly owned 
subsidiary, American Automobile Fire 
Ins. Co. Passage of multiple line laws 
has eliminated the need for the fire 
company subsidiary, and it is expected 
that substantial economies will result 
from the simplified operation. 

The merger will take effect Jan. 1, 
1956. American Auto has another 
wholly owned subsidiary, Associated 
Indemnity Corp., which will not be 
affected by the pending merger. 

Stockholders also approved certain 
modifications in the company’s retire- 
ment plan which will provide increased 
benefits for participating employes 
who will continue to contribute a sub- 
stantial share of the cost of the plan. 


—= 


Point to Competitive 
Advantage of Term 
EC in New York 


Observers who are watching the 
competitive situation in the fire and 
extended coverage field are interested 
in the effect of the 43% increase for 
full cover EC in New York effective 
Sept. 12. There has been, naturally, 
much interest in the situation since In- 
surance Supertinendent Holz directed 
Allstate to charge 15% off New York 
Fire Insurance Rating Organization 
rates, rather than 20%. 

The rate increase, which means from 
14 to 20 cents for NYFIRO insurers 
and from 9 to 14 cents for Allstate, for 
full cover, will not apply to business 
of NYFIRO companies until expiration 
of the term, three or five years, for 
which the policies were written, but 
will apply to Allstate policies, which 
are written for one year only, at the 
end of a year. 

Because of this, in some cases, un- 
derwriters point out, Allstate actually 
will be charging more for EC for five 
years than NYFIRO companies. For 
example, on policies written Sept. 1 
the 5-year rate at the 5-year discounts 
is 56 cents; for Allstate the 5-year 
payment would be 65 cents. 





Travelers Names New 


Research Weather Man 


Dr. Don G. Friedman has been 
named research associate in Travelers 
weather research center. He recently 
completed a year’s study in statistics at 
the University of Chicago. He dealt 
with the application of statistical tech- 
niques and high speed electronic com- 
puters to the prediction of expected 
rainfall amounts over river drainage 
basins and with atmospheric turbu- 
lence and the utilization of weather 
data to building and residence design. 

He is a graduate of University of 
California at Los Angeles and received 
graduate degrees at Massachusetts In- 
stitute of Technology. 





Crocker Director of 
Stewart,. Smith (IIL) 


Don Crocker has been elected a di- 
rector of Stewart, Smith (Illinois) Inc. 
Chicago. He has been with London 
Lloyds 30 years. He went to Chicago 
from Stewart, Smith’s London office 
two years ago when he was permanent- 
ly assigned to Stewart, Smith (Illinois) 
Inc. 





Insurance Law Section 
to Discuss UJF for N. Y. 


Insurance law section of New York 
Bar Assn. will hear discussions on a 
proposed compensation insurance plan 
to indemnify victims of highway accl- 
dents caused by uninsured motorists 
and a proposal for the adoption of a 
comparative negligence rule at a meet- 
ing Sept. 24 at Hotel Syracuse. 





General Course Change 

The school of insurance of Insurance 
Society of New York has reported 
that general insurance course 12 will 
be held on Tuesdays from 5:30 to 7:30 
p.m. instead of twice a week as was 
announced. The course will still be 120 
hours in length, but will continue 
through the spring semester on the 
one night a week basis. 





The Butler agency of Summit, N. J. 
has moved to new offices at 7 De For- 
est Avenue. The principals of the 
agency are Edward A. Butler and his 
son Allen. 





Indianapolis Assn. of Insurance Women is 
offering an eight-week course in fire insurance 
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Insurance Buyers 
Hear What’s Coming 
in Wider Coverage 


A single policy combining physical 
damage and time element coverage is 
not too far off, a Factory Mutuals ex- 
ecutive told the first fall meeting in 
Chicago of Mid-West Insurance Buy- 
ers Assn. “It’s beyond the thinking 
stage,” he said. 

J. T. Fish, vice-president of Protec- 
tion Mutual, explained to the buyers 
that it is really pressure from their 
quarter that brings changes in under- 
writing. He added, however, that he 
could see no need for combined PHD 
and BI policies where there are “ade- 
quately arranged separate contracts.” 

The current trend, Mr. Fish said, 
“is toward the Utopia of all-risk cover- 
age for all physical property regardless 
of location and a time element con- 
tract covering earnings interruption 
due to physical damage occurring at 
the insured plant or any of its suppli- 
ers’ or customers’ plants with no lim- 
itation as to actual exposure to loss, 
whether it be six months or six years.” 

He said he believed an accelerated 
rate of evolution in improvement of 
contract forms and additional cover- 
ages can be expected, but warned that 
the advent of new and broader forms 
may be accompanied by some commo- 
tion generated primarily by competi- 
tion in an effort to acquire new busi- 
ness by those who don’t have it and to 
defend business by those who do. 
“When the competitive factor alone 
creates such a situation, in the long 
run it is the buyer who suffers,” Mr. 
Fish said. 

“If you agree the fundamentals of 
your underwriters should be primari- 
ly the application of scientific prin- 
ciples to the prevention of loss and, 
secondarily, the provision of liberal 
policies of indemnity at reasonable 
costs,” the insurance executive told 
the buyers, “you then may be counted 
as a member of the team striving for 
the ultimate—for the day when a loss 
occurs and you can say to your asso- 
ciates, without opening a policy jacket, 
‘we’re covered.’ ” 

In his talk, “A Review and Preview 
of Physical Damage and Time Element 
Insurance,” Mr. Fish traced the prog- 
ress of PHD and BI coverage and then 
told the buyers what they could ex- 
pect in the future. 

In the works now, he said, are: 

1. Affiliated FM is writing output 
coverage. 

2. Excluding steam vessels, turbines 
and connecting piping, explosion en- 
dorsements to fire policies can be pur- 
chased, providing there is equivalent 
inspection and engineering service of- 
fered by the boiler companies, thereby 
eliminating occasional overlaps and 
gaps in coverage. 

3. Additional time element forms 
are seriously being considered toward 
better protection of assets during 
extended production interruptions 
caused by unprevented physical dam- 
age losses. They may be designed so 
as to enable blanketing with the phys- 
ical damage policy. 

Mr. Fish also quoted a significant 
Statement released recently by a Fac- 
tory Mutuals’ representative on the 
insurance study committee appointed 
by atomic energy commission. It fol- 
lows: 

“The fire and casualty companies 
should combine their facilities to es- 


tablish a predetermined total dollar 
limit, through one or more pools, that 
would be willing to underwrite for all 
losses, including injury and death of 
persons whether employed or mem- 
bers of the public, loss to property of 
the owner and operator of the nuclear 
power plant or related installations, 
owners of all other properties, wheth- 
er industrial, mercantile, or domestic, 
and each fire and casualty company 
should take a predetermined percent- 
age of such total dollar liability. 

“We feel that any amount of in- 
surance needed in excess of the 
amount established in such a pool, or 
pools, should be assumed by the fed- 
eral government as excess insurance. 
Those operating the pool, or pools, 
would pay the first loss up to the 
point where their limits had become 
exhausted, and if the pool, or pools, 
are of the size contemplated, only 
in the case of an overwhelming dis- 
aster would the insurance provided 
by the federal government be called 
upon. 

“In the event such a pool, or pools, 
as outlined was set up, the Factory 
Mutuals would be willing to partici- 
pate for a substantial amount.” 


Ohio Bureau ‘Has Changes 


R. S. Stiffey, who has been super- 
intendent of the Columbus city depart- 
ment of Ohio Inspection Bureau since 
1926, is retiring Oct. 1. 

T. H. Wright will succeed Mr. Stif- 
fey. He will continue also as superin- 
tendent of the petroleum properties 
and special services department. His 
assistant will be J. A. Feather. 





Ward Promotes McKeon 


James J. Ward insurance adjusters 
has promoted Vincent E. McKeon from 
manager of the Newark office to the 
home office in New York to supervise 
losses. He has been manager at New- 
ark five years. 





Form Greenwich Partnership 

Everett A. Scofield has withdrawn as 
an associate of Edson & Edson, Green- 
wich, Conn., real estate and insurance 
agency, to become a partner with Cur- 
tis L. Ivey in Scofield & Ivey agency. 
Edson & Edson has named Richard F. 
Cloak Jr. general manager of its in- 
surance department and Dorothy A. 
Doyle office manager of that depart- 
ment. 





Insurance Office Course Offered 


“General Insurance Office Practices 
and Procedures” is the title for a 10- 
week course offered to office person- 
nel of companies, agents and brokers, 
by the Insurance Brokers Exchange of 
California at the adult evening school 
of the Los Angeles high school, start- 
ing Sept. 14. 


WC Pamphlets Are Published 

Assn. of Casualty & Surety Com- 
panies has published a supplement to 
the workmen’s compensation law pam- 
phlet of Maryland and new editions of 
the WC law pamphlets for Kansas, 
Louisiana and Montana. They reflect 
important changes in the laws in those 
states. Price of the Maryland supple- 
ment is 30 cents per copy, while the 
Kansas, Louisiana and Montana pam- 
phlets are $1 a copy. Copies may be 
obtained by writing to the editor of law 
publications of the association, 60 John 
Street, New York 38. 





Insurance Accountants Annual 

Insurance Accountants Assn. will 
hold its annual meeting at the Shore- 
ham Hotel, Washington, D. C., Oct. 
26-28. 





Kemper Course for Buyers Slated 


The fourth mutual insurance insti- 
tute course of the Kemper companies 
for insurance buyers will be held in 
Chicago Oct. 3-15. Enrollment is limit- 


ed to 25. John M. Bren, director of the 
institute, staff members of the institute 
and executives of the Kemper com- 
panies are instructors. Subjects in- 
clude imsurance company financial 
statements, insurance law, automobile 
and discussions of general liability, 
boiler and machinery, bonds, and bur- 
glary insurance. Each person registered 
completes a project analysis of the 
policies of a hypothetical manufactur- 
ing company. 





Patterson to Ore. for Seeley & Co. 

C. V. Patterson has been named Or- 
egon manager for Seeley & Co. with 
offices in the Board of Trade building 
at Portland. 

K. A. Tormoehlen, who has been 
acting manager since Jan. 1, was 
named assistant manager. 

Mr. Patterson had been a partner in 
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Service does Pay 


Says a Pearl-American Agent in Up- 
state New York. This is his story: 


“To us service on claims is most impor- 
tant. A short time ago the daughter of 
one of our clients drove to New York 
City on a combination vacation and 
shopping trip. As she reached the mid- 
dle of Manhattan she was involved in an accident which 
fortunately did not result in personal injuries but did 
serious damage to the car. She phoned our office imme- 
diately and we in turn phoned your New York office. With- 
in an hour your representative not only had the young 
lady registered in a good hotel but in addition had ar- 
ranged for the immediate repair of the car. Two days later 
the car was repaired and the young lady was able to use 
it for the balance of her stay in New York City and also 
drive it home. Naturally she and her father were very 
happy over the efficient and courteous way this claim was 
handled and told their friends. We in turn can trace sev- 
eral very desirable new lines on our books to their satis- 


Every Pearl-American Agent has at his command the 
facilities of one of the world’s greatest companies. We in- 
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Landon-Patterson agency at -Sweet 
Home, Ore., and prior to that was Or- 
egon state agent for Norwich Union. 





N. Y. Buyers Meeting 


New York chapter of National In- 
surance Buyers Assn. heard J. E. 
Troutman of the Hartford office of 
Factory Insurance Assn. speak on fire 
prevention and safety at a meeting 
Sept. 21. 


Truck Cargo Theft Leaders 

Cargo Protection Bureau of New 
York has reported the five truck cargo 
theft leaders in the first half of this 
year to be, in order, clothing., tobacco, 
textiles, liquor and furs. These thefts, 
which represent a material increase 
over a year ago, were chiefly from local 
pick-up and delivery trucks. 
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223 West Jackson Blvd. 





OSBORN-LANGE-STEPHENSON, INC. 
INSURANCE 


Llopr’s, 


Ask us about Sonic Boom Insurance 
Telephone WAbash 2-7620 


London 





Chicago 6, Ill. 
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DEPENDABLE AGENCIES 














The magnificent business and 
industrial growth of Detroit has 
made it one of the most impor- 
tant commercial centers of to- 
day. 


The agencies listed here are 
reliable, dependable firms which 
exist to serve your every need. 
They are at all times at your 
service—to fill your every need 
is there pleasure. 








BYRNES-McCAFFREY, Inc. 


INSURANCE 
BONDS 


Telephone Woodward 2-0200 


1534 £. JEFFERSON DETROIT 7 








MICHIGAN INSURANCE AGENCY 
WALTER B. CARY, PRESIDENT 
SERVING THE MICHIGAN PUBLIC 


SINCE 1908. 


1300 BOOK TOWER TEL. WO. 1-3166 


“Underwriters of all forms of Insurance” 








Leslie R. Hamann 


INSURANCE 
OF ALL KINDS 


INCLUDING LIFE INSURANCE 


THE HAMANN AGENCY 


1848 Buhl Building 
Detroit, Michigan 


Woodward 1-8888 











GUARDIAN UNDERWRITERS 
INC. 


Suite 3133 Cadillac Tower 


DETROIT 26 
Specialists Ali Forms of Insurance 
UNDERWRITING FACILITIES AVAILABLE TO 


MICHIGAN AGENTS 
Woodward 1-1345 














Cruickshank, De Cou and Suliburk 
General Insurance and Surety Bonds 
FOX BUILDING DETROIT 1 


WOODWARD 1-6942 





C. M. VERBIEST AND 
ASSOCIATES 
ADMINISTRATIVE AGENTS— 


M.A.1.A. GROUP PLANS 
* 
WOODWARD 5-3883 
2210 PARK AVE. DETROIT 





An Original Member of the Michigan Association 
of Insurance Agents 


Grow—Sumner—Englebert Agencies 


Now Owns and Operates 


HOMER WARREN & CO. 


J. Alfred Grow, Jr. — Robert J. Grow 
Robert W. Sumner — Walter E. Luckenbacher 
Edwin S. Englebert — Harold M. Blossom 
O. A. Campbell — Wm. Hogan — Jack Muma 
Howard H. Lawrie — Wm. W. Sumner 


DIME BUILDING DETROIT 


WOodward 1-9363 




















GORMAN & THOMAS, INC. 


insurance of Every Form 


ind Floor MAJESTIC BLDG. 


Frank A. Gorman, Pres., Edward A. Stenger, Vice-Pres. 








ROBERT S. KING CHARLES A. RAMSAY 


KING AND RAMSAY 


General Agents 
Western Fire Ins. Co. — Western Cas. & Surety Co. 
17th Floor David Stott Building 
Telephone Woodward 3-4032 





WILLETTE & HUGHES, INC. 
INSURANCE 


509 FREE PRESS BUILDING 
TEL. WOODWARD 2-2294 


DETROIT 





Robert P. Neesley Agcy., Inc. 


28 West Adams Street 
Telephone Woodward 2-3128 























The Maxwell Underwriters, Inc. 


INSURANCE AND 
SURETY BONDS 


3162 Penobscot Building DETROIT 











ESTABLISHED 1905 
Michigan Investment Agency 
INSURANCE 


1104-5 Industrial Building, Detroit 26 
WOODWARD 1-3414 








BOSQUETT & COMPANY 


L. Wm. Ferguson C. Gilbert Waldo 
Henry C. Nimtz 
Albert W. Bates J. Charles Markley, Jr. 


Lyle Keiser 


1936 GUARDIAN BLDG. 


TEL. WO. 2-2500 
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Mich. Agents Point to the Future 








Attorney's Discussion of School Liability 
Is Absorbing Talk at Michigan Agents’ Rally tothe New Rules 


GRAND RAPIDS—The address on 
legal liability of school districts given 
by Laurence D. Smith of the Grand 
Rapids law firm of Schmidt & Howlett 
was a show stopper at the Michigan 
agents’ meeting here. Although Mr. 
Smith’s remarks were directed princi- 
pally at the Michigan situation, the 
immunity of school districts is prac- 
ticed nearly the same in all but about 
seven states, and its application, there- 
fore, is wide. Interest in Mr. Smith’s 
remarks was demonstrated by the fact 
that although he spoke for an hour, no 
one left the room and there was almost 
none of the usual restless shifting 
among the audience. The association 
plans to reproduce the talk and dis- 
tribute it to its membership. 

Despite immunity of school districts 
under the Michigan law and despite 
the opinions written by the various 
school board attorneys, Mr. Smith said 
it is possible to impose liability on 
school districts in some situations. He 
listed the danger points as: 


—Direct acts or trespasses against 
the personal property of others on the 
part of the school district. 

—Proprietary activities of school dis- 
tricts such as football games. (A case 
on this point is now on appeal before 
the Michigan supreme court.) 

—Cases involving a real nuisance, 
such as a “continuing dangerous condi- 
tion which threatens the lives and 
limbs of the public.” 

—Cases where the school board at- 
tempts to adopt arbitrary rules and is 
called into court to justify it action. 

—Cases where school teachers and 
school officials are sued individually 
on the theory of individual negligence, 
whether or not the school district as 
such is liable. 

—Cases where school board members 
are sued because it is claimed they 
were liable for failure to use due care 
or for failing to act at all. 

The subject of legal liability of school 
districts sounds simple, Mr. Smith re- 
marked, but it would be impossible to 
cover all of the situations in which 
liability might be asserted. School dis- 
tricts own and maintain buildings, en- 
gage many teachers and other employ- 
es, sell food, and guide the development 
of children, and it is not hard to see 
the possibility of claims of all types. 

. . s 

Mr. Smith set aside contractual lia- 
bility except to note that a school dis- 
trict is liable for its debts and for per- 
formance of its contractual obligations, 
assuming of course that any required 
bids have been received, any required 
notices given, proper action has been 
taken by the board, and that the pur- 
chase or contract was lawful in the 
first place, and took up only liability 
for torts—civil wrongs causing injury 
to person or to property. It may involve 
an intentional act or a careless or neg- 
ligent act. It may cause substantial 
damage or it may only hurt someone’s 
pride or feelings. 

It is important to keep the govern- 
mental nature of public education in 
mind, Mr. Smith cautioned, because 
school districts and school boards are 
but part of the means adopted by the 
legislature to carry out its duty to pro- 


vide for public education. School boards 
are sometimes referred to as the crea- 
tures of the legislature, and as such 
are immune from tort liability if a tort 
is committed in connection with a gov- 
ernmental function. 

From time to time the legislature 
has made exceptions to this rule or 
has waived the state immunity in cer- 
tain situations. As an example, the 
state will pay for damage caused by 
negligent operation of a state owned 
motor vehicle, including state police 
cruisers. But unless immunity is defi- 
nitely waived, it is an absolute protec- 
tion to the governmental unit and an 
absolute bar to an injured claimant. 

Although the Michigan legislature 
has not waived the basic governmental 
immunity of school districts, some ex- 
ceptions have been made by the courts. 
One example is found in cases involv- 
ing direct acts or trespasses which 
cause injury. An example of this is the 
school board which erected a school 
building within a very few feet of a 
house which had been in the same lo- 
cation for many years. During the 
winter, ice and snow accumulated on 
the school roof and fell onto plaintiff 
causing personal injuries. The house- 
holder sued and recovered. 


The Mighigan court has also been 
troubled with cases where it was 
claimed that the school was engaged 
in a proprietary function rather than 
a governmental function, Mr. Smith 
observed. He said a case presently on 
appeal to the Michigan supreme court 
is Richards vs School District of Bir- 
mingham and Atlas Portable Bleacher 
Co. decided by the Oakland county 
circuit court. In that case, a dentist 
purchased a ticket from the school dis- 
trict for a Thanksgiving day football 
game. Bleachers supplied by the Atlas 
company collapsed and plaintiff was so 
severely injured that he probably can 
no longer practice dentistry. The case 
was tried on three theories: (1) Negli- 
gence in constructing the stand; (2) 
that the school district was maintain- 
ing a “nuisance,” and (3) that the 
purchase of a ticket created a con- 
tractual obligation to provide safe fa- 
cilities. 

Although the jury found for the den- 
tist the court set the verdict aside 
and held for the school district as a 
matter cf law on the theory that con- 

(CONTINUED ON PAGE 32) 


Michigan Sidelights 


The Fidelity & Deposit headquarters were 
conducted by C. A. Keith, Detroit manager, 
and Joseph Russell, assistant manager. 








Forrest H. Witmevyer, president of Excelsior, 
was a convention visitor. His company gave 
away a fine set of Syracuse china. 


Representing U.S.F. & G. were George Tay- 
lor, Detroit manager, and Joseph Finnegan, as- 
sistant manager. 


J. M. Wilson represented J. M. Wilson Corp. 
general agency of Kalamazoo. 


Although only on the program officially to 
administer the oath of office, Commissioner 
Joseph Navarre of Michigan was prominent at 
most of the convention sessions. The commis- 
sioner has made it a ‘practice to go to the 
Michigan agents’ meetings regularly, and he 
attends as many of the sessions as he can. He 
spoke briefly at the meeting of the executive 
committee the evening before the convention 
got under way, and commented twice during 
the general sessions, both times praising the 
attitude of the agents highly. 


WUA Members Stick 


on Entertainment 


GRAND RAPIDS—The meeting of 
Michigan Assn. of Insurance Agents 
here was one of the first to be con- 
ducted following the recommendation 
of Western Underwriters Assn. that 
members discontinue headquarters 
rooms and send fewer field men to 
state meetings. There was no doubt 
about the change of atmosphere this 
produced at Grand Rapids. 


The feeling of WUA companies was 
that they had gone overboard on en- 
tertainment expense at state conven- 
tions. In the past many companies had 
every one of their field men in the 
state in suites in the hotel, and offered 
the agents food and drink. There was 
questicn of the value of all this either 
to the companies or the agents. It was 
recommended that the companies have 
only field men travelling the territory 
in which the convention is held turn 
out for the meetings, and any enter- 
tainment to be done was to be on a 
modest scale and without fanfare. 

As a result of this, when the agents 
came in to register at the Pantlind 
Hotel in Grand Rapids, the directory 
of headquarters rooms was extremely 
abbreviated. The casualty companies 
were shown and so were the independ- 
ent fire companies, but the two or 
three WUA members whose names 
were on the list, evidently in error. 
had no room numbers. There was some 
dismay over this situation as the con- 
vention began, and twice during the 
general sessions the matter’ was 
brought up. W. O. Hildebrand, secre- 
tary-manager of the association, said 
he had been incorrectly quoted in some 
insurance journals to the effect that 
he was in favor of the WUA program. 
He explained that he had never said 
anything about it, and went on to re- 
mark that he considers the companies 
a vital part of the convention. 

Ray L. Van Kuiken, Grand Rapids. 
the president, said he had found that 
the company men were on hand and 
could be found in “cordiality” rooms 

However, the number of field men 
attending was drastically reduced. 
Probably there were one-third fewer 
on hand over-all. The registration of 
nearly 650 for the meeting, therefore, 
indicated that agent participation was 
at a higher level than normal and this, 
at least, was regarded as a highly en- 
couraging sign. 

Discussions in the hallways about 
the difficulty of finding company rooms 
generally indicated a feeling that the 
WUA plan is a very fine idea, but it 
will be difficult to maintain it. There 
was some opinion that the curtailment 
was too drastic, and it is widely ex- 
pected that there will be a modifica- 
tion of it, unofficially, if in no other 
way. The agents admitted the compa- 
nies had perhaps carried things a little 
too far before and were justified in 
trying to get the situation back to 
normal. 

Evidently a normal situation is not 
what prevailed at Grand Rapids last 
week, nor is it the situation that pre- 
vailed at Detroit the preceding Febru- 
ary. Something more in between those 
extremes seems to be what is desired. 


Elect Fauth to 
Succeed Van Kuiken 
as President 


Good Agent Attendance 
at Grand Rapids, but 
Field Men Scarce 


By JOHN C. BURRIDGE 


GRAND RAPIDS—An optimistic and 
aggressive attitude toward the future 
was displayed by Michigan Assn. of 
Insurance Agents at the annual meet- 
ing here last week. There were nearly 
650 registered, an unusually good turn- 





Ray L. Van Kuiker 





Robert G. Schirmer 


out for a convention outside of Detroit. 
and the more notable because of a big 
reduction in the number of field men 
attending in accordance with curtail- 
ment in activity by Western Under- 
writer Assn. members at agency meet- 
ings 

The program, as arranged by Secre- 
tary-Manager W. O. Hildebrand and 
his assistant, Jack Butterick, set a pur- 
poseful tone of looking ahead and mak- 
ing the agency system better known 
Not one of the program speakers of- 
fered words of warning or caution 
about disaster ahead—instead, ideas 
for promoting the agency system and 
increasing business were given right 
and left. Filled meeting rooms for all 


sessions indicated the agents came 
with serious intentions. 
. . . 


Gerry Fauth of Flint was electec 
president to succeed Ray L. Var 
Kuiken of Grand Rapids. Robert G 
Schirmer of Saginaw was elevated 
from treasurer to vice-president, and 
Russell V. Worgess of Battle Creek 
was moved into line as treasurer. New 
directors are John B. Gray of Detroit, 
Harold A. McMartin of Port Huron 
and J. W. Hicks of Traverse City. 
William T. Dobson of Ann Arbor, Mrs. 
Robert E. Easton of Muskegon and 
Archie E. Barnich of Cheboygan were 
reelected directors. 

Messrs. Hildebrand and Butterick 
were commended repeatedly through- 
out the two-day meeting for their ac- 
complishments in moulding an associa- 
tion that probably is unique in the 
country for its feeling of fraternalism 
with the stock companies and the in- 
surance department. For a number of 
years it has been a practice of the in- 
surance department to have a number 
of members of its staff at the Michigan 
meetings, and until this year there has 
always been a fine turnout of company 
representatives. On their record and 
on their spirit, the members of the 

(CONTINUED ON NEXT PAGE) 
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Michigan association have a feeling of 
ability to cope with the competitive 
situation, with legislative problems or 
whatever comes their way. 

The program was arranged carefully 
so as to point up prospects for the 
future. An analysis of the economic 
situation promising expanding markets 
for the future was followed by two 
talks on public relations and advertis- 
ing promotion of the local agent. Final- 
ly came some matters of more immedi- 
ate insurance interest covering liability 
of school districts, changes in the 
Michigan financial responsibility law 
and a review of dwelling policies. 

Another cause for optimism was the 
report of M. Frank McCaffrey of De- 
troit as one of the Michigan representa- 
tives on the conference committee 
which met in Chicago last July with 
leaders of Western Actuarial Bureau 
and member companies. Mr. McCaffrey 
commented that these meetings have 
tended to improve over the years and 
now there is a close working relation- 
ship between the agents and the com- 
pany men. The spirit on both sides is 
to solve problems or make improve- 
ments as they are needed or warranted. 

At the July meeting there were 38 
items on the agenda of which 7 were 
approved, 14 set aside for further 
study, 6 are in the mill, 6 were taken 
care of without discussion and 5 were 
strenuously opposed. 

He mentioned that among the by- 
products of the meeting is a forth- 
coming amendment in the alteration 
and repair permit to allow coverage 
on new construction at the same loca- 
tion under a blanket form. There is 
also a change in the debris removal 
clause in reporting form A, to take 
care of this item possibly by an agreed 
amount. A change in the explosion 
coverage under EC is in the works to 
remove the exclusion on rotating parts, 
and there is a possibility of providing 
explosion coverage on tenants’ property 
when the tenant has no control over 
heating plants. 

The companies are still not ready 
to allow replacement at new locations 
under the replacement cost form except 
for churches, schools and public build- 
ings, Mr. McCaffrey reported. There is 
a possibility of rating being applied to 
unprotected property in a value in ex- 
cess of $100,000. He said the companies 
gave a unanimous opinion that the co- 








W. D. Hildebrand 


M. Frank McCaffrey 


insurance clause would be invoked on 
property held in trust or on commission 
when it runs the values into a penalty 
amount. The company men told the 
agents they intend to invoke the clause 
in these situations. 

Study is being given to sonic boom 
losses. The companies hold that these 
are not explosions and do not write it 
because they are unaware of the po- 
tential. 

The $50 minimum premium for form 
49T, removing the $50 deductible on 
homeowner’s policies, will be waived, 
Mr. McCaffrey reported. The minimum 
premium if 49T were written is $100, 
and the possibility is that it will be less 
in the future in some cases. 

Mr. Van Kuiken presided at the 
opening session, at which the tradition 
was carried on by Harry E. King of 
Calumet, immediate past president, of 
leading the singing of “America.” John 
G. Molhoek of Grand Rapids, a member 
of the executive committee, gave the 
invocation, and Fred C. Garbrecht Jr., 
president of the Grand Rapids associa- 
tion, offered greetings from the host 
local board. 

In his report as treasurer, Mr. 
Schirmer said the association showed 
a new operating gain in the last 12 
months. 

Mr. Van Kuiken gave the report of 
State National Director C. Gilbert 
Waldo of Detroit, who was unable to 
attend the meeting because of injuries 
received when he had an accidental 
fall in his home. Mr. Waldo is recover- 
ing and intends to go to the Los An- 
geles meeting of the national associa- 
tion. 

Mr. Garbrecht noted that the Michi- 
gan association is now so large that 
only Grand Rapids, Detroit and Macki- 
nac Island can handle the meetings. 


He also called attention to the adver- 
tising series which the Grand Rapids 
association has begun in its local paper, 
the first full-page ad appearing on the 
opening day of the convention. 

The forward look took hold with the 
report of Mrs. Esther Diebold of West 
Branch, chairman of the public rela- 
tions planning committee, who com- 
mented on agency advertising. She 
said advertising is about the only way 
agents can let the public know the job 
they are doing, and one of the most ef- 
fective ways of advertising is through 
local boards. She suggested that the 
state association have a special com- 
mittee to serve the present local board 
activities, review company advertising 
services, and set up a program of ad- 
vice on each phase of such advertising. 
Further, she recommended that agents 
be given advance notice of rate changes 
and coverage so they, through their 
association, can release information to 
the press. 

Edward Meyer of Saginaw outlined 
his ideas of national company adver- 
tising to compete with that of mutuals 
and direct writers. He said the compe- 
tition has to be recognized, and even if 
an agent loses only one or two policies 
a year to the competition, if this were 
to happen to each agent in the country 
about 500,000 policies would be in- 
volved. At $60 per policy this would 
run to $30 million. 

Donald A. Cameron, North British, 
chairman of the Michigan Fire Under- 
writers Assn. public relations commit- 
tee described the National Board ad- 
vertising program and the activities of 
the field club in public relations. 

Warren A. King, insurance mer- 
chandising manager of Life magazine, 
who is scheduled to appear before 
the national association next month, 
showed the film compiled by Life and 
based on the research of the editors 
of Fortune magazine which indicates 
a tremendously expanding market. 
More and more people will have in- 
come for so-called luxury spending, he 
said, and the outlook is for increased 
sales. 


Getting better results from news- 
paper advertising was taken up by 
Elmer White, secretary-manager of the 
Michigan Press Assn., who said a 
newspaper advertisement in point of 
cost per person reached is less expen- 

(CONTINUED ON NEXT PAGE) 
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protection for your business. 


ance agency. 


Groad eNoven to Specialize 


The technical people of Detroit Insurance Agency are divided into 
eleven major insurance departments 
Each group is staffed with men and women widely recognized as 
experts in their respective insurance specialty 
aware of every facet of the type of insurance with which they deal 
daily. Such specialization consistently results in sound insurance 


... each with its own specialty. 


. .. people intimately 


Deep ENOUGH TO Persoualize 


At Detroit Insurance Agency you will find all departments staffed 
in sufficient numbers to provide personalized attention to all your 
insurance needs. This fact, combined with specialized talents, makes 
Detroit Insurance Agency service a truly outstanding value. Be- 
cause we provide more, we have grown to be Detroit’s largest insur- 





Mich. Agents Told 
They Get Value Plus 
from Their Statf 


GRAND Rapips—The high regard jn 
which the Michigan agents hold their 
central office was reflected in the re. 
port of President Ray L. Van Kuiken, 
Grand Rapids, at the Michigan agents’ 
convention here. Speaking at the clos- 
ing session, Mr. Van Kuiken said the 
agents are geting more value from 
their staff than they should expect. 

A bulletin service reports develop- 
ments in coverages, rates, filings and 
other matters of interest. Mr. Hilde- 
brand and his assistants keep tabs on 
authorized insurance and can advise an 
agent as to whether he is handling that 
business properly. They keep a record 
of key ratings, dividend scales and de- 
viations, unusual filings and permis- 
sible filings, and they constitute, Mr. 
Van Kuiken said, the most authorita- 
tive source in the state on these sub- 
jects. 


Instead of reciting a list of accom- 
plishments during the year, Mr. Van 
Kuiken took up some matters of cur- 
rent importance, mentioning among 
these driver licensing. He said the 
present system is “unfair” to the citi- 
zens in that there is no uniformity of 
opinion or action. He recommended 
that there be central control in driver 
licensing, probably through the de- 
partment of state. 

He also urged continued support for 
the educational program which is led 
by Carl Strong of Michigan State Uni- 
versity. Last year 2,000 agents or office 
personnel enrolled in MSU courses, 
and Mr. Van Kuiken commented: “We 
didn’t command that kind of attention 
by conducting idle conferences. I urge 
you to continue your support of the 
education program. It isn’t a token ges- 
ture, it’s dollars in your pocket.” 

Discussing the competitive situation, 
Mr. Van Kuiken deplored the charges 
of shortcomings of agents. The agent 
is being made the goat, he remarked, 
but it is unfair to credit “the phenome- 
nal growth of certain unorthodox com- 
panies to the local agents.” That is an 
easy answer, but it is not true, he said. 
The agent has been subjected to fre- 
quent and seemingly endless changes 
in rates, rules and forms. There is in- 
creased complication and burden and 
resulting expense. These problems are 
not those of the agents alone. They 
should be studied by agents and com- 
pany officials in conference. 


Michigan Sidelights 


Zurich maintained headquarters in which the 
most prominent feature was a photographic 
enlargement nearly five feet high of its new 
automobile “merit” policy. This display con- 
sisted of a series of panels running across the 
room and was an attraction for a number of 
agents who have shown interest in the new 
coverage. Fred H. Oliver Grand Rapids man- 
ager, and Robert V. Branion were in charge. 
On hand from Chicago was F. A. Holderman, 
supervising underwriter, who had a large share 
in creating the new coverage. 





Representing the Wolverine were Harold D. 
Moore, vice-president; Howard E. Linkfield, 
manager of the mobile homes department; Jack 
Reynolds, bond manager; Ralph Dixon, fire 
engineer, and James Grant, Detroit manager. 


The gift to the retiring president, Ray L. Van 
Kuiken of Grand Rapids, was presented at the 
closing luncehon by Harry King of Calumet, 
the immediate past president. 


Louis Selesky of Flint gave the report of the 
nominating committee and Herbert F. Bunting 
of Ypsilanti, read the resolutions for his com- 
mittee. 


The visiting ladies were treatel to a lunch- 
eon at which Mrs. Fred C. Garbracht Jr. was 
hostess. Her husband is president of the Grand 
Rapids association. There was a talk on hats 
and a guided tour of furniture exhibits in the 
city. 
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CONTINUED FROM PRECEDING PAGE) 
sive than direct mail or any other form 
of consumer advertising. 

Mr. White questioned the value some 
agents receive for their newspaper ad- 
vertising, remarking that a simple card 
giving the agency name and address 
does not get across the sales message; 
neither does a big showing of an in- 
surance company name and little men- 
tion of the agent have any punch. He 
showed no enthusiasm for trade-marks 
or gimmicks that “you people seem to 
love.” A picture of a flag, a stag, a 
stone or a bone is not an inspiring 
sales message and doesn’t sell any- 
thing, Mr. White opined. The agent 
should be sold first and the company 
he represents second. The customer 
thinks in terms of the man who sells 
not in terms of the company from 
which he buys. 


Before going into an advertising pro- 
gram, the agent should decide what 
he wants and get some help from the 
newspaper, Mr. White recommended. 
Consideration should be given to ad- 
vertising practices that have proven 
their value to other industries. Agents 
might think of a 50-50 split on the cost 
of ads, or having their companies give 
them a percentage of their premium 
volume toward an advertising cam- 
paign. 

In other fields, dealers for large 
manufacturers have some such ar- 
rangements, and if the company tends 
to promote itself too much, stressing 
the product as an abstraction and not 
the dealer, the dealers have been able 
to make themselves heard and get the 
advertising changed. “If you are selling 
something, you can’t expect a company 
three or four states away to do the 
selling for you, you have to do your 
own job,” Mr. White remarked. He 
cautioned that sales people who do not 
take advantage of sales aids will see 
their share of participation in the 
market reduced. 

A ready-made sales campaign for 
agency advertising was offered by M. 
J. Witmar, vice-president of Dinerman 
& Co. advertising agency of Cincinnati. 
Mr. Witmar has presented his cam- 
paign before the Ohio and the Indiana 
associations. It was gotten up at the 
suggestion of Arthur M. O’Connell, 
Cincinnati, after Mr. Witmar’s agency 
conducted a campaign that won the 
insurance advertising conference grand 
award for the Thomas E. Wood agency 
in 1954. Mr. Witmar said his plan is 
now in use in 167 newspapers and 15 
states. 

. 7 . 


The summing up of this session in- 
cluded remarks by Messrs. Hildebrand 
and Butterick on other opportunities 
for agency recognition through unusual 
activities. Mr. Hildebrand said an agent 
who does a good job in his community 
can only be looked upon as a man who 
does a good job in his business. The po- 
tential market is there for the having. 

Mr. Butterick related some of the 
accomplishments of local boards in ob- 
taining attention for the insurance 
business. He mentioned an ad in the 
Muskegon newspaper which in large 
type invited the public to come out 
and see the hot rod races, “every night 
between 10 p.m. and 2 a.m. on Western 
avenue.” This was followed in smaller 
type with a cordial invitation of the 
parents to “witness what junior can 
do with dad’s car.” This ad, Mr. But- 
terick noted, received a good deal of 
comment from the public. 

In Grand Ledge, the agents, after 
winning the Assn. of Casualty & Surety 
Companies’ awards for the last four 
years, has made it a practice to give a 
banquet for civic leaders and police- 


men and firemen in order to give them 
credit for participating in the safety 
activities. Mr. Butterick said other 
boards can promote such a project even 
if they don’t win awards. 

In Eaton county, the agents give 
banquets for the volunteer fire depart- 
ment and for school superintendents 
and have a booth at the county fair, 
and at Charlotte safety films have been 
purchased for the schools. 

Commissioner Joseph A. Navarre of 
Michigan, who spoke two or three 
times on the program, commented at 
the close of this session that he was 
encouraged by the attitude of the 
agents at this meeting. He recalled that 
two years ago he told the agents they 
should be worthy of their hire and to- 
day they have proved they are and 
should let the public know of it. 

The three final speakers were Laur- 
ence D. Smith, Grand Rapids attorney, 
who talked on legal liability of school 
districts; Philip R. Mongeau, assistant 
director of the division of driver and 
vehicle services of Michigan Depart- 
ment of state; Joseph C. Finnell Jr., 
president of Finnell & Finnell general 
agency of Royal Oak, who reviewed 
the various dwelling coverages avail- 
able. 

Mr. Mongeau discussed changes in 
the financial responsibility law which 
become effective Oct. 14 in Michigan 
At that time motorists must report any 
property damage loss of $10 or more 
regardless of fault and the motorists 
have a new limit on 10/20/5 instead of 
5/10/1. If the driver does not have the 
new limits of insurance at the time of 
the accident, he will have to post se- 
curity. An injured party now must 
file proof of loss within 50 days, and 
the burden of proof has shifted to the 
person suffering the loss. Mr. Mongeau 
said his department expects to have to 
suspend 7,500 or 10,000 drivers a year 
for failure to have coverage. 

The convention was concluded with 
a luncheon at which Mr. Van Kuiken 
gave his report as president and the 
new officers were installed by Com- 
missioner Navarre. 

A number of resolutions were adop- 
ted at the business session including 
one urging the use of two license plates 
on motor vehicles instead of one, an 
annual safety inspection of motor ve- 
hicles, an official thanks to Michigan 
state, the insurance department, the 
field men and others connected with 


the educational program in Michigan, 
and a popular vote of thanks to Mr. 
Hildebrand and his staff for the work 
they have done. 





Michigan Sidelights 


One of the convention visitors was L. P.. 


Warren, who is an agent at Leland, Mich., and 
who formerly was a member of Associated 
Agenices in Chicago and is a past '>resident of 
the Chicago Board. 

In charge for Preferred of Grand Rapids was 
T. A. Beauchamp, vice-president and agency 
superintendent. 

President Ray L. Van Kuiken of Grand 
Rapids made it a point during his administra- 





Reinsurance 


in 1955 


tion to insist that the sessions begin promptly. 
He recalled that during his first convention as 
president he banged the gavel with only five 
people in the room. At Grand Rapids the reg- 
istrants came in promptly for the sessions and 
Mr. Van Kuiken’s fears that he had made some 
people unhappy by his insistence on prompt- 
ness proved groundless. There was praise from 
all sides on the manner in which the conven- 
tion was handled. 


There were eight past presidents at the ban- 
quet. They were: Charles E. Freese of St. 
Joseph; Joseph W. Mundus of Ann Arbor; 
James M. Crosby Jr. of Grand Rapids; William 
A. Doyle of Highland Park; Arno R. Shorer of 
Kalamazoo; Russell A. Bradley of Ann Arbor; 
J. Grant Moore of Port Huron and Harry E. 
King of Calumet. 

The entertainment at the banquet was sup- 
plied by Michigan Surety. 
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HY use your valuable plan- 

ning and administrative 
time preparing the figures you 
need on In Force and Unearned 
Premiums — Agents Accounts 
Current — pages 6, 7, 8, and 
14, Schedules “F” “O” “P” and 
“T” of the annual statement? 
Do as more than a hundred 
companies in the United States 
and Canada are doing. Use the 
very latest in electronic comput- 
ing machines and experienced 
personnel, to get all the reports 


Drudgery in business... 





you need—get them faster and 
at a cost that can be absorbed 
many times over because you’ll 
have the time to create and exe- 
cute better controls along the 
line. 

We have more than 45 years 
of insurance accounting experi- 
ence for you to draw on. Use it, 
feel younger, make more money 
and have plenty of time for the 
kind of “do it yourself” that is 
really fun! 
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Discuss School Liability at Mich. Agents’ Rally 


(CONTINUED FROM PAGE 29) 





ducting the football game was a gov- 
ernmental function to which the doc- 
trine of immunity applied. 

If the Michigan supreme court agrees 
with the Oakland court, Michigan will 
stay in the group of states holding to 
the immunity line. If not, Michigan 
will go with the states where the trend 
is to decrease the immunity and com- 
pensate persons who suffer bona fide 
injuries whether they are injured 
watching a commercial hockey game 
or a high school football game. 

The Birmingham school district case, 
Mr. Smith averred, when it is decided 
by the supreme court will have a pro- 
found effect on the question of school 
district liability. 

In some cases the courts have im- 
posed liability for both personal in- 
juries and for property damage on the 
theory that the school district was 
maintaining a nuisance, even though 
in the performance of a governmental 
function. The attempts to impose lia- 
bility on school districts in a nuisance 
theory have not been too successful in 
Michigan, but the Michigan court has 
never specifically held that nuisance 
could not be a basis for school district 
liability, even where a governmental 
function is involved. 

It is possible that school districts 
will be held liable when a case arises 
in which a true nuisance can be proven 
—even though a governmental function 
is involved. The trouble so far is that 
the nuisance theory has been presented 
in cases where the facts did not justify 
the plaintiff's contention. “When a 
proper nuisance case comes along, I 
predict that school district liability will 
follow, governmental function or not.” 

If immunity exists, it cannot be 
waived by the school board or by any 
officer of the school district. Legislative 
action is required to make any waiver 
effective. 

. . . 

In some cases it has been argued 
that the carrying of liability insurance 
amounts to a waiver of governmental 
immunity but the courts have refused 
to accept that argument and have held 
that the mere carrying of liability in- 
surance does not impair the school 
district’s immunity. However, some in- 
teresting cases have arisen where the 
policy provides that the insurer, in 
defending against a claim shall not 
raise the defense of governmental im- 
munity. 

The net result of these cases has 
been that the courts have held the in- 
surance companies to their bargain and 
the general pattern is something to the 
effect that the insurer, having accepted 
a premium on a non-immunity basis, 
must have intended to pay proper 
claims. The courts say the policy in- 
demnifies against liability and not 
against loss. Thus, a suit against a 
school district is held to establish the 
amount of liability and the insurer 
must pay that amount. Since the school 
district is immune, it cannot suffer 
any loss but it can apparently have 
liability—even though it is immune 
from liability. “Do you understand 
that? Neither do I. Sell them a policy 
and we'll see if that’s the rule in 
Michigan.” 

The “defense of suit’ provisions of a 
liability policy may be of great value 
to a school district. It only costs about 
$10 to start a lawsuit, and regardless 
of opinions as to whether or not liabili- 
ty may be imposed on a school district 
in a given situation, the final test is 
what the court holds. Lawsuits cost 
money to try and the premium on a 


liability policy may prove to be a good 
investment if even one claim is liti- 
gated during the policy period. 

In considering the likelihood of litj- 
gated claims, Mr. Smith mentioned 
some throughout the country where a 
case has not only been tried in a lower 
court but has been appealed. Many 
cases are never appealed and the par. 
ties accept the decision of the trial 
court as final, he noted, and thus the 
number of appellate court decisions in 
the field of school district liability is a 
good indication that there are many 
unanswered questions still to be de- 
cided by the courts. 

. . . 

In Michigan the mere fact that a 
pupil or a member of the public is 
injured because of ‘he condition of a 
school building does not mean that the 
school district is liable, but in other 
states there have been attempts to im- 
pose liability in what seem to be ex- 
treme cases. For example, in an Iowa 
case a school board was accused of 
negligently failing to install lightning 
rods on a school building after a child 
was injured when the building was 
struck by lightning; and in a Wisconsin 
case where a child, peeking through a 
knothole, was struck in the eye by an- 
other child who poked a steel file 
through the knothole, the school dis- 
trict was charged with negligence in 
failing to plug up the knothole. And 
the reported court decisions contain 
many more. 

In cases involving school children, 
the Michigan supreme court leaves the 
door open for the imposition of liability 
if a teacher negligently breaches her 
duty to use reasonable care and injury 
results. The court does not say whether 
that liability could be passed on to the 
school district or whether only the 
teacher is liable. Among the situations 
in other states, Mr. Smith cited the 
case of a pedestrian injured by pupils; 
playground equipment breaks and in- 
jures a pupil; a flagpole falls and in- 
jures either a pupil or pedestrian 
(maintenance of a flagpole has been 
held to be a governmental function in 
some states and perhaps properly so 
but if it is left in an obviously danger- 
ous condition, could it be held to be a 
nuisance?): pupils fall from defective 
fire escapes; school buildings burn or 
pupils are injured by stove explosions 
or incinerators and the like; a thorn 
bush on school grounds injures a child; 
school riflery activities cause injuries 
or chemistry experiments backfire; 
shop machinery, Bunsen _ burners, 
printing presses or similar equipment 
cause injury; a member of an athletic 
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team is injured while participating; 
a swimming pool causes injury; or a 
school cafeteria turns out bad food 
(although in an Ohio case on this point, 
the court indicated the board members 
might be individually liable). 

In most of the foregoing situations, 
Mr. Smith said the courts have held 
to their previous decisions of govern- 
mental immunity. 

The transportation of children to and 
from schools and the purchase and 
maintenance of equipment therefor is 
generally accepted as a proper govern- 
mental or educational function. The 
Michigan legislature has acted to waive 
governmental immunity which would 
otherwise prevent the imposition of 
liability on a school district where 
either bodily injury or property dam- 
age results from negligent operation 
of a school bus. The general rules of 
negligence and contributory negligence 
apply to these cases. School districts 
can protect themselves by insurance 
and receive limited reimbursement for 
the premiums from the state. If a 
school board should fail to insure its 
liability in these cases, there would 
seem to be little question but what 
the injured party could collect his 
judgment. The procedure is to certify 
the judgment to the assessing officers 
and it is added to the next tax roll and 
paid by increased taxes. “An interest- 
ing question would arise in such a situ- 
ation—could the taxpayers, who had 
to pay bigger taxes in order to satisfy 
the judgment, sue the school board in- 
dividually because of their failsre to 
obtain insurance? I am inclined to 
think that they could.” 

. . . 

Any reference to even a remote pos- 
sibility of individual liability of school 
board members for acts of the school 
district usually brings a look of an- 
guish to any board members who are 
present, Mr. Smith remarked. Some- 
times their civic pride has caused them 
to really campaign for their positions 
on the school board. Sometimes they 
have been drafted for the job. But re- 
gardless of how they got there, the 
very thought of having to dig into their 
own pockets for what they consider a 
public responsibility will bring tears 
to the eyes of strong men. 

In a Michigan case where a child 
fell over a low balustrade, the members 
of the Grand Rapids school board were 
joined as defendants in their individual 
capacities. The supreme court eventu- 
ally held that since the school district 
was not liable, the individual board 
members were not liable but, in the 
meantime, there had been the time 
and expense of a trial in circuit court 
and an appeal to the supreme court. 
In a case which involved a school con- 
struction bond, the board members 
were sued individually and in a case 
where no bond was required, it was 
held that the board members were in- 
dividually liable. And in a 1901 case, 
the board members who signed an 
order for a set of books were sued in- 
dividually for the purchase price. 
“Perhaps a comprehensive personal 
liability policy or an errors and omis- 
sions policy for every school board 
member would be a good idea,” Mr. 
Smith suggested. “At least it provides 
for the defense of any suit that is 
brought and it is very easy to start a 
lawsuit and, once started, it is even 
easier to include a large group of de- 
fendants.” 

Even though discussing school dis- 
trict liability, the possible liability of 
teachers, principals and other school 
officials should not be overlooked, Mr. 
Smith cautioned. In the case where a 
sidewalk athlete ran down a pedestri- 
an, the suit was not only against the 


Detroit board of education but also the 
bath attendant who was in charge, the 
regular gym teacher, and the school 
principal. A school principal who 
made the boys leave a candy store was 
sued individually. And in the case 
where a child was injured when she 
fell while watering plants, the suit 
was against the teacher individually. 

“On the question of the individual 
liability of a teacher or school official, 
a further question naturally presents 
itself—if a teacher or school official 
is liable, is the school district liable as 
the employer of the offending employe? 
Without going into detail, I can only 
say that I have not found a case where 
that result has been reached. Probably 
the reason is that liability of the teach- 
er depends on negligence and, under 
the immunity doctrine, the school dis- 
trict is not liable for negligence of its 
agents. If that remains the law, the 
people who need the protection are the 
individual teachers because what may 
seem to be entirely reasonable to a 
teacher who is beset with a large group 
of youngsters day after day may not 
sound so reasonable to a jury of parents 
several months later.” 


Would Bar Commissions 
to Welfare Funds Heads 


Greater New York Insurance Brok- 
ers’ Assn. has proposed to Martin S. 
House, special counsel of the New York 
insurance department, a bill which 
would bar persons connected directly 
or indirectly with a union welfare fund 
or pension plan from financial partici- 
pation in the insurance company which 
negotiates, services or writes the cover- 
age. 

The bill also would make it a mis- 
demeanor for any officer, agent, em- 
ploye or member of any union or em- 
ployer connected with a welfare fund 
or pension plan from exercising con- 
trol over the ultimate use of any com- 
missions or fees received from the 
insurance. 

Gov. Harriman several months ago 
vetoed a bill designed to regulate wel- 
fare funds in New York state on 
grounds that it had too many flaws and 
that additional study was needed. He 
noted absence of a prohibition against 
shared commissions. 


Ia. Agents Pick Directors, 
Plan Agents’ Institute 


Directors for Iowa Assn. of Insur- 
ance Agents have been elected in most 
of the districts in the state. Directors 
for the first time were elected in their 
district instead of being appointed by 
the president. 

Directors elected include A. I. Mc- 
Clintock of Cherokee, John C. Thomp- 
son of Forest City, Wayne J. Fluent of 
Charles City, Cyril J. Friedman of 
Dubuque, M. W. Jacobsen of Clinton, 
Willis D. Shuey of Grinnell, Kenneth 
W. Nyman of Boone, Harold L. Stipp of 
Council Bluffs, Martin A. Hynden of 
Lamoni and L. W. Cooley of Fairfield. 

The association will hold an insur- 
ance agents institute at the University 
of Iowa, Iowa City, Nov. 1-4. 





J]. F. Boehner to Return 


to Western Adjustment 


J. F. Boehner, former regional super- 
visor for Western Adjustment & In- 
spection Co. and now manager of Cook 
County Loss Adjustment Bureau, Chi- 
cago, will return to Western Adjust- 
ment Oct. 1. 

He will be succeeded at Cook Coun- 
ty Adjustment by W. A. Olsen, assist- 
ant manager there since last May 1 and 
formerly of Underwriters Adjusting Co. 
Mr. Boehner has been with Cook Coun- 
ty Adjustment for the last eight months 
while on leave of absence from West- 
ern Adjustment. 
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Whether your problem be claims, safe- 
ty engineering or underwriting, you 
can always count on Houston-American 
for dependable and efficient service 
to meet your requirements. 

Houston-American is a firm believer 
in the American Agency System and 
knows the benefits of working closely 
with their agents. For dependable and 
prompt solutions to your insurance 
problems, call Houston-American first. 


Operating in: 


Louisiana - Utah 
Montana 


- Arkansas - New Mexico - Oklahoma - 





Youston -Am © mm Cary 
Insurance Company 


4606 South Main An Agency Company Houston, Texas 


u 

- 
is a desire on the part of 
a person or persons to re- 
turn to the people and 
their places of business 
where they have been 
well treated..... it has 
a value”—so decided the 
Supreme Court many 
years ago. 


The people at Lumber- 
mens, many years ago, 
had a desire to establish 
an insurance relation- 
ship between policy- 
holders, agents, and 
company through which 
each would be adequate- 
ly protected and all could 
profit by the transaction. 


Thus developed the Good 
Will now recognized as 
outstanding in our fields 
of coverage. 


Non-assessable. dividend paying. good 
will policies and services have been 
the mainstays of our growth. 


We suggest that you join us for your 


share of the good will—and the profit 


Write today. 


Good Will policies across the Nation 


“LUMBERMENS 


ulual Snsunance Company 
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More Selling and 
Advertising Urged 


(CONTINUED FROM PAGE 1) 
their daily reports as to location of 
risk. 

Mr. Mather urged the agents to be- 
come familiar with the surplus lines 
law which was amended this year and 
which deals with the placing of busi- 
ness with unadmitted insurers. He 
urged that the operation be watched 
to insure that the law does what it is 
meant to do and no more 

The agents’ qualification committee, 
of which he has been chairman, will, 
he noted, be ready with an amendment 
at the next legislature that will 
strengthen the present law. Three ma- 
jor objectives of the association, he re- 
ported, are: the requirement of a pre- 
scribed course of study to be approved 
by the New Jersey department of ed- 
ucation, with the stipulation that the 
department will furnish a certification 
that the course has been successfully 
completed before an applicant can take 
the licensing examination; that addi- 
tional powers be given the insurance 
commissioner to enable him to fine 
agents or suspend their licenses in ad- 
dition to his present powers of being 
able to refuse to renew and to revoke 
licenses, and, third, that new power 
be given him to issue subpoenas to 
compel witnesses to answer at viola- 
tion hearings. 

Mr. Mather also noted in his report 
that the firm of John Edwards of 
Hackensack had been retained to han- 
dle publicity and public relations of the 
association, that the workmen’s com- 
pensation committee is still attempting 
to resolve the question of retrospective 
rating of the larger WC lines and that 
the association now has 1,518 member 
agencies. 

S. Gage Lewis, general manager of 
Fire Insurance Rating Organization of 
New Jersey, told the association one 


of the biggest problems facing his bu- 
reau is keeping its employes. They are 
trained only to move to jobs else- 
where, he said. Mr. Lewis discussed 
several current projects, including the 
problem of reducing the number of 
violations contained in daily reports 
and endorsements, a revision of the 
general class rates and the elimination 
of many classes for manufacturing and 
non-manufacturing risks to make it 
easier to compute them. The organiza- 
tion also plans to eliminate zone maps, 
he said. 

Frederick W. Doremus, manager of 
Eastern Underwriters Assn., revealed 
that work was being done on a pro- 
posed all purpose endorsement to the 
fire policy that will save agents time 
and effort. 

Also under way isa study of farm 
rules, forms and clauses in the eastern 
territory. Currently being processed is 
a recommendation for standardizing 
business interruption forms. Mr. Dore- 
mus also explained that a new booklet 
is being published for municipalities 
that explains how cities are graded for 
rating purposes. This is a public rela- 
tions project, he noted. 

William H. Brewster, manager of the 
automobile division of National Bureau 
of Casualty Underwriters, said that 
the combined package of automobile 
medical payments insurance will prove 
to be even more popular with the in- 
surance buying public than the former 
basic coverage. 

This package affords a particularly 
desirable coverage for family cars; it 
covers the children in the family in 
respect to the pedestrian and bicycle 
hazards, and it covers them when they 
are riding in other cars to school, 
church, picnics, boy and girl scout 
meetings and similar places. The much 
greater scope of the combined cover- 
age with its substantially lower aggre- 
gate cost should be of real benefit to 
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policy holders by reason of the prompt 
reimbursement for medical, hospital 
and funeral expenses and the possible 
elimination of the need for proceeding 
against third parties who are at fault 
in automobile accidents. 

Mr. Brewster said this combined 
coverage should be a useful and effec- 
tive tool for the agent, who is in a 
splendid position to explain to his cli- 
ents the improvements in the coverage, 
thereby making a personal contact 
which may result in additional busi- 
ness for the agent. 

Frederick Gassert Jr., director of 
the division of motor vehicles of New 
Jersey, said that the unsatisfied claim 
and judgment law has not been in ef- 
fect long enough to tell whether or 
not its operation is successful. 

He said the business done by the 
fund so far was much less than had 
been anticipated. It is estimated that 
75-87% of the cars on the road in New 
Jersey are insured. 

Mr. Gassert said he thought that the 
security responsibility law and the UJF 
laws were adopted on the assumption 
that almost 100% of the cars in the 
state would become insured, but this 
expectation has not been realized. Too 
many people don’t know that they do 
not have insurance in compliance with 
the SR law, he said, and too many 
drivers don’t realize that they are sub- 
ject to the law although they may not 
have been at fault in an accident. 
More public knowledge of both laws 
is needed, he said. Too many drivers 
also don’t know the difference be- 
tween collision and liability insur- 
ance. 

Mr. Gassert asserted the laws alone 
won’t get 100% of drivers insured, and 
this is a field where insurers can help. 
He urged them to launch a program 
to make it clear to the driving public 
what the laws mean, and what the 
consequences are if they do not carry 
insurance. He advocated an education- 


—. 


al program by the business as a whole, 
Unless this is done, he said, 100% in. 
surance of drivers will be accom- 
plished in a more unpleasant way. 

John C, Conklin, Hackensack loca] 

agent and past president of New Jersey 
Assn. of Insurance Agents, rapped the 
economy auto plans with which cer- 
tain companies are trying to meet di- 
rect writer competition. For example, 
some companies are forming subsidi- 
aries which are being chartered to 
write auto business at a discount and 
at a reduction in the agent’s commis- 
sion. 
He said that after the initial issy- 
ance of a continuous policy, the com- 
pany makes direct billing to insured 
“and the agent never sees it again.” If 
insured is delinquent, he is dropped, 
Mr. Conklin asserted. “We now finance 
those we can trust but under this plan 
we can’t. Also under this plan we 
would lose 50% of our commission, 
We can’t increase our business 50% to 
offset this cut without increasing our 
overhead,” he said. 

Mr. Conklin said the “charters of 
these subsidiaries are so broad as to 
cover other lines. How long will it 
be, he asked, before the agent’s com- 
mission will be cut on other lines? 
This trend can only mean the destruc- 
tion of the American agency system 
as we know it.” 

Mr. Conklin told company men at 
the meeting to “look beyond your 
nose.” If agents are destroyed, he con- 
tended, the destruction of companies 
would be apt to follow, there would 
be monopolistic state funds and, final- 
ly, federal control of the business. 

“We have to do something about 
competition,” he stated. “More selling 
is needed, and we have to go into ex- 
tensive radio and TV advertising to 
sell the agency system to the public. 
We have to sell the fact that our serv- 
ices are worth the difference between 
stock company and direct writer rates. 
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Let’s get together and do something 
about it.” 

At the annual banquet Insurance 
Commissioner Charles R. Howell, who 
was a local agent in Trenton, called 
for a federal or state disaster fund to 
furnish insurance against flood damage. 

Alan H. Miller presided at a session 
on meeting direct writer competition. 
He contended that the association’s 
executive and advertising committee 
should adopt the advertising and public 
relations program of the Connecticut 
association. 

The latter’s program was explained 
by Valmore H. Forcier of Danielson, 
president of the Connecticut associa- 
tion. 

Rhea Hurd, superintendent of the 
sales promotion division of American 
Automobile, gave the agents sugges- 
tions to follow in meeting competition: 
Beat them to the selling punch; under- 
stand what the competition is and its 
possible effect on the customers; and 
begin, right after each sale, to keep 
the customers thinking favorably of 
the agent through personal attention. 
Also, the agent should apply personal 
attention all the time and personal 
service when the opportunity presents 
itself. Use advertising to do parts of 
the job the agent can’t handle him- 
self, he advised. The only time for the 
agent to meet competition is as he 
walks out of his customer’s door with 
the order in his pocket, he declared. 

A panel discussion on multiple peril 
policies was held with the following 
agents participating: Robert L. Dar- 
rell of Englewood, moderator, Milton 
H. Grannatt Jr. of Trenton, Robert D. 
McKee of Rumson, Arthur H. Slack 
of Clifton and John A. Sneden of Du- 
mont. 

The association’s Wilson memorial 
cup award, given for outstanding as- 
sociation activity, went to Essex coun- 
ty association. Honorable mention went 
to the Passaic and Bergen associations. 

The speaker at the final luncheon 
session was Calvin D. Johnson of 
Washington, D. C., former congressman 
from Illinois. 





Wis. Rapids Agents Elect 


_ WISCONSIN RAPIDS—The Wiscon- 

sin Rapids Assn. of Insurance Agents 
has elected Dave Markworth, presi- 
dent, succeeding Jack Fritzsinger; Ray 
Burchell, vice-president, and John Sie- 
wert, secretary-treasurer. Ernest Bus- 
bey and Bruce Beichl are new execu- 
tive committee members. The group is 
cooperating with the Wisconsin Fire 
Prevention Assn. for the town inspec- 
tion here Oct. 12-13. The fire depart- 
ment, fire prevention section of the 
chamber of commerce, schools and 
Boy Scouts will assist. 


Study EC in Mass. 


Gov. Herter of Massachusetts has 
appointed Minott M. Rowe, president 
of Worcester Mutual Fire, and Edward 
J. Solari, vice-president of Employers 
Fire, members of a special recess com- 
mission to investigate extended cover- 
age deductible and wave wash prob- 
lems which arose following the hurri- 
canes in 1954. The public member on 
the commission is Edward R. Tufts of 
Massachusetts Bankers Assn. 








Ways to Cut Storm Loss 


_ Practical recommendations for keep- 
ing property loss at a minimum when 
a hurricane strikes are outlined in the 
pamphlet “Hurricane Damage Preven- 
tion” just published by the Federation 
of Mutual Fire Companies. 

Instructions are divided into three 
parts: what should be done after a 
warning has been received but before 
the storm strikes, during the storm, and 
afterward. 


Factory Mutual 
Head Asks Federal 
Flood Reinsurance 


A catastrophe reinsurance company 
formed by the federal government has 
been recommended by Hovey T. Free- 
man, president of Manufacturers Mu- 
tual Fire, one of the Factory Mutuals. 
Under the plan, private companies 
would sell the coverage to property 
owners and collect an adequate premi- 
um. Part of the premium would be used 
to purchase reinsurance from the Fed- 
eral government. The private insurers 
would pay the first loss up to some 
specified amount for each catastrophe, 
for instance, $1 million. The catas- 
trophe reinsurance company would 
then come into play for the balance. 
The private insurer would pay off its 
debt to the federal company over a pe- 
riod of five or 10 years, plus a loading 
for interest and expenses. 

This federal catastrophe reinsurance 
company should, in Mr. Freeman’s 
opinion, act as a catastrophe reinsurer 
of all types of risks, not only flood cov- 
erage, but war damage, atomic radia- 
tion damage, etc. 

Certain safeguards would have to be 
provided, to make the plan work. 
The property owner should be a coin- 
surer to a certain extent so it would be 
to his advantage to take all steps possi- 
ble to lessen the loss. The policy should 
have a substantial deductible of sev- 
eral hundred dollars to eliminate nuis- 
ance claims. The policyholder also 
should be required to carry the insur- 
amce on a non-cancellable basis for a 
period of five years, with the under- 
standing that no loss would be collect- 
ible until the insurance had been in 
force 90 days. This would prevent the 
property owner from running out and 
getting coverage only during the threat- 
ning period, and a proper relationship 
of insurance to value should be re- 
quired. 

The federal government is already in 
the insurance business to a major ex- 
tent as the result of its insurance of 
veterans, crops, bank deposits, etc., 
some of which ventures have been self- 
supporting and some of which are far 
from being so and constitute a drain 
on the federal treasury and the general 
taxpayer. 

The suggested program does put the 
government further into the insurance 
business, but it provides a means of 
having flood and other forms of catas- 
trophe insurance if one wants to pay 
the price. It would relieve the present 
load on private charity, Mr. Freeman 
said. 

In the meantime the Pennsylvania 
legislature introduced a resolution pro- 
posing the creation of a nine-member 
committee to study the flood insurance 
issue. 

The committee, appointed by the in- 
surance commissioner, and composed 
of three members each from the gen- 
eral public, victims of flood damage 
and from the insurance business would 
have an appropriation of $50,000 and 
would be directed to report back to the 
legislature not later than next March 
31. 

The resolution expressed regret over 
the “neglect and failure of the insur- 
ance industry” to formulate and de- 
velop on its own initiative a plan to 
permit persons whose property is sub- 
ject to flood damage an opportunity to 
insure at reasonable rates against the 
losses. 

It recognized, however, that many 
substantial problems are involved and 


that they may be too great and com- 
plex for solution on any basis other 
than on a general public basis and the 
resolution also urges that Congress be 
memorialized to use the Pennsylvania 
plan as a basis for working out a pro- 
gram applicable throughout the nation. 


AIU Denver Office 
Managed by O’Mara 


American International Underwrit- 
ers has opened a branch in Denver with 
John M. O’Mara as manager. The of- 
fice, in th Railway Exchange building, 
will service overseas insurance in Col- 
orado, New Mexico and Wyoming. Mr. 
O’Mara will also manage a new Den- 
ver branch of C. V. Starr & Co., (Cal.) 
which will write surplus lines covers, 
inland and ocean marine. 

Mr. O’Mara started his career in 1938 
with the American-Associated as 
claims examiner. In 1940 he joined 
Sayre & Toso where, for 15 years, he 
was Lloyds underwriter, assistant man- 
ager and special agent at Seattle. 








Battle Creek Agents Elect 


BATTLE CREEK, MICH.—Harry G. 
Conway has been elected president of 
Battle Creek Assn. of Insurance Agents 
to succeed F. H. Lindroth. Edward 
Baum is vice-president and Richard 
Vaughn is secretary. Kenneth Horton 
was elected treasurer. 


Continental Post to Cuff 


Continental Casualty has appointed 
Edward J. Cuff to the staff of its 
excess and surplus lines department. 





Working from the Chicago home office, 
Mr. Cuff will assist in underwriting 
and production of excess liability and 
and specialty insurance business. 

Mr. Cuff has had wide experience 
underwriting and _ servicing special 
lines. Before joining Continental, he 
was manager of the Philadelphia office 
of Illinois Appleton & Cox, Ince. a 
Lloyd’s of London correspondent. Pre- 
viously he had been associated with 
Hartford Casualty as an underwriter. 





Kemper Insurer Can 
Use Own Name in N. Y. 


Lumbermens Mutual Casualty now 
can go by that name in New York state. 
Since 1925 the company has been pro- 
hibited from using it because of its sim- 
ilarity to a domestic company, Lumber 
Mutual Casualty. The Kemper insurer 
has been using the designation (Ameri- 
can) Lumbermens Mutual Casualty for 
30 years. 

However, Lumber Mutual Casualty 
has changed its name to New York Mu- 
tual Casualty, and the state supreme 
court has vacated its 30-year-old order. 





Gets Post at Kansas City 


P. J. Isenberg has been named to - 
succeed J. E. Friedebach as manager 
of Associated Mutuals in Kansas City. 
Mr. Friedebach was killed Aug. 16 in 
a swimming accident in Lake Ontario. 

Mr. Isenberg, who has been an un- 
derwriter for Lumbermens Mutual 
Casualty and American Motorists, be- 
gan his insurance career when he 
joined the Kemper organization in 
1949. 
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75% of the member agencies represent 
both capital stock and mutual com- 
panies, the amendment was defeated 
33-19. 

A report by Roy A. Mitchell of 
South St. Paul, chairman of the agents 
license law committee, stated that the 
number of applications for licenses had 
dropped from 2,460 during the first 
eight months of 1954 to 1,810 during 
the same period in 1955. The commit- 
tee’s recommendation for the estab- 
lishment of a license examining board 
similar to those in other professions 
was approved by the convention. 
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Alec Dean of Minneapolis, chair- 
man of the accident prevention com- 
mittee, reported that the association- 
sponsored high school driver training 
program was established in all but 
some 60 schools in Minnesota. He said 
the association was setting up a pro- 
gram to train instructors for adult 
driver refresher training courses. 

Most of the rest of the committee 
reports were adopted as presented to 
the association in writing, since the 
time spent in discussion of the con- 
stitution and by-laws changes cut 
into the time allotted for the reading 
of the reports. 

A day of golf, cards and pre-con- 
vention meetings of the executive and 
nominating committees preceded the 
two days of clinical conferences and 
general sessions. 

Hour-long clinical conferences on 11 
different subjects opened the Thurs- 
day morning session. The seminar type 
sessions were repeated at 9, 10 and 
11 o’clock. 


The convention was formally opened 
at the noon luncheon with a welcom- 
ing address and annual report by Mr. 
Bardessono. D. Hartley Barry, presi- 
dent of the Insurors Assn. of Roches- 
ter, extended a welcome on behalf of 
the host group. 

W. C. Woodyard, director of admin- 
istration for the A&H department of 
Continental Casualty at Chicago, dis- 
cussed the role of A&H insurance in 
a diversified local agency at the bus- 
iness session following the luncheon. 

“Most multiple line agents are not 
interested in selling A&H insurance 
because they are afraid,” he _ said, 
“and consequently will not take the 
time to learn how relatively simple 
these contracts are.” He said A&H 
business is not dangerous when sold in 
conjunction with other casualty lines 
and can be a profitable adjunct to 
overall operations if the agent thor- 
oughly understands disability cover- 
ages. 

Mr. Woodyard pointed out that the 
average man depends on only two 
sources of income—earnings and in- 
vestments. Almost everyone, he said, 
also owns something worth insuring. 
Most agents wouldn’t think of neglect- 
ing to insure a client’s house, auto or 
other personal property and yet they 
fail to insure his most important as- 
set—the ability to earn. 

He said A&H insurance was as im- 
portant for the agency as it is for the 
insured. 

“If each of you would devote only 
two hours a week exclusively to the 
sale of A&H, you could in 5 years es- 
tablish an annuity that would pay you 
$10,000 annually,” he said. “It is rela- 
tively simple to accomplish such a 
goal because by devoting two hours 
per week, you should be able to sell 
at least $200 of premium weekly and 
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allowing for a normal number of 
lapses, you should have accumulated 
sufficient volume to pay you a com- 
mission income of approximately $10,- 
000 at the end of five years.” 

A. N. Graves, assistant superintend- 
ent of agencies for Travelers, discussed 
the future of automobile insurance at 
the following session. He quoted fig- 
ures to show that auto insurance is 
the backbone of the industry and said 
it was therefore necessary that agents 
continue their present volume of auto- 
mobile premiums. 

He said the agency system in the 
automobile insurance picture would 
continue because it delivers to the in- 
suring public far better protection and 
service than any other distribution 
method devised. 

“In addition to being vastly superior 
in service and efficiency,” he said, 
“the agency system is also the least 
expensive method of distributing auto 
insurance.” Mr. Graves pointed out 
that the expense ratio of Travelers for 
the past five years was less than that 
of Allstate. He added that expense ra- 
tios of five other leading agency com- 
panies on auto BI and PD for 1953 
compared favorably with both All- 
state and State Farm Mutual. 

“And so it would seem that the 
agency system is not only the best 
but also the least expensive,” he said. 

“Despite the favorable expense ra- 
tios, the agency companies cannot 
meet the rates of the direct writers be- 
cause the loss ratio on auto business 
of Travelers, for example, was 12.2% 
higher than that of the leading direct 
writer company,” he said. 


Mr. Graves urged continued im- 
provement in the competitive position 
through appointment of qualified 
agents, research to achieve the lowest 
possible expense element in the pre- 
mium dollar, recognition of trends 
which will influence rates and further 
education and service. 

He urged agents to develop and put 
into effect an advertising program 
using every advertising medium to 
tell clients where the agency product 
can be purchased and why it is worth 
more. 


Commissioner Sheehan of Minnesota 
presided at the installation Thurs- 
day evening. The association presented 
a pair of silver candelabra to retiring 
president and Mrs. Bardessono. 

Dr. Charles W. Mayo, director of 
the Mayo organizations and former 
United Nations alternate delegate, 
urged support and understanding of 
the UN. He praised the work of the 
organization within its limitations in 
lessening world tension without mini- 
mizing Communism. 

A tour of the new Mayo clinic and 
a social hour sponsored by field men 
preceded the banquet. 


A “gripe session” breakfast moder- 
ated by Robert S. Brown of Rochester 
opened Friday’s session. The breakfast, 
at which agents and company men 
meet to express views on the busi- 
ness, is an annual feature of the 
Minnesota convention. 


One of the agents asked for results 
of a questionnaire mailed to agents by 
the association to determine whether 
American Automobile Assn. had en- 
tered the insurance business. Mr. 
Blomgren said the Minnesota Auto 
Assn. “is definitely in the business.” 
He said state groups are offering AAA 
membership and insurance at the price 
of insured’s present auto insurance. 
He said the association had deter- 
mined that policies delivered were 
written by Millers Mutual. The asso- 
ciation, he said, is opposed to AAA’s 


entrance in the business and has 
formed a committee to study the mat. 
ter. Because of the lengthy discussion 
of the AAA matter, few other “gripes” 
were presented for consideration of 
the panel which oonsisted of D. A. 
Swansick of St. Paul F.&M., St. Paul; 
V. G. Lowe of Minnesota Compensa- 
tion Rating Bureau, Minneapolis; 
Francis McGovern, Rochester; Wayne 
Childs, vice-president of Great North- 
ern, Minneapolis, and Eino Krapu, 
manager of Northern States agency at 
St. Paul. 

Friday’s program of speakers was 
delayed by the adoption and discus- 
sion of the constitution and by-laws 
amendments. 

Don Clifford, head of the profes. 
sional liability division of St. Paul- 
Mercury Indemnity at St. Paul, dis- 
cussed errors and ommissions cover- 
age for agents and brokers. He said 
the agent protects the interest of oth- 
ers but leaves himself open to claims 
because of errors and ommissions. He 
outlined some of the liabilities of the 
agent and how they can be protected. 
“Insurance has become a profession,” 
he said, “and the agent is faced with 
professional responsibilities both to 
companies and to his clients.” Mr, 
Clifford cited cases where agents were 
sued by companies or clients for er- 
rors and ommissions which could have 
been covered by professional liability 
insurance. 

The principles of accident preven- 
tion were outlined in the following 
talk by James Cavanaugh, supervis- 
ing engineer for Travelers at Minne- 
apolis. “Safety engineering assists 
business executives in setting up pro- 
grams to decrease accident frequency 
and costs for business and the insur- 
ance company,” he said. He discussed 
the principles of accident prevention 
and urged the agents to stress acci- 
dent prevention in underwriting busi- 
ness and manufacturing clients. 


Armand W. Harris of the St. Paul 
companies and former Minnesota com- 
missioner, discussed some of the prob- 
lems which had been encountered in 
revising the Minnesota standard fire 
policy which becomes effective Jan. 1. 
He said the original policy was adopt- 
ed in 1893 and had been completely 
determined by Minnesota courts. He 
said the major aim of revision was to 
eliminate the archaic language, change 
the size of type, revise the co-insur- 
ance clause and arrange the policy for 


a one-write form. He said the New 


York form was not adopted by Min- 
nesota because it eliminated the val- 
ued policy provisions and required in- 
sured to submit to examination un- 
der oath and to produce plans and 
specifications of the building at time 
of loss. He reviewed the commis- 
sioners meeting and termed it dull ex- 
cept for discussions of FTC advertis- 
ing control and ICC regulatory pow- 
ers. He said he believes FTC will 
move into the regulatory picture with 
more firmness than in the past. 

Harry Blackmun, director of admin- 
istration for the Mayo clinic, described 
the history and formation of the Mayo 
organizations at the luncheon session 
Friday. 

H. H. Nelson, local agent at Coun- 
cil Bluffs, Ia., described some of the 
methods he used in building his agen- 
cy into one of the largest in south 
western Iowa. He said the basic neces- 
sities for building a successful local 
agency are knowledge, adequate rec- 
ords and tools, adequate staff, bal- 
anced volume production and produc- 
tion contacts. The acceptance of 
changes in the industry, he said, was 
vital in combatting competition. He 
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said his agency pattern by commis- 
sion was broken down into life 8%, 
group 6%, A&H 14%, auto 19%, other 
casualty 26%, marine 4%, surety and 
miscellaneous 1% and fire 22%. He said 
his depression or economic stress lines 
are A&H, casualty including auto and 
fire because of the minimum lapse 
ratio in those lines. 

Oscar Beling, superintendent of 
agency systems for Royal-Liverpool 
group at New York, emphasized that 
an agent can justify his position as a 
middleman because of his education 
and knowledge. He said agents must 
use every means to tell insured why 
he is worth his commission. He dis- 
tributed and explained Royal-Liver- 
pool’s agent promotion piece entitled 
“Your Insurance Program Is as Good 
as Your Agent,” and said it would be 
available to any agent who wished to 
use it in direct mail or other adver- 
tising through November. 

es . e 

William Peet, manager of the sur- 
vey department of Marsh & McLen- 
nan at Minneapolis, concluded Fri- 
day’s session with a discussion of sur- 
veys. He defined a survey as an anal- 
ysis of the property and casualty in- 
surance hazards to which a firm or 
corporation is exposed, the means used 
to remove or reduce those hazards and 
a detailed report of the findings. He 
said surveys should be made to de- 
velop new lines or protect the com- 
petitive position on presently held ac- 
counts of sufficient magnitude to war- 
rant the service. They should be used 
as a basis for soliciting new accounts 
only when conditions are favorable for 
taking over a substantial portion or 
the entire program of the prospect’s 
insurance, he said. He said surveys 
should be made only by qualified per- 
sonnel and preferably for medium to 
large sized industrial or mercantile 
operations which will not present too 
great a problem from a company 
standpoint. Mr. Peet explained some 
of the procedures and problems in- 
volved in conducting the survey, but 
pointed out that they were worth the 
trouble since if properly used, they 
produce more and better business than 
any other sales technique known to 
insurance. 

A brief business session concluded 
the convention. Mr. Bardessono an- 
nounced that the mid-year meeting 
would be held in conjunction with the 
midwest territorial conference of Na- 
tional Assn. of Insurance Agents at 
St. Paul, April 8-10, 1956. No date was 
set for next year’s convention. 


Sayer, Manager of N. Y. 
WC Board, Retiring 


Henry D. Sayer, general manager 
of New York Compensation Insurance 
Rating Board, will retire in January. 
He has been general manager of the 
board since 1940. 

He was industrial commissioner of 
New York from 1917 to 1923 and previ- 
ous to that was secretary of the former 
industrial commission more than a 
year. After retiring from the commis- 
sion, he engaged in private work, 
principally relating to safety service 
and medical service required under 
the workmen’s compensation law. 

In 1935, he was named manager of 
the casualty department of Assn. of 
Casualty & Surety Executives, now 
called Assn. of Casualty & Surety Com- 
panies, a position he held until 1938 
when he became deputy executive di- 
rector of the state insurance fund. He 
resigned from the state fund in 1940 
when he became general manager of 
the WC board. 


More IM in Regulated 


Class Recommended 
(CONTINUED FROM PAGE 13) 
formula presently in effect. The an- 
swer to this problem lies with the 
insurance departments. The bureau 
would be prepared to revert to the type 
of formula formerly filed if other bu- 
reaus and independent filers were re- 

quired to do likewise. 

The expression parity filing means 
those made by the bureau in order to 
meet filings other than by IMIB. 

The report comments that in states 
where permitted, the furriers custom- 
ers policy is endorsed to permit the 
insurance or special form personal fur 
policies to storage customers at rates 
ranging from 40 to 50 cents, provided 
furrier to issue annual certificates of 
values thereon are included with stor- 
age values up to 50 cents plus five 
times the monthly storage charge for 
values not so reported. It was main- 
tained that the rates presently charged 
should be reviewed in the light of the 
most recent experience period consid- 
ering that a revision in the storage 
rates was deemed necessary in 1953. 
IMIB responded that the results are 
reviewed annually and will be re- 
viewed again as soon as 1954 results 
become available. 

The examiner reiterated a statement 
made in the 1948 examination report 
that the method of arriving at the 
average fire rate on the garment con- 
tractors class on an arithmetical basis, 
disregarding values at specified loca- 
tions, produces inequities, considering 
also that such rates are not subject to 
verification. A more accurate means 
of ascertaining average fire rates is 
still in order, the report states, along 
with a more accurate method of deter- 
mining the anticipated effect of rate 
revisions. 

Properly to analyze and appraise ex- 
perience, the report said IMIB should 
initiate a study of the relationship be- 
tween the over-all experience reported 
under the statistical plan with the de- 
tailed scale of charge used in the rat- 
ing plan. 

IMIB’s reply to the recommendations 
on garment contractors was that the 
present means of averaging the fire 
rate is the most logical one it has been 
able to devise to date, but the subject 
will be considered further. The exam- 
iner’s comment, that a more responsible 
method of determining the anticipated 
effect of rates should be developed, 
arises from the fact that current filings 
involve radical and material changes 
in the method of rating the business. 
Because of this it was impossible to 
determine more accurately the ulti- 
mate effect of the revisions. 

IMIB does not believe a study of the 
relation of experience and rating plan 
charges will serve a useful purpose and 
its cost would be out of all proportion 
to any possible value which might re- 
sult from it. 

The report pointed out that the cur- 
rent rating schedule for the jewelers 
block filed Dec. 1, 1953, effected an 
estimated over-all reduction of 15 to 
25. Included in the revision was a re- 
duction in territorial charge from 33% 
to 20% in several large cities and the 
complete elimination of a 5% territorial 
charge in 15 states. The report con- 
tended that a study of city charges was 
recommended in the previous examin- 
ation but no reference to any such 
study supported the revised filings. Mr. 
Rothbart recommends that a study be 
made to justify the city charges, con- 
sidering not only population but other 
pertinent factors, such as crime pre- 


vention, etc., as well. The bureau re- 
plied that the item will receive further 
consideration when the results for 1954 
become available. 

The examiner said the bureau should 
issue a general rule to the effect that 
the experience reports on the mobile 
agricultural machinery and livestock 
class, as well as on all other classes 
under its jurisdiction, shall in all in- 
stances exclude property not contem- 
plated by the rules of the respective 
classes. The IMIB responded that it 
will issue a general rule along the lines 
suggested. 

Recommendations made under the 
heading of statistics were (a) report- 
ings—experience reports and statisti- 
cal exhibits prepared by the bureau 
should set forth separately exhibits of 
regulated and unregulated classes; (b) 
rate revisions—a complete and tho- 
rough analysis on each class should be 
made to determine whether rate ad- 
justments are in order; (c) unregu- 
lated classes—some breakdown of mis- 
cellaneous floaters should be made, and 
(d) territorial loadings—the table used 
for the application of the loadings 
should be reexamined. 

IMIB replied: (a) the present alpha- 
betical listing of classes was adopted 
pursuant to the request of a number 
of insurance departments, however, in 
the future it shall show a more clear 
cut division between the classes sub- 
ject to rate filing requirements and 
those which are not; (b) such an ana- 


lysis is made each year; (c) this item 
will be further discussed with the de- 
partment, and (d) the table will be 
reexamined when the 1954 figures be- 
come available. 


Hanover Fire Names 
Dorris Vice-President 


James L. Dorris has been named a 
vice-president of Hanover Fire and 
Fulton Fire. He has been a secretary 
of each company since 1948. He joined 
Hanover Fire in 1947 as state agent in 
Tennessee. 





Hawaiian Underwriters 
Hear CPCUs at Seminar 


Hawaii Board of Underwriters, in 
cooperation with four CPCU members 
from the United States, recently held 
its fall seminar at Queens Surf hotel, 
Honolulu. 

Robert M. Babbitt, vice-president 
of Joyce & Co., Chicago, moderated a 
panel discussion and delivered a talk 
on “Setting Professional Standards.” 
Other speakers and their topics were: 
John F. Zimmer Jr. of Lincoln, Neb., 
“General Problems of Merchandising 
and Public Relations”; Alphonso Rag- 
land Jr. of Dallas, “Insurance Mer- 
chant vs the Insurance Professional,” 
and Barton W. Brown of Los Angeles, 
“Analyzing Exposure to Loss and Pro- 
fessional Program Planning.” 





A fashion movie presented by a local store, 
started the fall season for Fort Wayne Assn. 
of Insurance Women. 
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With The “BIGGEST SHOW” In * 


The Insurance Business 
COLOSSAL strength with assets of over $13,000,000.00, 
AMAZING claim service triggered for immediate action. 
SPECTACULAR sales aids to keep CS agents way 


out front. 


and enthusiastic. 


+ + >t 


TERRIFIC field force — cooperative, well informed, 


STUPENDOUS profits — best performance in the show 
and the one that will Interest you the most. 













Inquiries 
Invited 


COMMERCIAL STANDARD 


INSURANCE COMPANY 
FORT WORTH, TEXAS 


RAYMOND E. BUCK CHAIRMAN OF BOARD AND PRESIDEN” 








E. W. BLANCH, Vice-Pres. 








A. E. STtrRupwickK Ce. 


A. E.STRUDWICK, President 


810 BAKER BLDG., MINNEAPOLIS 2, MINN. 


THOS. M. DARDEN, Vice-Pres. 
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WANT ADS _ 











Rates—$18 per. inch per. .insertion—1 inch minimum. Limit—40 words per inch. Deadline 5 P. M. 


Friday in Chicago office—175 W. Jackson 


make payment in advance. 


Individifals placing ads are requested to 


THE NATIONAL UNDERWRITER 








BURGLARY UNDERWRITER 


Experienced in underwriting, burglary and plate 
glass risks for Western Department territory. Age 
25-45. Permanent position with excellent future; 
vacation and all employee benefits. Salary com- 
mensurote with ability and experience. Submit 
complete résumé and salary requirement to: 
PERSONNEL MANAGER, AETNA INSURANCE 
GROUP, 300 So. Northwest Highway, Park Ridge, 
IHinois. 








REGIONAL CLAIMS MANAGER 


Major Airline has a vacancy for a law school 
graduate to handle our Regional Claims office 
in Chicago. Age 28 to 35. Prefer man who has 
had claims, customer relations, or airline experi- 
ence. Will need car for local travel in connec- 
tion with adjustments. Full employee benefit 
program including free air travel. Address Box 
H-39, The National Underwriter Co., 175 W. 
Jackson Blvd., Chicago 4, Ill. 








INSURANCE 
SURPLUS LINE FACILITIES 
AVAILABLE 


WE ARE INTERESTED IN FURNISHING BROAD SURPLUS-LINE 
MARKETS TO A LICENSED SURPLUS LINE CONNECTICUT GEN- 


ERAL AGENCY. 


ALL ENQUIRIES CONFIDENTIAL. PLEASE REPLY TO: 
Box No. H-37 
The National Underwriter Co. 
175 W. Jackson Blvd., Chicago 4, Ill. 








ADJUSTER WANTED 
by an established independent Chicago adjust- 
ing firm for supervision of Casualty Claims. Ex- 
cellent opportunity. In reply state age and quali- 
fications. Replies treated confidential. Address 
Box H-33, The National Underwriter Co., 175 W. 
Jackson Blvd., Chicago 4, Ill. 





FOR SALE 

General Insurance Agency located in the heart 
of ee a Vacation Land. Michigan's largest 
Inland Lake. Population 5,000, Seasonal Popula- 
tlon 40,000. Excellent School System, Churches of 
almost every denomination. Reason for selll 

poor health. If Interested ~ to Box ca? 
_ “e Underwriter Co., 175 W. Jackson 


Ivd., icago 4, Ill. 








POSITION WANTED 


Would like to re-locate in medium sized Western 
City. Twenty five years experience in production 
and underwriting Casualty, Bonds and Fire. 
Presently employed as eng for large mul- 
tiple line company. Address Box H-27, The Na- 
tional Underwriter Co., 175 W. Jackson Blvd., 
Chicago 4, Ill. 








AVIATION FIELD MAN 


Midwestern multiple-line stock company has 
opening in Aviation Department for field man. 
Prefer young man with current pilots license and 
some aviation insurance experience or casualty 
underwriting experience. Submit full details. 
Write Box H-3!, The National Underwriter Co., 
175 W. Jackson Blvd., Chicago 4, Ill. 








FOR SALE 


Small Fire Insurance Agency in S. W. Mich- 
igan. Low overhead. Prefer one who is Life 
Insurance minded. Box H-29, The National 
Underwriter Co., 175 W. Jackson Blvd., 
Chicago 4, Ill. 








CASUALTY FIELDMAN 


Good opportunity for causalty fieldman in De- 
troit with prominent multiple line stock com- 
pany. Minimum of three years experience and 
familiarity with Detroit market required. Write 
Box No. H-41, The National Underwriter Co., 
175 W. Jackson Blvd., Chicago 4, IIl., stating 
experience and qualifications. 








GENERAL MANAGER WANTED 


General Manager relocate in California. Fuil 
charge of Home Office Fire and Casualty Un- 
derwriting operations. Must have managerial 
background and heavy Casualty and Fire experi- 
ence. Write full résumé, including salary require- 
ments. Our employees know of this opening. 
Write Box No. H-38, The National Underwriter 
Co., 175 W. Jackson Blvd., Chicago 4, Ill. 








FIRE ENGINEER AVAILABLE 
Independent engineer will function as the en- 
gineering department for several fire companies 
having a limited need for engineering service— 
More than 25 years experience—Good reputation 
country wide. 8 years with rating bureaus in the 
central states. Chicago headquarters. Address 
Box H-32, The National Underwriter Co., 175 W. 
Jackson Blvd., Chicago 4, III. 


Insure the House, Not 
the Perils, Slawsby Urges 


(CONTINUED FROM PAGE 17) 
its marketability, to confirm his en- 
dorsement of progress in insurance. 
Offer the broadest contract always, he 
urged. 

The wider the acceptance of the 
broader forms, the sooner the business 
twill have credible experience, and 
the sooner the agent will have what 
will insure the property rather than 
the perils by which it is damaged. 

He asked the agents if they knew 
that Ossipee, N.H., is on the greatest 
earthquake fault east of the Rockies. 
This doesn’t usually impress many 
people, he said, but the people who 
make earthquake insurance rates think 
the hazard is pretty high in most of 
New England for they put Maine, 
New Hampshire, Rhode Island and 
eastern Massachusetts into earthquake 
insurance zone 1, he said. 

He said he has tried to sell earth- 
quake insurance—and has succeeded 
with a few friends and himself. But 
he has also been rebuffed because of 
the high rates and his efforts have 
been passed off with a joke. And, he 
warned, he heard the same joke about 
hurricanes in 1935 when he started in 
business determined not to sell fire 
insurance unless the customer also 
bought EC. 

If earthquake insurance were sold 
as part of the EC or broad form or 
special dwelling endorsement at an 
additional rate of one cent, so many 
dollars would be collected because it 
was packaged that the cover could be 
written—and at a profit, too. 

He suggested that it be written in 
all states east of the Rockies, as a 
starter, on dwellings of four families 











Insurance Opportunity 


We are a 114 year old marine and fire 
company group. The next step in our na- 
tion wide expansion program will be the 
opening of a service office in Minneapolis. 
We are looking for a man between 28 and 
38 who has had a predominantly fire insur- 
ance background and has a successful rec- 
ord of field production, preferably in the 
Minneapolis, St. Paul area although this is 
not absolutely essential. We are looking 
for a better than average man and intend 
to pay a better than average salary. Write 
giving full experience details and informa- 
tion concerning experience, family and mil- 
itary standing. Address Box H-1I8, The 
National Underwriter Co., 175 W. Jackson 
Blvd., Chicago 4, Ill. 














SPECIAL AGENT 


Young man with fire and marine experience and 
acquainted with Wisconsin Agents. Reply giving 
qualifications, references and starting salary de- 
sired to Box H-28, The National Underwriter Co., 
175 W. Jackson Blvd., Chicago 4, Ill. 











WANTED 


Ohio general insurance agency situated in com- 
munity of 100,000, seeks man about thirty with 
some knowledge of fire or casualty insurance. 
Must be willing to solicit business and handle 
minor office details. Salary and bonus. Box H-40, 
The National Underwriter Co., 175 W. Jackson 
Blvd., Chicago 4, Ill. 








UNDERWRITER 

WANTED . . . Experienced Casualty Underwriter, 
predominantly Automobile or Workmen's Com- 
pensation. Must have knowledge of Experience 
and Retrospective Rating Plans. Salary com- 
mensurate with ability and experience. Send 
details of past experience and salary desired to: 
Box H-4, The National Underwriter Co., 175 W. 
Jackson Bivd., Chicago 4, Ill. 








SPECIAL AGENT — NEBRASKA 
To represent fast-growing, multiple-line stock 
company. Rare opportunity for right man. Re- 
plies confidential. State age, qualifications, ref- 
erences, and salary requirements. 

IMPERIAL CASUALTY and INDEMNITY CO. 
5004 Dodge Street Omaha, Nebraska 


CLAIMS SUPERVISOR—PERSONAL INJURY 


Do you qualify for these positions? 


ASSISTANT CLAIMS SUPERVISOR 
PERSONAL INJURY ADJUSTERS—With or 
Without experience 

CLAIMS EXAMINER (Home Office) 


We have immediate openings in our Chicago 
and Springfield, Illinois offices for men 25-40 
who are anxious to become associated with a 
progressive stock casualty company. 

We offer excellent opportunity for advance- 
ment with liberal salary, group insurance plan, 
and other employee benefits. 

Write and tell us about yourself; interviews 
will be arranged on the basis of information 
contained in your first letter. 


LINCOLN CASUALTY CO. 
500 E. Capitol Avenue = Springfield, Illinois 

















ADJUSTER WANTED 
Young man to supervise and adjust fire- 
wind losses; also to assist in auto claims 
dept.; must have some experience prefera- 
bly with adjusting company. A good oppor- 
tunity. INTEGRITY MUTUALS, P.O. Box 
499, Appleton, Wisconsin. 








SPECIAL AGENT WANTED 
Young man as special agent In our home office 
area selecting tralning agents, a little loss ad- 
justing. Background in underwriting and sales 
very helpful. Car furnished; excellent opportu- 
nity. INTEGRITY MUTUALS, Appleton, Wiscon- 
sin. P.O. Box 499. 








CHIEF UNDERWRITER 


We have an opportunity for a man to be- 
come Chief Underwriter of a young Mul- 
tiple Line Casualty Company. Must be 
experienced as a Company Underwriter in 
all lines of casualty coverages. Preference 
in age between 35 to 45. Salary and in- 
centive bonus plan commensurate with 
ability and experience. Address Box H-30, 
The National Underwriter Co., 175 W. 
Jackson Blvd., Chicago 4, Ill. 














or less. The packaging would avoid ad. 
verse selection. 

The insurance payments for Caro] 
or Edna or Hazel each totalled so much 
more than the total damage that could 
be suffered by dwellings due to earth. 
quake, in the limited area which earth. 
quakes have historically covered, that 
the argument not to write it is ridicy. 
lous, he said. 

The coverage is not a part of EC 
today because the men who began 
their careers with those who knew of 
the San Francisco quake still think 
earthquake means utter ruin, he sug- 
gested. 

National Board’s five year loss ra- 
tio on earthquakes is 6.9%. Experience 
east of the Rockies was better, 4.4%, 
Now, if it were 4.4% over all classes 
of risk, it is reasonable to assume that 
it is certainly no more than 4.4% on 
the dwellings, which, he _ proposes, 
could be insured under the new dwell- 
ing forms. 

In east coast territory 1, it costs $21 
to write $10,000 earthquake insurance 
at 50% coinsurance on a frame dwell- 
ing at current rates for three years. 
Assuming $16,000 insurance on the $20, 
000 dwelling to achieve full repair or 
replace without depreciation, earth- 
quake could be written with a $3.20 
premium for three years, if the peril 
was made a component part of the 
special or broad dwelling forms, he 
said. The $3.20 premium when inter- 
polated in terms of $16,000 would be a 
three year rate of two cents. He sug- 
gests an increase in rate of one cent 
per year as fair to include this im- 
portant peril. 

Coverage for the user-consumer 
seems to be the most natural way to 
introduce innovations, he said. When 
they have been accepted and tried, 
extensions into the mercantile-indus- 
trial fields will be quite natural and 
normal. 


Casualty & Surety 
Executives, Agents 
Agenda Reported 


The program for the annual joint 
convention of the National Assn. of 
Casualty & Surety Executives and Na- 
tional Assn. of Casualty & Surety 
Agents at White Sulphur Springs, 
W. Va., Oct. 2-5, opens with a meeting 
of the board of the agents association. 

Two films will be shown before 
the opening of the joint meeting Mon- 
day. Herbert P. Stellwagen of Phila- 
delphia, president of the executives 
association, and Thomas W. Earls of 
Cincinnati, president of the agents as- 
sociation will speak at the joint meet- 
ing at which Mr. Earls will preside. 
Both organizations will conduct sepa- 
rate business sessions, including elec- 
tion of officers, Tuesday. 

A feature of the social program will 
be the annual two-day golf tournament 
Monday and Tuesday with a number 
of prizes for the winners in various 
classifications. Prizes will also be pro- 
vided for winners of the ladies’ bridge 
tournament on Tuesday. 

Entertainment will be by Betty Kel- 
ly and Theodor Uppman, star of the 
concert stage, radio and TV. Miss Kelly 
is the daughter-in-law of Ray Murphy, 
general counsel of Assn. of Casualty 
& Surety Companies. 





Camden Fire Pays Extra 

A regular dividend of 50 cents and 
an extra of 10 cents, payable Nov. 1 
to stockholders cf record Oct. 10, has 
been declared by Camden Fire. 
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Hopps Answers 
Report on the R. I. 


(CONTINUED FROM PAGE 4) 
which my denial of liability was not 
clear and apparent. 

H. A meeting was held with you 
and your counsel during which noth- 
ing was apparent except threats and 
insinuations. No facts as to any lia- 
bility on my part were presented. 

“I, Representatives of mine visited 
with your counsel and came back to 
repori that you would be glad to ac- 
cept « settlement of $1 million in pa- 
“yer, aid that I could easily buy up $1 
million in Rhode Island claims for un- 
der $250,000 to make such settlement. 
It was suggested that this would save 
everybody’s face. 

“J. I refused to accept the undér- 
handed suggestion that I buy up $1 
million in Rhode Island claims for un- 
der $250,000, and thus damage cred- 
itors; and I refused to pay one cent 
for something I did not owe. 

“K. You started suit on July 2, 1954, 
and I informed you and your counsel 
that since you had seen fit to vilify 
me in the newspapers and make un- 
founded accusations against me, I 
would never at any time compromise 
with you for one cent. 


“T further informed your counsel 
that as soon as I had won this suit and 
completely vindicated myself, I in- 
tended to countersue you and them 
for everything you and they had in 
this world. 

“My position has not changed one 
iota, but yours has, since the Cali- 
fornia courts have ruled that your 
complaint against me was merely in- 
sinuation and unverified accusation, 
and you have been instructed to either 
retire or file a new complaint based 
on fact. (If the latter is at all possible, 
by any stretch of the imagination.) 

“T note that you, in addition to the 
salary you receive from the state for 
performing the work of receiver, want 
$38,000-odd in special fees, and that 
Edwards & Angell want approval of 
attorneys’ bills in the sum of $127,- 
221.06, plus a formal whitewash and 
approval by the court of all your and 
their past actions. 

“I urge you to inform the court 
that the dissipation of assets evidenced 
by the financial statements issued by 
you from time to time is such that the 
court should make a personal, thor- 
ough study of such statements, and 
secure the aid of eligible certified pub- 
lic-accountants. Such latter course of 
conduct will show that these financial 
statements are not only doctored, but 
padded to the point where there may 
be moré dissipation than is apparent 
to those of us who understand the 
underlying facts. 

“IT demand that you inform the 
court of the contents of this letter, 
and that you secure publication in the 
Providence Journal of this letter in 
full, in as conspicuous a position as 
was accorded the article released by 
you several days ago, and that you 
forward a copy of this letter to all 
trade magazines for their publication.” 

Mr. Hopps also wrote that since he 
was not an attorney at law, admitted 
to practice in Rhode Island, he was 
sending copies of the letter, as a citi- 
zen, to William E. Powers, state at- 
torney general; Judge Curran, and to 
ba publisher of the Providence Jour- 
nal, 

In a postscript to the letter, dated 
Sept. 15, Mr. Hopps added: 

‘In view of your statements to the 
press that ‘Hopps has engaged in dila 


Minn. Agents Find Few 
Problems With Survey Form 


(CONTINUED FROM PAGE 4) 
spot check the business written under 
the special credit rates. All of the 
applications must be sent to the bureau 
rather than to the insurer. 

Under the new rating system, a 
total of 20 cents in special credits can 
be deducted from fire and EC rates on 
each dwelling. The special credits for 
fire and EC on outbuildings varies 
considerably depending on construc- 
tion and improvements. 

Mr. Clough observed the special 
credits are deducted from the rates 
after deduction of the regular credits 
for approved roof, rural fire depart- 
ment, central heating plant and light- 
ning rods. 

J. E. Cryan, assistant secretary of 
the farm and hail department of 
America Fore group at Chicago and 
president of Farm Underwriters Assn., 
said the new special credits plan gives 
companies the opportunity to write 
choice business at the selective rate 
and at the same time write the stand- 
ard risk at the regular rates. He ex- 
plained that the purpose of the pictures 
was to establish the basis for the 
credits. 

The plan is a flexible one and can be 
introduced in other states as rating 
bureau filings are approved. 

The other concurrent seminar topics 
and their discussion leaders were: 
Automobile coverages: George W. 
Jones, superintendent of the automo- 
bile department of America Fore. 

Dwelling forms (MPIRO): T. A. 
Valine Jr., resident secretary of 
Phoenix-Connecticut, and Dale D. Mc- 
Feters, special agent Phoenix-Connec- 
ticut. 

Dwelling forms (Inter-Bureau): H. 
W. Houd, state agent Loyalty group. 
and Howard Genz, manager of Loyalty 
group’s Minneapolis service office. 

Business interruption: Walter E. 
Nordell, state agent New York Under- 
writers. 

Office systems: Oscar Beling, super- 
intendent of agency systems for Royal- 
Liverpool. : 

Contract and fidelity bonds: Clar- 
ence F. Clark, vice-president of Fred 
L. Gray Co. 

General liability: Robert L. Pugh, 
superintendent of agents for Aetna 
Casualty. 

Inland marine: Frank J. Fischer, 
superintendent of the western depart- 
ment of New Hampshire Fire. 

Appraisals: Bennett R. Kowalski, 
district manager of Marshall & Stevens 
Inc. 

New workmen’s compensation pol- 
icy: Victor G. Lowe Jr., general man- 
ager of Minnesota Compensation Rat- 
ing Bureau. 





Walter Dressel Heads New 


Ohio Multiple Line Insurer 


Franklin Fire & Casualty has been 
organized at Columbus by Walter Dres- 
sel, former Ohio superintendent. The 
new company will issue 100,000 shares 
of stock at a par of $2 per share and in- 
itially will offer 60,000 shares at $5 
to provide it with $300,000 of which 
$120,000 will be in capital and $180,- 
000 in surplus. Mr. Dressel had been 
with Motorists Mutual since leaving 
the department. 








tory tactics,’ it interests me to note 
that Superior Court Judge Keating has 
today advised my counsel that your 
legal talent has just requested a third 
postponement of 90 days in connec- 
tion with the filing of any amended or 
corrected complaint.” 


Ins. Co. of South 
Being Refinanced: 


Christie Leaving 


Hugh T. Christie, who has been 
president of Ins. Co. of the South, has 
reported the company is being reor- 
ganized and refinanced by a group of 
Jacksonville business men, headed by 
Raymond Mason of the Mason Lum- 
ber Co. The refinancing group includes 
mortgage loan and insurance inter- 
ests. 

Commissioner Larson had filed suit 
in Leon circuit court at Tallahassee 
in August asking appointment of a 
receiver for and the liquidation of the 
insurer. His complaint alleged that the 
company’s capital was impaired $76,- 
844 as against the law’s requirement 
of $200,000. 

The company had placed its rein- 
surance principally with Guaranty 
F.&M. of Columbia, S.C., which was 
closed down by South Carolina de- 
partment in May. 

Mr. Christie will work with the Ma- 
son group on the reorganization after 
which he plans to go into the local 
agency field or into agency work with 
some company in Florida. 

Mr. Christie secured his basic train- 
ing on casualty lines with Aetna Cas- 
ualty and later he was named man- 
ager of the insurance department of 
Stockton, Whatley & Davin Co. of 
Jacksonville. He was deputy insur- 
ance commissioner 11 years and later 
assisted in organizing Ins. Co. of the 
South. He was executive vice-presi- 
dent before being named president 
early this year. 





Chester D. Forshee & Co. agency has moved 
to new offices in Firdale Village shopping 
center, Edmonds, Wash. 


$5 Million Loss to 
Insurers in Flood 
Damaged R. I. Plant 


The old Manville Mill building at 
Cumberland, R. I., which was damaged 
in the recent floods, burned to the 
ground with an estimated $5 million 
insurance loss. In recent years the 
building has not been used for cotton 
textile operation for which it was con- 
structed, but had several occupants, 
including Corning Illinois Glass Co., 
which used a portion for warehouse 
purposes, and Atlantic Wool Combing 
Co. 

However, about 80% of the building 
was occupied by Royal Electric, which 
sustained the big loss. 

. . J 

Factory Mutuals insured the plant, 
with Firemn’s Mutual of Providence 
originating the cover. However, their 
loss is expected to run only about $1 
million. After the flood had knocked 
out one wall of the building and dam- 
aged the sprinkler system, Factory Mu- 
tuals downgraded the risk to class B 
and substantially reinsured it, as of 
Sept. 8. Before the flood the building 
and contents constituted a $6 million 
insurance risk, but the damage to 
building by the flood and removal of 
machinery, motors and other equip- 
ment for reconditioning had reduced 
the values exposed. 





Superior Underwriters, Seattle gen- 
eral agency, has been acquired by Or- 
mand Keller from Paul T. Walls. Mr. 
Keller has been vice-president and 
general manager of the general agen- 
cy and before 1954 was for a number 
of years with Loyalty group as Wash- 
ington state agent. 









limits. 





3 fever underestimate 
the value of your 


Insurance Agent 


Just as you go to a doctor 
for periodic health check-ups, you should con- 
sult with your insurance agent whenever there 
has been an increase in the value of your 
home or possessions or an up-grade in your 


earnings that could increase your liability 


Your local agent will give you impartial 
advice and recommend the proper coverages 
for you. Not everyone needs the same type of 
protection. Your needs are individual and the 
plus advantage of personal attention is yours 


in the event of a claim.* 


%*Two-color reprints of this advertisement without 
Company name are yours for the asking. Write us. 


PAWTUCKET MUTUAL 
INSURANCE COMPANY 
25 MAPLE STREET, PAWTUCKET, RHODE ISLAND 


Incorporated 1848 
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Trans-Pacific of Phoenix 
Is to Be Liquidated 


(CONTINUED FROM PAGE 1) 

an Idaho corporation with head offices 
at Salt Lake City. Inland Empire sub- 
sequently was purchased by Trans- 
Pacific, this being the only part that 
could be accomplished of a scheme to 
merge Inland Empire and Central 
Standard of Sioux Falls into the Phoe- 
nix insurer. Apparently even the taking 
over of Louisville F. & M. by Inland 
Empire was not done strictly in ac- 
cordance with Idaho law, so this trans- 
action has been under scrutiny for 
some time. 

Almost from the moment Inland 
Empire took over Louisville F. & M. 
there was a management fight. Four 
directors resigned at the end of August, 
and after the company was purchased 
by Trans-Pacific several of the officers 
objected strenuously to the move of the 
home office to Phoenix and in a spec- 
tacular action took the responsibility 
for returning the company to Salt Lake 
City. This action received sensational 
publicity when one or two of the five 
remaining directors (excluding the 
three officers who took the records) 
wrote an unsigned letter to the insur- 
ance commissioners that made the rac- 
iest kind of reading but, as a matter 
of fact, was not a statement from the 
management at all. 

. e 6 

Inland Empire is now under a re- 
habilitation order and there will be a 
hearing on it Sept. 30 at Boise. The 
Idaho department is in charge of the 
company and is attempting to rehabili- 
tate it. Both Inland Empire and Trans- 
Pacific have had their licenses sus- 
pended in nearly every state in which 
they operate. 

Seldom have the financial difficulties 
of an insurer had such ramifications as 
has had Louisville F. & M. Two insur- 
ers, which to all intents and purposes 
never were originally involved in the 
matter in any way, now have their 
backs to the wall. The affair has been 
spectacular from the beginning and 
has been the cause of a great deal of 
speculation and controversy among in- 
surance men. It is possible that the 
repercussions have not all been felt yet. 

Trans-Pacific originally was Com- 
merical Benefit of Phoenix, an A&H 
company. The name was changed in 
1953 and the company went into auto- 
mobile, and began specializing in sub- 
standard above manual rates. In 1954 
the company had an adverse under- 
writing experience. It had direct prem- 
iums of $2,242,448, a nearly 100% gain, 
but a substantial amount of this was 
reinsured, mostly in William Penn Fire. 
The company previously had had its 
reinsurance with Guardian of Sioux 
Falls, which company has since been 
taken over by Central Standard of 
Sioux Falls. In 1954 statutory under- 
writing deficit was $137,000, but at the 
same time the surplus was $418,500, a 
gain of about $55,000 because the val- 
uation of stock of Arizona Western 
(which Trans-Pacific acquired in 1954 
at a cost of $80,140) was carried at 
$293,507 as of Dec. 31, 1954. 

e e . 

In connection with the troubles of 
Inland Empire, Eric Tachau, Louisville 
agent and formerly an executive of 
Louisville F. & M. has written Com- 
missioner Goebel of Kentucky, saying 
in part: 

“Last January, officers of Inland 
Empire ... told you and the Franklin 
circuit court that Inland Empire was 
in a sound financial condition and 
fully capable of meeting all the obliga- 
tions which could arise out of it rein- 

suring Louisville F. & M. Inland Em- 


pire’s present distressed financial con- 
dition as depicted by news stories 
would indicate an almost unbelievable 
deterioration in the asset position of 
Inland Empire in the last eight months. 
Is this so? Or, was Inland Empire’s fi- 
nancial position in January less sound 
than stated to you? Or, if correctly 
stated, was this rapid decline assisted 
by the subsequent ‘withdrawal’ of cer- 
tain of the assets on hand in January?” 
- e e 

B. J. Albertson, chief examiner of 
the Idaho department, has written 
Tue NATIONAL UNDERWRITER to 
comment on the letter sent out Sept. 6 
from Phoenix and purportedly repre- 
senting the views of the directors of 
Inland Empire. Mr. Albertson says: 

“The records and papers of Inland 
Empire are required, under the by- 
laws, to be kept in the possession of 
the secretary and the treasurer of the 
company. Contrary to the inference 
contained in the unsigned letter pur- 
porting to come from ‘lawfully consti- 
tuted authorities’ of Inland Empire, 
the company records have continuously 
been, and still are in the hands of the 
secretary and the treasurer of the com- 
pany. , 

“The examiners engaged in examin- 
ing into the condition and affairs of 
Inland Empire at Phoenix were given 
a letter of explanation as to why cer- 
tain officers and directors of the com- 
pany felt it encumbent upon them to 
return the records to the former office 
in Salt Lake City. A copy of that letter 
has been mailed to the commissioners 
in each of the 48 states, together with 
a copy of the special report of the 
examiners containing their reeommen- 
dations. 

7 e e 

“It is indeed regretable that some 
person should take it upon himself to 
write and distribute a letter containing 
only a small grain of truth and a multi- 
plicity of assumptions and insinua- 
tions not based upon the true facts. 
This individual, who lacked the cour- 
age to sign his name to his letter, has 
caused more damage to the reputation 
of the Inland Empire by his distortion 
of the truth, than could be done by all 
of the departments of insurance of the 
several states, acting upon the basis 
of true fact, or otherwise. 

“Commissioner O’Connell and I are 
now faced with the immense problem 
of attempting to undo the damage 
which has been done by the careless 
use of truth and fact by an individual 
who lacked the moral courage to sign 
his name to the document which he 
circulated as coming from the officers 
and directors of the company.” 





Newhouse & Hawley Names 


Freel Assistant Treasurer 


John R. Freel, who has been assist- 
ant treasurer of Illinois R. B. Jones, 
has joined Newhouse & Hawley of 
Chicago as assistant treasurer. Mr. 
Freel was with Continental and Lum- 
bermens Mutual Casualty before join- 
ing R. B. Jones in 1948. 

Martin T. Oneson has been promoted 
to manager of the marine department 
of Newhouse & Hawley, and Delano J. 
Lawson has become manager of the 
A&H department. They will continue 
their association with the production 
department. 





ICT Not Reinsuring Presidential 
The report that ICT of Dallas is 
reinsuring Presidential of Florida was 
incorrect. At one time ICT owned 
Presidential and reinsurred the com- 
pany but it no longer owns it and does 
not reinsure it. In a recent issue, THE 
NATIONAL UNDERWRITER said ICT had 
withdrawn from Dade and Broward 
counties in Florida, but was reinsur- 
ring Presidential in that territory. 





Late News Bulletins... 
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(CONTINUED FROM PAGE 1) 
the total of both Connie and Diane damage. The three storms in six weeks are 
reported to have destroyed the $38 million peanut crop in the state and to 
have struck hard at the corn, cotton and sweet potato crops. 
In her brief stay on the east coast, Ione, with winds of 100 miles an hour, 
battered North Carolina, caused some flood damage in Virginia but spared 
the New York-New Jersey heavily populated areas. 


Stock-Mutuals May Split Housing Fire Cover 
The stock fire insurance companies of the nation will handle half the $503 
million coverage of New York City housing authority, the housing authority 





said as it told of a new bidding formula which would allow equal sharing in | 


the bidding between stock and mutual companies. The authority said that half 
the line would be handled by Factory Insurance Association, but the associa- 


tion would not confirm this since, a spokesman said, it was only a verbal | 


agreement. The new formula arrangement must still be approved by the fed- 
eral and New York governments since the housing authority operates under 
those jurisdictions as well as the municipal government. 


Aher Is Named President of Vt. Agents 


Walter T, Aher of Ludlow was elected president of Vermont Assn. of In- 
surance Agents at its annual meeting. Other officers are Robert E. Berg of 
Barre, vice-president, and Earl F. Liddell of Newport, secretary-treasurer, 
Mr. Aher appointed Edward G. Welchman of Woodstock state national direc- 
tor. Executive committee members are Fred A. Field of Rutland, W. Leland 
Lawrence of Springfield, John F. Lonergan of Bennington, Harold E. Mont- 
gomery of St. Albans, Ernest B. Smith of Burlington and Mr. Welchman. 


August Fire Losses Are Down 9% 

Estimated fire losses in the U. S. in August totaled $71,103,000, a decrease 
of 9% from August of 1954, according to National Board, Losses for the first 
eight months totaled $602,474,000, a decrease of 0.2% from the comparable 
period in 1954. 


N. Y. Names Two to Aid in Welfare Fund Probe 
Superintendent Holz of New York has named Harold I. Kahen and Benjamin 
L. Tenzer as associate counsel to aid Martin S. House in the investigation he 
is conducting for the department into employe welfare funds. Mr. Kahen was 
formerly a member of the legal staff of securities and exchange commission 
and, prior to assuming his present post, was for some years, general attorney 
of the Hudson & Manhattan Railroad Co. Mr. Tenzer, who has been in private 





practice, formerly was an enforcement attorney in the office of price admin- | 


istration. 








List New Committee 
Chairman of NAIC 


(CONTINUED FROM PAGE 1) 


Continental; C. L. Allen, Aetna Fire; C. M. 
Smith, National Retailers Mutual; John Rogers 
Jy., Chubb & Sons; Geoffrey Christain, North- 
western Mutual Fire; L. J. Haefner, Fireman’s 
Fund; E. J. Perrine, Jr., Automobile; F. B. 
Tuttle, Atlantic Mutual; J. R. Crabbe, Nation- 
wide; S. J. Haugh, Travelers Indemnity; F. J. 
Marryott, Liberty Mutual, J. F. Matthai, U.S. 
F. & G.; H. P. Stellwagen, Indemnity of North 
America. 

Another industry committee, to consider in- 
terpretation of the nationwide marine defin- 
ition, is made up of Felix Hargrett, Home; J. 
C. Hullet, Hartford Fire; H. C. Johnson, Royal- 
Liverpool; H. W. Miller, Commercial Union; 
C. M. Smith, American Manufacturers Mutual; 
D. F. Cox Jr., Appleton & Cox; M. M. Pease, 
North British & Mercantile; E. J. Perrin Jr., 
Automobile; E. J. Raabe, Central Mutual; F. 
B. Tuttle, Atlantic Mutual; E. H. Carson, Na- 
tional Surety; C. J. Haugh, Travelers; Vestal 
Lemmon, National Assn. of Independent In- 
surers; F. J. Marryott, Liberty Mutual; G. F. 
Michelbacher, Great American Indemnity. 

Examinations committee—Bowles of Virginia. 

Subcommittees—Practice and procedure man- 
ual revision, R. O. Hooker of Connecticut; 
examination methods practices and laws, Mr. 
Hooker. 

Fire and marine committee—Bisson of Rhode 
Island. 

Subcommittee on installment premium _ re- 
porting and annual statements, Holz of New 
York. 

Laws and legislation committee—Combs of 
Arkansas. 

Subcommittees—To study proposed brokers’ 
minimum qualifications and licensing bill, 
McConnell of California; uniform surplus line 
law, Gold of North Carolina. 

Federal liaison committee—Goebel of Ken- 
tucky. 

Special federal liaison coordinating commit- 
tee, Leggett of Missouri. 

Rates and rating organizations committee— 
Sheehan of Minnesota. 

Subcommittees—Multiple line underwriting, 
O’Connell of Idaho; statistical classifications 
for sprinklered risks, Jackson of Maryland. 

Unauthorized insurance committee—Burt of 
South Dakota. 

Special committee on insurance sales on 
U. S. military reservations, Smith of Texas. 

Uniform accounting committee—Northington, 
Tennessee. 

Subcommittee—Uniform 
of Oregon. 

Valuation of securities committee—Pansing 
of Nebraska. 

Subcommittee—Valuation of securities, Hum- 


accounting, Taylor 


Midland Casualty 
New W. C. Specialty 
Insurer at Chicago 


Midland Casualty, organized as a 
workmen’s compensation specialty in- 


surer at Chicago by interests identi- i 


fied with the Bronson-Dennehy-Ulseth 
agency there, has been licensed by the 
Illinois department. 

The company is beginning with capi- 
tal of $200,000 and surplus of $100,000. 
It has a reinsurance arrangement with 
London Lloyds. 

President and treasurer is Roger 
Bronson, who also heads the Bronson- 
Dennehy-Ulseth agency. Vice-presi- 
dents are his son, Beckwith R. Bron- 
son, who also is with the agency, and 
Bryan S. Reid Jr., an investment 
banker, and Frederick W. Turner Jr., 
an attorney. 

Midland Casualty will specialize in 
offering workmen’s compensation and 
safety programs in semi-hazardous in- 
dustries. The Bronson agency for 
years has provided safety engineering 
and claim service for self-insurers. 

Monthly experience sheets will be 
sent all policyholders to keep the em- 
ployer concerned in the accident pre- 
vention program. Midland will accept 
business from selected brokers. 
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phreys of Massachusetts. 

Workmen's compensation committee—Mahon- 
ey of Maine. 

Subcommittee—Workmen’s compensation 
small policy economies, Humphreys of Massa- 
chusetts. 

Zone chairmen are: I, Humphreys of Massa- 
chusetts; II, Bowles of Virginia; III, Davis of 
Mississippi; IV, Jensen of North Dakota; V, 
Smith of Texas; VI, Sullivan of Washington. 
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REPORT ON STATE FARM / Expansion Program 
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THOMAS J. SHERMAN 
State Director Agent 


DUANE M. PAU 





EDWARD F. OSGOOD, JR. 
Agent Agent 


WHAT’S “NEW IN NEW 


FREDERICK G. NUGENT, JR. 


Last April, State Farm Mutual Automobile Insurance 
Company began operating in the Garden State... and 
New Jersey became the forty-first state in the vast terri- 
tory served by the company. 

First step was acquisition of a ‘headquarters’ —office space 
in the new Styertown Development at Clifton. 

Next came the appointment and training of the advance guard 
of District Managers. 

Now comes the final phase—appointment and training of 
State Farm agents to sell State Farm’s automobile, life and fire 
insurance. Each new agent will operate as an independent busi- 
nessman in his community under a contract with State Farm. 




























































































f° 

















JOE SHUCK 
District Manager 


JERSEY ? sistcrarm insurance, ot cour 





Shown above is the vanguard of the agency force — those field 
force and staff members appointed up to August 15. 

Duane M. Paul, New Jersey State Director, says: ‘““Our ob- 
jective is to build a New Jersey agency force second to none. 
All our people have unlimited opportunities for satisfaction, 
earnings and advancement.” 


Entering New Jersey is one more step in State Farm’s 
carefully-planned expansion program—next step, New 
York. It’s the kind of dynamic growth you would expect 
from the company that insures more automobiles than 
any other company in the world. 





STATE FARM 


This is another in a series of advertisements to acquaint you with 
State Farm Mutual Automobile Insurance Company, Home 
Office, Bloomington, Illinois. If you want to know more about any aspect 
of State Farm operations, simply write: “Director of Public Relations.” 


INSURANCE 

















£Wait a “minute, Mr. “Agent! 
HAVE YOU PUT THE TEC IN HIS prolECtion? 







































































~ 


LJ 


THE Fire Insurance and Extended Coverage you've sold your business client will safeguard the 
value of his property. But have you remembered to tell him about the Time Element Coverages, 


which are equally important to him? 


Time Element Coverages such as Business Interruption, Rents, Extra Expense and Earnings, fill 
a vital need when fire, windstorm or similar disasters shut down a going concern. They help keep 


things going during the period the business is closed. 


You'll find prospects for TEC on every business street in your town. And institutions like banks and 
schools should be interested in this form of protection. It’s well worth getting started now and one 


of The Travelers Field Men will be glad to give you a helping hand. 


THE TRAVELERS FIRE INSURANCE COMPANY - HARTFORD 15. CONNECTICUT 





